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The Stutz dealer can now show his customers 
20% to 50% lower insurance premiums! 
by F. E. Moskovics, President 


STUTZ MOTOR CAR CO. of AMERICA, Inc., Indianapolis 


— greater safety of the Safety Stutz 
has never beena mere “talking point’. 
It is as real and actual as the greater 
safety of a steel-and-concrete building. 


It has only required a year’s observation 
and demonstration to prove that, beyond 
question. Now comes the highest pos- 
sible recognition of this superior security 
and protection; from insurance under- 
writers—final, conclusive evidence. 


" S wee a. 
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(Signed) 





In all of six different forms of automobile 
insurance, the Stutz owner can now se- 
cure credits, ranging from 20% to 50%, 
against the common and customary 
premium charges, because his car is safer. 


Write me for the full story of the car 
that has set new standards of safety, per- 
formance, comfort and beauty—and what 
these mean from the standpoint of sales 
and profits. 
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A Bulwark of Protection ~ 
A BEACON for the Hi ghway 











Nv RE is an amazing new bumper that points your path 
to new and greater profit possibilities. Handsome and 

husky, it is a most efficient protector of life, limb and 

property. Installed in either end of the BRIGHT 

BUMPER are powerful safety road lights that beacon 

the highway for more than 500 feet ahead of the car, with 

absolutely no glare to blind approaching drivers. Ditches on 

both sides of the road are plainly visible, fog has no terror, 

even “road-hogs” give the Bright-equipped car an extra wide 

f berth in passing. Tested and approved by the Underwriters 
Laboratories a saving of 1214% on collision insurance is 

j effected on all cars equipped with BRIGHT BUMPERS. The 
glass lenses and reflectors are inset in the bumper ends in such 

a manner that breakage is a rare occurence. Broken ends or 

lenses are replaced free of charge if these parts are ever broken 

from any cause. Bumpers are supplied in all black, all nickel, : 

nickel and black and special colors to order. Fittings for all Rear Assembly C 

leading makes of cars. 
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Beautiful bumperetts to match the front 
assembly complete the Bright equipment. 








Write for Complete Information and Selling Plan 


THE WARREN TOOL & FORGE CO., 412 Griswold St, Warren, Ohio 
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CURTIS COMPRESSORS, HOISTS, CRANES, CAR. WASH SYSTEMS, PORTABLE COMPRESSOR UNITS 








If you have ever had the 
thought that it doesn’t make 
much difference what com- 
pressor you buy, consider the 
Curtis final assembly work-test 
as one factor which should in- 
fluence you in the choice of a 
compressor. 


Here you see this final work- 
test being made under the 
same conditions the compress- 
or must meet when you use it. 


In this way, nothing is left 
to chance and your assurance 
of getting a perfect compres- 
sor is made doubly sure. 


Previously each unit, the 
compressor, the motor, the tank 
and every other part has un- 


CURTI 


Curtis Compressors <——>. 
are not just “Good Enough” x << 
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dergone its own individual test. 


Curtis inspectors and testers 
are “autocrats.” They are paid 
to find fault—their word is 
supreme. As a resuit Curtis 
compressors stand up under 
the most exacting conditions. 


Send in the coupon today for 
a complete catalog and let us 
prove to you that the Curtis 
Compressor is built to give 
real service. 


And remem- 

ber, Curtis ‘ ee 
Compressors 
are “Easy to 
Buy,’ from 
good jobbers 
everywhere. 
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Use Com 
Air for More 
Jobs 


Cleaning Engines and 
Machines by Air Jet. 
Operating Jacks, Lifts 
and Hoists. Running 
Pneumatic Hammers, 
Drills, Reamers, etc. 
Cleaning Cars and 
Cushions with the Air 
Jet. Operating Brazing 
Ferges. Supplying Oil 
Burners. Starting Gas 
and Gasoline Engines. 
Regrooving Solid Rub- 
ber Tires. Lapping 
Valves in Auto Engines. 
Turning over Gasoline 
Motors. Paint Spray- 
ing. Pneumatic Buffing. 
Filling Tires. Testing 
Radiators and Gasoline 
Tanks for Tightness. 
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CURTIS PNEUMATIC MACHINERY COMPANY, ST. LOUIS, U.S.A. 














MOTOR AGE 





wi a dS: AAAS 


a 1635__ yy 


"#8 es 


a 





ee eee eeees 
ee ee eeees 
e+e ee eeees 


eececte 
meeeees 
ee a 
eerevecsee 





see eee eens 
eee eee eeee 
eee eeeeee 






nn Fully Equipped, F. O. B. Moline eed 











1927 Increase in New Velie 
Registrations 22%. 


1927 Decrease in All Car 
Registrations 11%. 


Today’s public is motor-wise. The 
above figures (from all 1927 statis- 
tics available at this writing) show 
that actual Velie registrations are 
22% greater in 1927 than during 
the same months in 1926, yet total 
registrations for the same period 
dropped off 11%. The motor-wise 
know the reasons—the silent power 


Dealers and Distributors 


Write us regarding our 

valuable, co-operative 

Franchise. It is unques- 

tionably one of the most 

profitable you can ob- 
tain today 









37 IN FAVOR OF VELIE | 


of the Velie Airplane Type Motor, 
the beauty and individuality of 
Velie appointments and body de- 
signs. The Velie chassis and motor 
are cushioned in rubber. Oilless- 
Noiseless Rubber Shackles are 
standard on all Velie models. The 
Velie Motors Corporation is a per- 
sonally conducted business, main- 
taining close relationships with 
dealers and distributors at all times. 
VELIE MOTORS CORPORATION 


Moline, Illinois 
U.S. A. 


Velie offers aline of fully 
equipped cars on two 
chassis, ranging from 
$1165 to $1635. All 
prices F. O. B. Moline. 
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CA Sales ‘Point 


Real Merit / 
CRANKSHAFT 














WYMAN-GORDON 


The (rankshaft Makers 
Worcester, Mass. 
Harvey, Ill. 
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PAINTED BY JAMES E. TAYLOR. 


THE GRAND REVIEW OF UNION 
1890. 


TROOPS AT THE CLOSE OF THE WAR. 
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ENGRAVED By J. W. EVANS, 


Entire Union Army at any period of 
the Civil War did not equal this host 


With the nation torn asunder over the questions of national 
Union and slavery, the North and South stretched their re- 
sources to the limit in the Civil War. 


The North exhausted every expedient to obtain volunteers— 
maintained a rigorous draft—and poured every man it could 
obtain into the battle areas. 


And yet, with its resources strained to the utmost, the North 
never once had as many men in the field as buy The Chicago 
Tribune every Sunday! 


.* TAKES comparison with great events, and great hosts of 
history, to give reality to the tremendous figures involved 
in describing Tribune circulation. 


On one bloody day—July 3, 1863—the two victories of Gettys- 
burg and Vicksburg saved the Union. Yet the 283,000 men 
who participated on both sides in these gigantic struggles would 
form only a small part of The Tribune’s present-day circulation. 
Add to them the 105,000 men Grant led into the wilderness in 
’64—add the 62,000 with which Lee opposed him—and the 
city and suburban circulation of The Daily Tribune would pro- 
vide numbers enough for both sides of all these struggles, with 
enough left over to equal in number the two-day triumphal 
parade of the Grand Army of the Republic through Washington 
after the war was ended! 


When it comes to The Sunday Tribune, we must use the entire 
Civil War to get comparisons. 


Picture all the men the Union sent into the field at any one 
time in the war—and you wouldn’t have as many as buy The 
Chicago Tribune every Sunday! 


The Chicago trading territory offers an unusually responsive 
market, with its yearly absorption of 850,000 cars, its 16 billion 
dollar income, and its ownership of 21.7% of all the cars in the 
country. 


An understanding of The Sunday Tribune’s domination of this 
market comes with the knowledge that 90.3% of The Tribune’s 
circulation is located here, reaching 60% of the families in 547 
towns of over 1000 population. But the Sunday Tribune offers 
an intensity of coverage as well. In the 204 trading commu- 
nities that represent more than three-quarters of the district’s 
total wealth, 80.3 per cent of The Tribune’s circulation is 
focused. 


Such coverage places advertiser’s sales messages before a domi- 
nating percentage of the buyers in America’s richest market! 


Chicano Tribune 


THE WORLD'S GREATEST NEWSPAPER 
769,645 daily; 1,090,215 Sunday 


Circulation: 
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Evidence of nine profitable Studebaker years in Stockton, California— 
present home of L. S. Weeks Company 


This Factory Man 
Made Good as a Dealer 


OR seventeen years L. S. Weeks 


worked for the Studebaker 
factory. His experience made him 
thoroughly familiar with manu- 
facturing and sales policies—repeat- 


edly proved the profit in selling 
Studebakers. 


In 1918 Mr. Weeks obtained the 
Studebaker franchise for Stockton, 
California. In nine profitable years 
Mr. Weeks has built up a complete 
automotive service—one of the best 
in the state. 


STUDE 


‘*It is particularly easy for a Stude- 
baker-Erskine dealer to prosper,’’ 
said Mr. Weeks, ‘‘because the fac- 
tory 's manufacturing and sales poli- 
cies assist in building good-will for 
the dealer—and naturally build more 
profit for him.” 


The valuable Studebaker-Erskine 
franchise may be available in your 
territory! Write or wire today for 
complete and confidential informa- 
tion. Address Department 51, The 
Studebaker Corporation of America, 


South Bend, Indiana. 





























rf 


MOTOR AGE September 8, 1927 





NASH 


Leads the World in Motor Car Value 





Over 


17,000 cars 
in August.. / 





s Greatest 













Month 


tn all Nash history 


Daily gaining tremendous momentum, the sales of the new 
Nash models at new LOWER prices are eclipsing all past rec- 
ords in Nash history. 





August sales drove far above the biggest previous single month 
of business the Company has ever known. 


It is a success that is a.national sensation. 


And good dealers throughout the country are quick to recognize 
that a Nash contract today offers a most unusual opportunity. 


With 21 models—all SIXES with 7-bearing motors—and at 
new LOWER prices ranging from $865 to $1990 f. o. b. factory, 
the merchant in business with Nash has as his sales field the 
most profitable market known to the industry. __ 


Prompt response is assured you if you address your inquiry 
concerning territory to the sales department, The Nash Motors 
Company, Kenosha, Wisconsin. 
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The ball bearing is the ultimate and 
final friction eliminant. 


Absence of wear accounts for its longer 
life. 


Its ability to permanently maintain 
proper alignment of shafts and gears— 


Its absolute freedom from slightest need 
of readjustment. 


That’s why two ball bearings are made 
and used to one of other anti-friction 


types. 


THE NEW DEPARTURE MANUFACTURING COMPANY 
Chicago BRISTOL, CONNECTICUT Detroit 
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AN ANNIVERSARY can be either a point from which one 
looks backward, or a point from which one looks forward. 













Du Pont regards its 125th Anniversary as a point of de- 
parture, not as a point of arrival. Du Pent believes that its 
scope of usefulness calls for no yardstick of years past to 
measure it, because it is the years to come that will measure 
du Pont’s largest usefulness. 


Many new products have been offered to industry for the first time by 
du Pont. No product has ever been offered until painstaking chemical 
research has pronounced that product fit to bear the name du Pont. 


DUCO .-. PAEFNTS - VARNISHES 


E. I. DU PONT DE NEMOURS & CO., INc. 
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Stutz Sets Record 
In Stock Car Race 


Studebaker and Dodge Also 
Win in Respective Classes 
at Speedway 


30,000 ATTEND 


AMATOL, N. J., Sept. 7—Before a 
holiday crowd estimated at 30,000, three 
Stutz Blackhawk roadsters took first, 
second and third places in their class 
at the Stock Car races on the Atlantic 
City Speedway. This was the 150-mile 
grind, open to any stock open car of 
American manufacture. Tom Rooney, 
driving Stutz No. 4, took first place at 
an average speed of 96.308 miles an 
hour. Entries and places in which they 
finished are as follows: First, Stutz 
(Rooney); second, Stutz (Corum); 
third, Stutz (Anderson); fourth, Au- 
burn (Hepburn); fifth, Duesenberg 
(Billings); sixth, Packard (Keech). 

Stutz created records with virtually 
every turn of the wheel, setting up new 
marks at 25 miles, 50 and 100 miles and 
establishing maiden records for stand- 
ard distances beyond the century mark. 

Studebaker finished in first and 
second places in the 75-mile event 
which was open to American-made 
six-cylinder open cars selling for $1,500 
or less. Average speed was 85.948 
miles per hour. The order of the win- 
ners in this race was: First, Stude- 
baker (Hepburn); second, Studebaker 
(Hearne); third, Chrysler “72” (Mey- 
ers); fourth, Buick (Keech); fifth, Star 
(Leighton). 

In the four-cylinder class the dis- 
tance run was 25 miles, first place 
going to a Dodge driven by Earl Vance 
at an average speed of 67.35 miles an 
hour. Second place went to Whippet 
(Braddock); third, Dodge (James); 
fourth, Whippet (Parker). 





Hupmobile Prices Reduced 


DETROIT, Sept. 7—A price reduc- 
tion of $150 on all Hupmobile Eight 
models was announced today, by the 
Hupp Motor Car Corp. The new and 
old prices follow: 


New Old 
Scns he vadtecstnnee $2,195 $2,345 
FO, BN Ss ha ei eto, 2,345 2,495 
sedan limousine ........... 2,520 2,670 
o-p. brougham ...........6. 2,095 2,245 
Oh, We i ceucecaaueawes 2,195 2,345 
2-p. coupe (rumble seat)... 2,195 2,345 
2-p. roadster (rumble seat) 1,895 2,045 
I hi i i ae 1,895 2,045 
ee, a bssn vee xnees 1,795 1,945 








Larger Cadillac 
Prices and Styles 


| ane styles and prices of 
the new Cadillac line, for 
a complete description of which 
turn to page 34, are as fol- 
lows: 


FISHER CUSTOM LINE 
Roadster (with rumble 


SD late Stal a $3,350 
Teumeme COP ......... 3,450 
Phaeton ............. 3,450 
Sport phaeton ........ 3,950 
2-p..Coupe (with rum- 

Wee MORE) ... wc cccce 3,295 


Convertible 2 coupe 
(with rumble seat) ... 3,495 


I nn kk cc eecesns 3,495 
Town sedan ......... 3,395 
et I gn ccc ew cncce 3,595 
7-p. sedan ........... 3,695 
Imperial 5 sedan ..... 3,745 
Imperial 5 cabriolet... 3,745 
Imperial 7 sedan ..... 3,895 
Imperial 7 cabriolet... 3,895 
Chassis, 140 in. ...... 2,800 
FISHER-FLEETWOOD LINE 
ee I gee vcd ees: $4,095 
5-p. cabriolet ........ 4,095 
5-p. Imperial ........ 4,245 
5-p. Imperial cabriolet. 4,295 
0 re 4,195 
7-p. cabriolet ......... 4,195 
7-p. Imperial ........ 4,445 
7-p. Imperial cab. .... 4,445 
Town cab. style 3512.. 5,000 
Town cab. style 3520.. 5,500 
Town cab. style 3525.. 5,500 
Limousine brougham.. 5,500 




















Paige Shows Two 


Lower Priced Cars 


DETROIT, Sept. 7—Introduction of 
two new models at still lower prices, 
was announced today by the Paige-De- 
troit Motor Car Co. The line will be 
known as the 6-45A, and consists of a 
sedan and brougham, both seating five 
passengers. The latter will sell at 
Detroit for $995, and marks the first 
time in 18 years’ history of Paige that 
the company has offered a six-cylinder 
ear for less than $1,000. The 6-45 
sedan lists at $1,095, f.o.b. Detroit. 
The new models, as well as the im- 
proved Paige sixes and eights an- 
nounced several weeks ago, are now in 
production. 


Oakland Company 
Adds to Personnel 


Makes Number of Promotions 
and Appointments in Field 
Sales Staff 


EAST UNAFFECTED 


DETROIT, Sept. 7—A number of 
promotions and appointments to the 
field personnel of the various middle- 
west and western district offices of the 
Oakland Motor Car Co. were announced 
this week by E. M. Lubeck, western 
sales manager. 

At the Chicago district office A. J. 
Burt and J. H. McClane have been 
promoted to assistant district manager 
and manager of distribution, respec- 
tively, and D. T. Duffield, who has been 
associated with various companies in 
Chicago in a financial capacity, has 
been appointed field accountant. 

H. K. Doyle, who formerly repre- 
sented Wills Ste Claire and later be- 
came the dealer for this company in 
Kansas City has been added to the staff 
of the Oklahoma City district. 

A. C. Spillers, formerly a special rep- 
resentative of the Ford Motor Co. in 
Texas, has been appointed a field rep- 
resentative. He has been assigned to 
the Dallas district. 

E. T. Reid, formerly state represen- 
tative for the Michelin Tire Co., in 
Kansas, has been appointed field rep- 
resentative under the Kansas City dis- 
trict office. 

G. L. Thorpe, for eight years a mem- 
ber of the Chevrolet organization as 
office manager and territory manager 
in the St. Louis zone, has joined the 
St. Louis district of Oakland as field 
representative. B. H. Blalock, who 
represented Chevrolet in the Indianap- 
olis zone, has been made field repre- 
sentative in the Denver district and 
C. H. Morquist, associated with Hud- 
son-Essex for seven years, has been 
appointed a field representative for the 
Minneapolis district. 





Chevrolet Landau Lower 


DETROIT, Sept. 7—R. H. Grant, 
vice-president in charge of sales of the 
Chevrolet Motor Co., today announced 
a price reduction for the Imperial 
Landau from $780 to $745. Manufac- 
turing economies resulting from an 
unprecedented demand for this model 
was given as the cause for the reduc- 
tion. 
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Lindblom to Head 
Milwaukee Show 


Newald, O’Keef, Jordan, Mer- 
kle to Aid—-F. R. Cannon 
In Direct Charge 





MILWAUKEE, Sept. 6—George R. 
Lindblom, vice-president of the Ed- 
wards Motor Car Co., distributor of 
Dodge cars and Graham Bros. trucks, 
has been appointed chairman of the 
show committee of the Milwaukee Auto- 
motive Dealers Association, in general 
charge of the twentieth annual automo- 
tive exposition at the Municipal Audi- 
torium, Jan. 14 to 22. 

Mr. Lindblom’s associates are Melroy 
E. Newald, distributor of Stewart 
trucks; Jack E. O’Keef, sales manager, 
Jesse A. Smith Auto Co., Hudson and 
Essex; E. M. Jordan, president, E. M. 
Jordan Buick Co., and George E. 
Merkle, president, Merkle Chevrolet Co. 

Preparations for the show began 
Sept. 1. Francis R. Cannon, executive 
secretary of the M. A. D. A., will be in 
direct charge as successor to Bart J. 
Ruddle, who died Aug. 17. Mr. Ruddle 
became executive secretary when the 
M. A. D. A. was organized in 1919 and 
had charge of every one of its annual 
shows. 


Jack Neal Starts School 


to Teach Women Drivers 


SAN ANTONIO, TEX., Sept. 7— 
Jack Neal Nash Motor Co., Nash dis- 
tributor in practically all south Texas, 
and Nash dealer in San Antonio, has 
inaugurated his free school for women 
drivers for the fourth year. 

Every year Jack Neal fits out two 
to four new Nash cars with dual steer- 
ing and braking equipment and invites 
women who wish to learn to drive an 
automobile to enter the Jack Neal 
Classes, where they will be taught all 
the principles of driving by actual op- 
eration of cars without any cost. This 
season “Billie” Burke, sales manager, 
is in charge of the school. 

More than 100 women have entered 
and are now taking the driving courses. 





Chalfont at St. Louis 


ST. LOUIS, MO., Sept. 7—E. 
Chalfant, executive vice-president of 
the National Standard Parts Associa- 
tion addressed a luncheon of parts and 


accessory dealers at Claridge Hotel 
recently. 
The meeting was arranged by 


Charles A. Marion, president of the 
H. & H. Machine Co. and was pre- 
sided over by Walter T. Mills of the 
Auto Parts Co., vice-president of the 
National Standard Parts Association. 





Has 3100 Car Quota 
PORTLAND, ORE., Sept. 6—At an 
important dealers’ meeting this week 
the Alfred-Billingsley Motor Co., dis- 
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Fisher Brothers’ Building 


Architectural rendering of Fisher 
Brothers’ building, Detroit, work on 
which was recently started 





tributor for Willys-Knight and Whip- 
pet cars, presented the dealers with 
their franchises for the year 1927-1928. 
A total of 3100 Willys-Knight and 
Whippet cars will be distributed in this 
territory during the fiscal year start- 
ing Sept. 1. | 


Wilcox Nets $31,974 


DETROIT, Sept. 6—Net profits of 
$31,974 before taxes for the month of 
July are reported by the Wilcox Prod- 
ucts Corp. Net before taxes for the 
first seven months of the current year 
aggregated $253,137 or at an annual 
rate of $5.83 per share on the Class B 
stock after taxes, interest and the 
yearly dividend of $2.50 on the Class A 
stock. Net sales for the seven months 
showed an increase of 23 per cent over 
the same period a year ago. 








Leibelt Sells Business 

PORTSMOUTH, OHIO, Sept. 7— 
Albert Leibelt, head of the Leibelt- 
Chevrolet Co., acting as agent in Ports- 
mouth, has sold his business and lease 
to the Sciotoville-Chevrolet Co., owned 
and operated by Thomas R. Lee and 
John Simon. 


oe 








lv 6. 
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Nash Section Men 
Convene at Plant 


200 Spend Week Inspecting 


Works; Conference to Be 
An Annual Event 





MILWAUKEE, Sept. 6—Traveling 
sales representatives of the Nash Mo- 
tors Co. to the number of: 200 spent 
the past week in inspecting the various 
Nash works and affiliated industries, to 
become thoroughly familiar with the 
manufacturing processes of the new 
line of Nash Sixes and hear leaders in 
merchandising. First a day was spent 
at the main works and general offices 
at Kenosha, Wis., where the Advanced 
Six is built. Next a visit was made to 
the Seaman Body Corp. plant at Mil- 
waukee and the Standard Six works 
at Milwaukee, and finally the Special 
Six plant at Racine was visited. In 
welcoming the representatives, Charles 
W. Nash, president of the company, 
said: 

“There is no question that the well- 
informed salesman, that is, the man 
who knows his product thoroughly and 
who knows intimately just how the 
maker of that product conducts his 
business, is at a distinct advantage over 
the fellow who hasn’t had the oppor- 
tunity to obtain this information. It 
was with this thought in mind that we 
have called into the factory the travel- 
ing men representing our distributors 
so that you may all go through our 
plants and see for yourselves how care- 
fully the Nash car is made.” 

This was the first time that a special 
convention of field men in the sales 
department has been held apart from 
the periodical meetings of representa- 
tives in general, and the conference will 
be repeated annually or semi-annually 
henceforth. 





Raseley Finds Business 


Good Throughout South 


JACKSONVILLE, FLA., Sept. 6— 
H. A. Raseley, of Atlanta, district 
supervisor of the Chrysler Motor Co., 
who is making a complete tour of 
Florida, reports business conditions 
throughout his territory as very en- 
couraging and especially in Florida. 





Opens Columbus Branch 

COLUMBUS, OHIO, Sept. 7—Mont- 
gomery, Ward & Co, of Chicago, has 
opened a warehouse at 35 Vice St., for 
the distribution of tires and tubes. 





Takes on Chrysler 
ROCHESTER, N. Y., Sept. 7—E. M. 
Harris, head of the Harris Chevrolet 
Corp., has been appointed Chrysler 
dealer in Rochester and has relin- 
quished the Chevrolet franchise. He 
was formerly connected with the Chev- 


| rolet factory branch in Buffalo. 
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Here’s Window Display Number 7 


Here’s a Hallowe'en scene that was used with telling effect by A. N. Kline, Studebaker-Erskine deal- 
This is one of the best we have shown, but we know that many of our readers also have good ones; 
wont you look them up and send them along? 


And still they come. 
er at Reading, Pa. 





Industry Represented at 
Cleveland Industrial Show 


CLEVELAND, Sept. 8—Examples 
of everything from the rough forgings 
and castings that come from Cleveland 
and Ohio foundries for automobile en- 
gines to the complete rolling motor cars 
that are produced in Cleveland factories 
are exhibited in the 1927 Industrial Ex- 
position here. 

Included in the displays are exhibits 
of rolling homes mounted on motor 
truck chassis, equipped with running 
water, kitchen facilities and the com- 
forts of the parlor. One display shows 
valves being built, and another makes 
plain the chemistry of the storage bat- 
tery. 

Everything in the line of accessories 
from tire chains to windshield wipers 
and dashboard instruments are on dis- 
play. 


Harmon Branch Manager 


ATLANTA, GA., Sept. 6—J. R. 
Harmon has just been appointed 
Branch Manager for the Studebaker 
Co. of America. He is taking the 
place of E. C. Seaton, resigned. 





Cummins & Groce Open 
LONDON, OHIO, Sept. 7—Cummins 
& Groce, recently organized to distrib- 


ute the Falcon-Knight in Madison and 
adjoining counties, have opened a show 
room and service station. It is one of 
the most modern in this section. 





Chevrolet August Sales Big 


DETROIT, Sept. 6—Sales of Chev- 
rolet cars in August will be most grati- 
fying according to R. H. Grant, vice- 
president in charge of sales of the 
Chevrolet Motor Co. A total of 48,- 
500 Chevrolets were retailed the first 
20 days of the month, he said. 








—But the Owner Paid 


HARTFORD, CONN., Sept. 
7—A Hartford policeman ar- 
rested a car owner at the city 
line and caused him to go to 
the station house because the 
car was without a windshield 
wiper. The accused, on ar- 
riving at police headquarters, 
sent for his lawyer, who went 
out to take a look at the car 
of the arresting officer and re- 
turned with the information 
that the police car was also 
without a windshield wiper. 
The owner was fined, however. 




















Tregoe and Stout to Speak 
at M.A.M.A. Conference 


NEW YORK, Sept. 8—Speakers at 
the general session of the Credit Con- 
ference of the Motor & Accessory 
Manufacturing Association to be held 
in Detroit, Sept. 14-16 include J. H. 
Tregoe, executive manager, National 
Association of Credit Men and William 
B. Stout, Stout Metal Aircraft Division, 
Ford Motor Co. The general meetings 
will be held Sept. 15 and the various 
credit groups of the association will 
meet on the other days. A big atten- 
dance is expected. 


Build Ford Airport Depot 


DETROIT, Sept. 7—A passenger de- 
pot for air travelers is being erected 
at the Ford Airport at Dearborn. It is 
believed to be the first depot of its kind 
ever constructed. The building will be 
leased by the Air Services, Inc., which 
will utilize it for a ticket office on the 
Cleveland run and also to accommodate 
passengers awaiting trips on sight-see- 
ing tours. 


Evans Motor Co. Builds 


SYLVANIA, GA., Sept. 7—A new 
home is being erected at the corner of 
Main and Church Sts. for the Evans 
Motor Co., local Buick dealer. 
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B. F. Goodrich Head 
Dies at St. Moritz 


Bertram G. Work 40 Years 
With Akron Company, 
20 as President 


AKRON, Sept. 6—Word has been re- 
ceived by the B. F. Goodrich Tire & 
Rubber Co. of the death yesterday of 
its president, Bertram G. Work, in St. 
Moritz, Switzerland. Death was due 
to a sudden attack of paralysis of the 
heart. Mr. Work had suffered from 
heart trouble for some time and went 
abroad about a month ago to rest. 

Mr. Work was born in 1868, the son 
of Alanson Work, one of the original in- 
corporators of the Goodrich company. 
He was graduated from Williston Sem- 
inary and spent a year at the Sheffield 
Scientific School, Yale. He left Yale 
on the death of his father and entered 
Goodrich employ as a clerk. In 18 
months he was made general superin- 
tendent and later was made vice-pres- 
ident. 

On the death of Col. G. W. Perkins 
he was elected to the presidency in 
1907. He had served Goodrich 40 
years, 20 of them as president. 

One of his first achievements as pres- 
ident was to consolidate with the Dia- 
mond Rubber Co. His early adminis- 
tration was also marked by the en- 
trance of his company into the inter- 
national field. He was an expert on 
crude rubber and served as chairman 
of the rubber division of the War Serv- 
ice Committee. He was a trustee of 
the Equitable Trust Co., a director of 
the E. W. Bliss Co., Continental Caout- 
chouc & Guttapercha Co., Hanover, 
Germany; the Marta Mills, Inc., Thom- 
aston, Ga.; and American Anode, Inc. 

He was associated wtih Coburn Nas- 
kell in the invention of a golf ball that 
has had a revolutionary effect on the 
development of the modern ball. 

Surviving are a son, Bertram Work, 
two brothers and two sisters. His wife 
died in 1923. 


No Federal Road Aid to 


States Owing U.S. Money 

WASHINGTON, Sept. 7 — States 
owing the United States money are 
henceforth to be deined Federal aid for 
highways, schools and health work, 
Comptroller General McCarl announced 
this week, denied to Tennessee any 
part of its annual $2,000,000 allotment 
for Federal aid in highway construc- 
tion. 








McCall-Auburn Co. Organized 


SAN ANTOINIO, TEX., Sept. 8—The 
McCali-Auburn Co. has been organized 
and appointed Auburn distributor in 
Southwest Texas, with offices and sales- 
rooms at 910 Broadway, San Antonio. 
Owen McCall is president of the new 
firm; A. S. Whiting, vice-president 


Re 


How Dill Valves are Tested 








Motor Age 


An exhibit that is attracting much attention at the Ohio Cleveland Industrial 

Exposition, now in progress, is that of the Dill Mfg. Co., maker of standard tire 

valves and tire parts. The booth, decorated in green and silver, contains testing 

apparatus in actual operation, showing how each Dill valve and valve inside 
is tested against leaks before shipment 





and general manager; J. B. Mackey is 
used car manager, and John Wogenfehr, 
secretary-treasurer. 





Speedway Changes Hands 


INDIANAPOLIS, Sept. 8—Captain 
Edward V. Rickenbacker, of Detroit, 
former automobile manufacturer, is 
president of a new syndicate which has 
acquired ownership of the Indianapolis 
Speedway. The new corporation will 
be known as the Indianapolis Motor 
Speedway Corp., and negotiations 
which have been under way resulted in 
the corporation purchasing the speed- 
way property at a figure understood to 
aggregate approximately $1,000,000. 
The property covers 433 acres. 

According to Capt. Rickenbacker, 
there will be no change in policy in 
the management. 

Carl G. Fisher and James A. Allison, 
former president of the speedway, two 
of the five former stockholders, still 
retain a minority interest in the cor- 
poration and are members of the board 
of directors. 





Samuel Crawford 


ROCHESTER, N. Y., Sept. 7— 
Samuel Crawford, oldest Studebaker 
dealer in the United States, died last 
week at the Warsaw Hospital after a 
short illness. He was 73 years old. 





Vicain Joins Transport Co. 


SPOKANE, WASH., Sept. 8—E. J. 
Vicain, formerly with the Granger 
Auto Sales Co. of San Jose, Calif., for 
16 years a salesman of the Willys- 
Overland line, has joined the sales 
forces of Transport Motor Co. here, 
Willys-Knight, Whippet and Stearns 
Knight distributor. 


General Motors to 
Build for Employees 


FLINT, Sept. 7—General Motors 
Corp. has purchased more than 300 
acres of land, which it will develop for 
housing purposes for employes in its 
plants here. The new purchase is de- 
signed to provide home sites for em- 
ployees in the new Fisher Body plant on 
the south side of ‘the city. Several 
years ago the corporation built upwards 
of a thousand houses for its employees, 
selling them on easy terms. 


James E. Smith Dies; 
Saved Ford Millions 


DETROIT, Sept. 6—James E. Smith, 
who saved $36,000,000 for Ford Motor 
Co. in four years, according to Henry 
Ford’s autobiography, died yesterday at 
the Northville Sanitarium, after a long 
illness. Funeral services were to be 
held this week at Chicopee, Mass., 
where Mr. Smith was born 32 years 
ago. 

About five years ago Mr. Smith dis- 
covered a method of hardening steel, 
using electrical furnaces instead of gas 
furnaces, which led to the large Ford 
savings. At the age of 21 he was one 
of 15 Ford engineers sent to France 
to study the manufacture of airplane 
engines. Later he served on the govern- 
ment advisory board on the manufac- 
ture of airplane engines and still later 
entered the air service in a technica! 
capacity. 








Samson Opens Warehouse 
SPOKANE, WASH., Sept. 6—W. W. 


Drum, director of sales of the Samson 
Tire & Rubber Corp. of Los Angeles, 
has announced the opening of a ware- 
house here at 813 W. Second Ave. 
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$129,250,207 GM. 
Half Year Profit 


New Stock to Be Ready Sept. 
15, Following Approval of 
Amendment 


NEW YORK, Sept. 7—General Motors 
Corp. has issued a complete report for 
the six months ended June 30, 1927, 
showing net income after depreciation, 
Federal taxes, etc., totaling $129,250,- 
207, the same as shown in the pre- 
liminary statement. This is equiva- 
lent, after deducting preferred and de- 
benture dividends to $14.85 a share 
earned on 8,700,000 shares of no par 
common stock. 

Current assets on June 30, 1927, in- 
cluding cash and marketable securities 
of $153,608,477, were $404,694,975 and 
current liabilities were $159,487,162, 
leaving net working capital $245,207,- 
813. This compares with current 
assets of $370,148,432, current liabili- 
ties of $125,817,380 and working cap- 
ital of $244,3831,052 on June 30, 1926. 

The corporation has advised the New 
York Stock Exchange that if the 
amendment to its charter is adopted 
by stockholders on Sept. 12 and appli- 
cation to list the resulting new stock 
is approved by the governing commit- 
tee of the exchange on Sept. 14, notices 
will be sent to stockholders on the night 
of Sept. 14 advising them that ex- 
changes for new stock can be made 
Sept. 15, and that General Motors Corp. 
will have on hand at all times there- 
after a sufficient number of certifi- 
cates to meet demands for transfer. 





John Warren Watson Co. 


Offers Common Stock 


PHILADELPHIA, Sept. 6—An 
offering of 200,000 shares of common 
stock of the John Warren Watson Co. 
in being made through Hornblower & 
Weeks which will increase the authoriz- 
ed capital to 650,000 shares common 
stock and 450,000 shares of deferred 
common stock both of which are with- 
out par value. The offering of the new 
stock is at $24.50 a share. | 

The company is about to announce 
a new stabilator selling at $28 a com- 
plete set, and designed especially for 
light, short wheelbase cars. The com- 
pany is preparing for a 200 per cent 
expansion of its business. Management 
and control of the company will con- 
tinue to be in the hands of John. Warren 
Watson. 

Net sales of the company in the first 
half of 1927 were $2,031,374 with net 
profit after all charges of $401,082. 
Sales in all of 1926 totalled $3,335,271 
and profits, $577,450. 





Harvley Tire Co. Moves 
GREENVILLE, 8S. C., Sept. 6—The 
Harvley Tire Co. has moved into its 
new home on Court St. 
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Sure! I Know the Answer 
to That Quizz-tion 


E. LANTZ, who has contributed several of our most interesting 

© quizz-tions, is with us again with a lot of good ones. We thank him. 

Mr. Lantz, as many of you know, is with Henshaw Motor Co., Boston, a 

concern that is known as “The House of Thinkers.” We need more 

thinkers in the automobile industry. There are a thousand questions, inter- 

esting and instructive, that the average person cannot answer, and here are 
10 more, several of them sent in by Mr. Lantz: 


1. What two nationally-known men of the same name—one 
a breeder of thoroughbred horses, the other an automobile 
manufacturer—were often confused in the public mind 
during the early days of motoring? (Asked by G. E. 
Lantz, Henshaw Motor Co., Boston, Mass.) 

2. What does “laminated” mean? (Asked by W. T. Ralph, 
N. Y. C.) 

3. What American race driver leads in points for the 1927 
Drivers’ Championship and is entered for the Grand Prix 
of Europe? (Asked by L. C. W., Philadelphia, Pa.) 

4. What 1928 model car has a loving cup on a shield as its 
radiator emblem? (Asked by L. C. W., Philadelphia, Pa.) 

5. What is a more descriptive name for “small tools?” 
(Asked by Pete Pennock, Philadelphia, Pa.) 

6. What automobile manufacturing company established a 
record by receiving 65,000 inquiries regarding its car be- 
fore the car was shown for the first time? (Asked by 
G. E. Lantz, Henshaw Motor Co., Boston, Mass.) 

7. Give the details regarding the first fleet of automobiles 
sold to a user in this country. (Asked by L. G. Willcox, 
Cleveland, Ohio.) 

8. What automobile dealer’s name has been mentioned most 
frequently in the world’s newspapers during recent 
months? (Asked by G. Lantz, Henshaw Motor Co., 
Boston, Mass.) 


9. Should grease be used in rear axles? Why or why not? 
10. What is a Ricardo type head and what are its advantages? 


ANSWERS TO SEPT. 1 QUESTIONS * 


1. ‘*Yankee Tools Make Better Mechanics” is a slogan of North Bros. 
Mfg. Co., Philadelphia, Pa. (Asked and answered by D. C. Taylor, 
Philadelphia, Pa.) 

2. Watson Stabilators are identified by the phrase, ‘‘Relaxed Motoring.”’ 
(Asked and answered by Matt Dittman, Philadelphia, Pa.) 

3. Opex is the trade-marked name of the lacquer enamel manufactured 
by the Sherwin-Williams Co., Cleveland, Ohio. (Asked and answered 
by A. J. Maginnis, Cleveland, Ohio.) 

4. C. S. Henshaw and Oscar Hedstrom were the winners of the ten-mile 
World’s Motor Championship at Buffalo, N. Y., in 1902, in the then 
record time of 13 minutes, 22 seconds, against the best previous record 
of 14 minutes, 50 seconds. The machine used had a DeDion Bouton 
motor and was built to the order of Mr. Henshaw, now the Dodge 
Brothers dealer in Boston. As a result of this event, duplicates of the 
machine were first built for commercial use by the Indian Motorcycle 
Manufacturing Co., of which Mr. Hedstrom became the chief engineer. 
(Asked and answered by G. E. Lantz, Henshaw Motor Co., Boston, 
Mass.) 

5. The first Pierce-Arrow automobile was known as the Motorette. it 
was completed May 1, 1901. (Asked and answered by Bruce A. Swann, 
Buffalo, N. Y.) 

6. Franklin introduced the first six-cylinder engine and first seven- 
bearing crankshaft produced in America, Jan. 11, 1906. (Asked and 
answered by John Hines, Syracuse, N. Y.) 

7. The best-known stimulant to the automotive trade is MOTOR AGE, 
taken in weekly doses. (Asked and answered by L. C. W., Phila- 
delphia, Pa.) 

8. The cause of the high cempression of the Hudson Super-Six using 
regular fuel is the F-Head construction which incorporates a new- 
style combustion chamber. (Asked and answered by C. K. B., Detroit, 
Mich.) 

9. The prominent automobile manufacturer in great demand as a public 
speaker is Edward S. Jordan. (Asked by F. J. R., Chicago, III.) 

10. The Auburn recently finished a 15,000-mile test under A.A.A. auspices 
and established new stock car records for 5,000, 10,000 and 15,000 miles. 
(Asked and answered by J. L. A., Indianapolis, Ind.) 

* These answers are not ‘guaranteed to be correct, but are obtained from 

sources we believe to be reliable. 
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Lake Boats to be 


Used by GM Plant 


DETROIT, Sept. 6—General Motors 
Corp. contemplates the use of lake 
boats to its iron casting plant on the 
outskirts of Saginaw, it was revealed 
at the meeting of the Michigan State 
Administrative Board, when the high- 
way committee of the board was au- 
thorized to divert the River Road in 
Saginaw for 6000 ft. so that it will 
circle the plant and not interfere with 
the river harbor. Cost of the road 
diversion to the state will approximate 
$35,000. 

A representative of General Motors 
Corp. who appeared before the board 
stated that the iron plant is to be ex- 
panded and that water shipments will 
make enlarged industrial activities pos- 
sible. It is understood that pig iron 
will be shipped to the Saginaw plant 
from lower lake ports. 

It was also stated that a Federal ap- 
propriation for clearing the Saginaw 
River has been granted. 





Former Sunbeam Man 
With Moon in Illinois 


ST. LOUIS, Sept. 6—A. H. Rederer, 
sales manager of the Moon Motor Sales, 
Ine., announces the appointment of 
George Groom, formerly of Sunbeam 
Motor Works, Wolverhampton, Eng- 
land, as special territory representative 
for southern Illinois. Mr. Groom who 
is a native of Stokes-on-Trant, England, 
said he was sold on Moon through the 
actual performance of a Moon Series 
“A” cabriolet roadster which he pur- 
chased some time ago. 


Sewvard Talks to Dealers 
TAMPA, FLA., Sept. 6—Oakland 
dealers in southwest Florida were 
guests at a luncheon meeting at the 
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Opens New Salesroom 
This illustration shows the new home 


of the Armacost Automobile Co., Stu- 
debaker-Erskine dealer of Indianapolis 


Tampa Terrace Hotel recently. Ralph 
Sewvard, field director of service for the 
Oakland Co., Pontiac,. Mich., addressed 
the dealers and showed motion picture 
films exemplifying methods of making 
mechanical adjustments. 





Butler-Goodman Moves 
MEMPHIS, TENN., Sept. 7—Butler- 
Goodman Motor Co., Paige and Pierce- 
Arrow distributor, moved into a new 
home Sept. 1. A formal opening and 
salon will be celebrated Sept. 15, 16, 17. 
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Barth Finds Trade 


Prospects Excellent 


DETROIT, Sept. 6—Business condi- 
tions throughout the United States are 
exceedingly fair, declares Charles F. 
Barth, vice-president in charge of 
manufacturing of the Chevrolet Motor 
Co., who predicts that there is every 
indication that business will continue 
good throughout the Fall. 

Mr. Barth said his organization is 
looking optimistically toward the Fall 
season, adding that there is ample 
evidence of country-wide prosperity. 
“Crop conditions are considerably 
better than last year, diversification 
having helped the South and West. In 
the northwest alone the yield this year 
is expected to be substantially above the 
average for the past 10 years, in Min- 
nesota, the Dakotas and Montana the 
grain crop being estimated as worth 
$15,000,000 more than last year.” 





Roberts Joins Milwaukee 


Commerce Association 
MILWAUKEE, Sept. 6—Chester J. 
Roberts, formerly associated with the 
A. O. Smith Corp. and the Nash Motors 
Co.’s Milwaukee works, has been ap- 
pointed manager of the newly created 
Industrial Division of the Milwaukee 
Association of Commerce. 


Kissel Builds New Line 

HARTFORD, WIS., Sept. 7—A new 
and smaller Kissel Six, known as the 
Model 6-70, is announced this week by 
the Kissel Motor Car Co. This will be 
made in two body styles, a four-door 
sedan priced at $1,495, and a convertible 
coupe-roadster, priced at $1,595, de- 
livered in Chicago. 

Full details and photographs of this 
model will appear in the Sept. 15 issue 
of Motor AcE. 











What’s Coming in Motordom 


SHOWS 


Automotive Equipment Association, 
Coliseum, Chicago Nov. 7-12 

*Baltimore, 5th Regiment Armory,.... 
Jan. 21-28 

Boston, Aviation and Radio Exposition 
Sept. 26-Oct. 1 


Brooklyn, Brooklyn Motor’ Vehicle 
Dealers Association, 23rd Regiment 
Pt cctiaceenainneeneenanel Jan. 21-28 

CO ee Jan. 14-21 

*Chicago, National Automobile Cham- 
ber of Commerce, Coliseum, 


Jan. 28-Feb. 4 
Chicago, Chicago Automobile Dealers 


I i i ee Jan. 28-Feb. 4 
*Cincinnati, Music Hall.......... Jan. 14-21 
*Cleveland, Public Auditorium..Jan. 21-28 
i Ce Jan. 14-21 
*Dallas, Texas, Automobile Building, 

ct. 8-23 
re ee Feb. 27-March 3 
Des Moines, Coliseum .......... Feb. 20-25 
Detroit, Convention Hall......... Jan. 21-28 


Indianapolis, Auto Show Bldg...Feb. 13-18 
*Kansas City, Mo., American Royal 


I ce i le Ai a ee ee Feb. 11-18 
*Milwaukee, Auditorium ........ Jan. 14-21 
Minneapolis, Municipal Auditorium, 

Feb. 4-11 


National Standard Parts Association, 
Convention Hall, Cleveland..Nov. 14-18 
IUOWOTE, ATUROTY occ ccccoccscccces Jan. 14-21 
*New York, National Automobile 
Chamber of Commerce, Grand Cen- 
ON re Jan. 7-14 
New York, Automobile Merchants As- 
sociation of New York........ Jan. 7-14 








Coming Feature Issues of 
Chilton Class Journal 
Publications 


Sept. 15—Bus Show Issue—Oper- 
ation & Maintenance. 

Sept. 20—Bus Show Issue—Com- 
mercial Car Journal. 

Oct. 1—Production and _ Factory 


Equipment Issue — Automotive 
Industries. 
Nov. 10— Marketing Annual — 


Motor World Wholesale. 




















*Philadelphia, Commercial Museum 


Jan. 14-21 

ES i, ee Jan. 23-28 
Salon, Automobile Salon, Inc., Hotel 

Drake, Chicago .......... Jan. 28-Feb. 4 
Salon, Automobile Salon, Inc., Hotel 

Biltmore, Los Angeles...... Feb. 11-18 
Salon, Automobile Salon, Inc., Hotel 


Commodore, New York..Nov. 27-Dec. 3 
Salon, Automobile Salon, Inc., Hotel 
St. Francis, San Francisco, 
Feb. 25-March 3 
Salon, Los Angeles Motor Car Dealers 
Association, Hotel Biltmore. .Oct. 18-21 


San Francisco ...........+.. Jan. 28-Feb. 4 
*St. Louis, City Market Bldg.....Feb. 20-25 
Syracuse, State Armory.........--. Feb. 6-11 





*Will have special shop equipment exhibit. 


CONVENTIONS 
Automotive Electric Association, Buck- 


wood Inn, Delaware Water Gap, 

Ti: t#¢e¢ss0eeenenseeeeeaned Sept. 12-14 
Automotive Equipment Association, 

Coliseum, Chicago .......... Nov. 7-12 


National Association of Finance Com- 
panies, Congress Hotel, Chicago, 
Nov. 14-15 
National Automobile Dealers’ Associa- 
tion, Ohio Council, Cleveland, 
Sept. 14-15 
National Standard Parts Association, 
Hotel Hollenden, Cleveland, Nov. 14-18 
National Tire Dealers’ Association, 
Brown Hotel, Louisville, Ky..Nov. 15-17 
Pennsylvania Automotive Association, 
Johnstown, Pa. Sept. 19-20 
N. A. D. A. 
Chicago, Jan. 31-Feb. 2—Annual, Palmer 
House. 
Chicago, Feb. 1—Banquet, Palmer House. 
New York, Jan. 9-10—Eastern District, Ho- 
te] Commodore. 


S. A. E. 
Chicago, October 25-27—National Trans- 
portation and Service Meeting. 
New York, Jan. 12—Annual Dinner. 
Detroit, Jan. 24-27—Annual Meeting. 
RACES 
Charlotte, N. C. 
Detroit 
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Parts-Accessory 
Business Better 


July Shows Gain Over Cor- 
responding Period of 
Last Year 





NEW YORK, Sept. 6—Automotive 
parts and accessory business in July, 
although showing the usual seasonal 
recession from June was well above the 
corresponding period a year ago, ac- 
cording to the monthly report to mem- 
bers by the Motor & Accessory Manu- 
facturers Association. The July index 
for all classifications was 143, which 
compared with 167 in June and 133 in 
July, 1926. All the index numbers of 
the association are based on January, 
1925, shipments as 100. 

The original equipment record made 
in July was particularly notable as in- 
dicating a continued level of car and 
truck manufacturing exceeding the 1926 
business for most manufacturers. The 
index stood at 148 in July against 176 
in June and 135 a year ago. 

In replacement parts a gain over 
June was recorded, indicating a re- 
plenishment of stock depleted by the 
activity attendant upon the summer 
touring season. The index number was 
142, comparing with 130 in June and 
117 in July of last year. 

Service equipment shipments showed 
a seasonal drop and for the first time 
this year were under the 1926 level. 
The drop was small, however, and is 
not considered a serious indication by 
the manufacturers. The index for this 
group was 136 in July against 171 in 
June and 142 in July, 1926. 

Accessories took a sharp drop, a con- 
dition largely explainable by the vir- 
tually total cessation of Ford produc- 
tion and sales and one which doubtless 
will be corrected when this company 
Swings into its output schedule on the 
new car. The index number for July 
was 97 against 132 for June and 127 
a year ago. 





Chevrolet Sales Top All 
Others in Wayne County 


DETROIT, Sept. 6—Figures just re- 
leased show that for the seventh con- 
secutive month Chevrolet registrations 
have led every other single make of car 
in Wayne County, Mich. 

During July just ended Chevrolet not 
only topped every other make of car 
by registering 935 passenger models, 
but also led the list of truck registra- 
tions with 106 commercial cars, an in- 
crease of more than 100 per cent over 
Chevrolet’s high mark in July, 1926. 





Best Promoted by Willys 

DALLAS, TEXAS, Sept. 8—Clif- 
ford Best, former branch manager for 
the Willys-Overland Co. at Detroit and 
Minneapolis, has been named manager 
of the local branch. Mr. Best succeeds 
J. P. Gough. 





VV ON 
ON ING. 


NCLE SHYLOCK is the name he is 

known by—behind his back. He never 
sold the same car for two years in succes- 
sion. He has no agency now and for the 
past year has been selling used cars. 

No one, so far as he 
knows, ever got the best 
of him. He knows how 
to use second-hand parts 
and charge for new 
ones. And he’s a won- 
der at doping up used 
cars that should be 
scrapped, and _ selling 
them at a tidy profit—even though he never 
sells many. And once he was fined for 
charging for a main bearing job that he 
didn’t do. 

If oil that is drained from crankcases 
looks at all good, back it goes into service 
—at the regular price per quart. Custom- 
ers’ cars supply the gasoline that is used 
for washing parts. 

If Mr. Brown comes in with a kick as to 
the grease on the upholstery of his car 
that was left at the garage, Uncle Shylock 
tries to sell him on the idea that the grease 
was there when the car came into the shop. 
And failing to do that he tells Brown, 
“where he gets off.” 

He’s just as shrewd about accessories 
and supplies. He doesn’t handle advertised 
merchandise. He considers it poor busi- 
ness to pay the price. So he stocks no- 
name tires, kitchen-mixed polishes and 
tools that were made overseas for the 
gullible section of the American populace. 

Uncle Shylock is a shrewd man. Few 
can arise early enough to get the best of 
him. But with all his shrewdness, he’s 
one of the most unsuccessful men in the 
business. 








Be smart, but don’t be 
so smart that you out- 
smart no one but your- 
self. Remember that he 
who runs his business 
with the sole thought of 
making money—doesn't. 


(Business Doctor) 








Court Action May Follow 


Refusal of Tax Petition 
DETROIT, Sept. 6—Refusal of John 
S. Haggerty, secretary of state, to ac- 
cept petitions bearing the names of 
thousands of Michigan citizens pro- 
testing against raising the gasoline 
tax from two to three cents a gallon 
will probably result in court action 
seeking to obtain a referendum vote. 
Had the petition been accepted the 
new law, adopted by the last legisla- 
ture, which is scheduled to go into effect 
this month, would not become operative 
until November, 1928, and then only 
in case a vote at that time approved the 
measure. 
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Golf ‘Trophies for 


Cincinnati Team 


Ohio State Champs to Get 
Prizes at O. A. D. A. Meet- 


ing in Cleveland 





CINCINNATI, Sept. 7—The golf 
team of the Cincinnati Auto Dealers’ 
Association, victors in the Ohio State 
Championship contest, which ended 
when the Cincinnati team defeated 
Toledo by a score of 19 to 3, will be 
accompanied by an almost solid delega- 
tion of dealers when championship 
prizes are presented to victors at the 
annual meeting of the Ohio Auto 
Dealers’ Association in Cleveland, Sept. 
13 and 14. 

The Cincinnati team, led by E. S. 
Gahagen, Studebaker distributor, finish- 
ed with a total of 166 points. Cleve- 
land finished second and Toledo third, 
with Canton, Columbus and Akron 
following in order. The Cincinnati 
team, in addition to Captain Gahagen, 
was made up as follows: 

J. B. Warner, Chevrolet; Ralph Ot- 
tenjohn, Chevrolet; J. W. Tarbill, Pack- 
ard; G. K. Crocker, Cadillac; Frank 
J. Santry, Nash; John Dell, Cadillac; 
Mason Towle, Dodge Brothers; Keith 
Kleespies, Ford; Wendell Pavey, Ford; 
C. H. Peterman, Ford; J. I. Handley, 
Chrysler; C. W. Broeman, Buick, and 
J. L. Bovis. 





Prominent Speakers to 


Address Ohio Car Dealers 


COLUMBUS, O., Sept. 6—The Ohio 
Council, National Automobile Dealers’ 
Association has announced a number 
of prominent speakers for the annual 
meeting of the Ohio Council to be held 
at Cleveland, Sept. 14 and 15. 

Among the speakers will be Paul 
Hoffman, vice-president of the Stude- 
baker Corp.; Henry Ittelson, chairman 
of the Commercial Investment Trust 
Co., New York; Harry M. Fancher, ac- 
counting supervisor; Edward Payton, 
analyst; C. A. Vane, general manager 
N. A. D. A.; J. F. McDonald, service 
supervisor of the Ohio-Buick Co.; A. 
R. Glancy, president of the Oakland 
Co., and J. Adam Bede, Minnesota 
congressman. 


Buick Leads In Florida 


DECATUR, ILL., Sept. 7—H. L. 
L. Lorrey, sales manager of the Medlin 
Buick Co., reports retail sales are better 
now than they have been for the past 
two years, and that Jacksonville is lead- 
ing in the volume of Buick sales 
throughout Florida. 








Thiess Falcon-Knight Dealer 


DECATUR, ILL., Sept. 9—H. L. 
Thiess, manager of the St. Nick gar- 
age, has been appointed distributor for 
the Falcon-Knight car in the Macon 
country territory. 
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They Make the Wheels Go ’Round in Kansas City 


Board of directors of the Kansas City Motor Car Dealers Association shown herewith, are (top line, left to right): 


W. J. Brace; W. P. Hemphill, vice-president; Estel Scott, president; George A. Bond, secretary; R. P. 
row) W.C. Howard, Arthur Bunker, G. H. Cox, John A. Butler, W. A. Rea. 


Rice; (lower 
The Kansas City automobile show 


for this year starts Feb. 11 and runs for a week. It promises to continue its record of past years as being the biggest 


automobile show in the world under one roof 





Nash Sales Largest 
In July and August 


KENOSHA, WIS., Sept. 7—With July 
sales at a new high record and August 
sales and production the greatest for 
any single month since the company 
was founded, Nash cars are enjoying 
popularity far in excess of any pre- 
vious period in the history of The Nash 
Motors Co., according to E. H. McCarty, 
sales manager. 

“We find that the Nash product is 
everywhere setting new sales records,” 
Mr. McCarty said. “This public ac- 
ceptance of the new cars is country- 
wide, as indicated by the strong posi- 
tion they hold in such important cen- 
ters of population as metropolitan New 
York, Cook County, Illinois which in- 
cludes Chicago, as well as in Philadel- 
phia, Cincinnati and Boston. In each 
cf these centers Nash is third in regis- 
tration for July.” 


National to Open Branch 

SPOKANE, WASH., Sept. 6—Plans 
for establishing in Spokane a branch of 
the National Lead Battery Co. of St. 
Paul were announced in this city re- 
cently by H. A. Bard, assistant to 
Pres. L. J. Shields. 





Eldridge Buick Add Three 
SPOKANE, WASH., Sept. 6—New 
dealers appointed by Eldridge Buick 


Co. recently are as follows. Wilson 
Motor Co. of which C. A. Wilson is the 
head, at Waterville, Wash.; Hall & 
Miller at Sprague, Wash.; and Goose 
Creek Motor Co. at Davenport, Wash. 





Moon Appoints Lansnar 


Manager of North Texas 
ST. LOUIS, Sept. 7—The Moon 
Motors Corp. announces the appoint- 
ment of Arthur M. Lansnar, formerly 
a factory representative, as North 
Texas manager. 
Lansnar has been connected with the 
Moon factory for a number of years in 
several sales capacities. 








“Above and Apart” 


HE 27 wholesale _§sales- 

men who will split the $2,- 
075.00 cash melon in_ the 
Motor World Wholesale popu- 
larity contest will win more 
than money. The _ industry 
and trade will look upon them 
as the men whose qualities set 
them above and apart from 
the rank and file. 

A vote coupon is in another 
section of this issue. Clip it. 
Fill it in and send it to the 
Contest Editor of Motor World 
Wholesale. 




















K. C. Dealers Show 
Set for Feb. 11-18 


KANSAS CITY, Sept. 8—The 1928 
Kansas City Automobile Show will be 
held in the American Royal building 
February 11 to 18. The date for the 
show was determined following a meet- 
ing in Chicago of automobile show man- 
agers. The schedule is arranged so 
there will be no conflict in dates for 
the principal shows in different parts 
of the United States. 

The Kansas City Automobile Show, 
for the last several years, has been the 
largest automobile show held in the 
United States under one roof. 





Has Biggest Schedule 

DETROIT, Sept. 6—Packard Motor 
Car Co. entered its new fiscal year 
Sept. 1 with the largest production 
schedule in its history. The company 
now has more than 11,000 employees 
on its payrolls, a record figure, except 
during the World War, when the fac- 
tory was working on a 24-hour schedule 
building Liberty motors. 





O’Brien With Hatch Motor Co. 

SPOKANE, WASH., Sept. 8—Robert 
O’Brien, one of the best known Ford 
salesmen in Spokane, has left the Uni- 
versal Auto Co. and accepted a posi- 
tion in the sales department of Hatch 
Motor Co., Chrysler distributors. 
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Bad Weather Holds 
Back N.Y. Business 


Actual Sales Show Slight 
Gain; Used Car Stocks Low 
With Prices Off 


NEW YORK, Sept. 7—Persistent 
rains have not been encouraging to the 
sale of motor cars in the New York 
territory this month, but despite this 
fact, there is a possibility that the full 
month’s figures will show a slight gain 
over the same period a year ago and 
close to the July level this year. Ac- 
tual sales for the first two weeks of 
the month, as reported by Sherlock & 
Arnold, were 677 cars against 5119 in 
the first two weeks of August, 1926, 
and comparing with 14,044 in the entire 
month of July, 1927. 

Used cars have been selling in fair 
volume and distributors’ and dealers’ 
stocks in the Metropolitan area are in 
good condition, but prices are too low 
for comfort. 

Business conditions are good, but the 
sale of trucks in both the light and 
heavy duty fields have been disappoint- 
ing. A variable outlook is presented 
by the parts and accessories industries. 
Seasonal influences are expected to 
lower the volume of shop equipment 
and replacement parts shipments in 
September, while the accessory market 
may remain fairly staple at the recent 
rather low levels, whereas manufactur- 
ing schedules of most cars outside of 
Ford will be on a high level, contribut- 
ing to this extent to accessory business, 
Ford volume production is generally 
believed to be some distance off. 











Tire Sales Volume 


$399,598,000 in Half 


NEW YORK, Sept. 7—Total sales 
value of tires and tire sundries manu- 
factured in the United States in the 
second quarter of 1927 was $211,948,000 
against $237,936,000 in the correspond- 
ing period of 1926, according to the 
Rubber Association of America, Inc. 
For the first half-year the total sales 
value of these products was $399,598,- 
000 against $418,769,000 in the first six 
months of 1926. 





Rowerdink Reorganizes 


ROCHESTER, N. Y., Sept. 7—W. 
H. Rowerdink and Son, for nearly 20 
years prominent in the automotive job- 
bing field in Rochester, is being liqui- 
dated and a new firm, to be known as 
the Henry J. Rowerdink Corp. is being 
organized to take over the business. 

Henry J. Rowerdink, who has been 
president of W. H. Rowerdink and Son 
Since the death of his father, will head 
the new “company bearing his name. 





Jacksonville Dealers to Show 


JACKSONVILLE, FLA., Sept. 7— 
Seventeen dealers of the Jacksonville 








Dobbin’s Last Stand 


About Ready to Fall 


ROCHESTER, N. Y., Sept. 
7—If there is any truth in the 
popular impression that the 
farm is Dobbin’s last stand 
against the onslaught of the 
automobile, a recent survey 
in Wayne county near here 
would indicate that Dobbin’s 
last stand is about ready to 
fall. Wayne county is almost 
entirely farm land of the finest 
type in the country and not so 
many years ago was. the 
horse’s paradise. 

The survey last week show- 
ed, however, that today there 
are 30 automobiles in the 
county for every horse. 




















Automobile Dealers Association, repre- 
senting 22 different makes of automo- 
biles, will form the largest and best 
automobile show that has ever been 
given in connection with the Florida 
State Fair, according to announcement 
by the management of the Jacksonville 
Automobile Dealers Association. 





Urges Greater Attention 
for A. EK. A. Foreign Buyers 


CHICAGO, Sept. 8—An appeal to 
prospective exhibitors at the Automo- 
tive Equipment Association Show, 
Nov. 7-12, to show more attention to 
the foreign visitors has been sent out 
by E. C. Guthard, chairman of the for- 
eign trade committee of the A. E. A. 
Mr. Guthard said last year there was 
criticism because export managers were 
often times hard to find. 

“The foreign visitors anticipate more 
attention from the manufacturer than 
does the ordinary American jobber,” 
said Mr. Guthard. “They travel great 
distances to be present on these occa- 
sions and they expect to be greeted 
with courtesy and to obtain full infor- 
mation about each product in which 
they are interested without having to 
hunt all over the show to find the ex- 
port manager or someone else able to 
supply this information.” 

Mr. Guthard announced that the Uni- 
versal Catalog “D” will be ready for 
distribution to the trade Nov. 1. 





Whiting Leases New Home 


ROCHESTER, N. Y., Sept. 6—C. L. 
Whiting, Inc., Buick distributor, has 
leased the entire factory formerly oc- 
cupied by the Sullivan Motor Truck 
Corp., and will use the building for the 
sale and service of used cars exclusively. 





Polworth Goose Creek Head 
SPOKANE, WASH., Sept. 7—E. H. 
Polworth, Wilbur, Wash., has been 
made general manager of the recently 
organized Goose Creek Motor Co., in- 
corporated with a capital of $100,000. 


17 


100,000 Pontiacs is 
Eight Months Total 


Sales Far in Excess of Last 
Year; Oakland Will Set 
New Record 


PONTIAC, Sept. 8—The Oakland 
Motor Car Co. has produced and sold 
more than 100,000 Pontiac Six cars so 
far this year, which is approximately 
24,000 more units than were sold dur- 
ing the entire year of 1926, the com- 
pany announced today. The 1926 pro- 
duction of 76,000 cars had been ex- 
ceeded by the first half of this year, 
when a total of 78,138 Pontiacs had 
been built. 

The factory reports an unprecedented 
demand for the new All-American Oak- 
land Six, recently introduced, and pre- 
dicts that production of these new 
models will set a new Oakland record. 

“This year is the greatest in Oak- 
land’s history, and what is more im- 
portant, the future promises even 
greater production and sales,” declared 
W. R. Tracy, vice-president in charge 
of sales. ‘“‘We have increased our sales 
organization tremendously. We have 
effected important economies through 
our new factories, our increased pro- 
duction and making of more parts, such 
as fenders, oil pans and other metal 
stampings under our own roof. The 
new reduced prices are evidence that 


we are passing these economies on to 
the public.” : 


Detroit Buys Buses to 


Supplement Street Cars 


PONTIAC, Sept. 7—The Detroit 
United Railway plans to place a fleet 
of Yellow motor coaches in operation 
here supplementing its regular street 
car service. The railway has pur- 
chased buses owned by local operators 
and will take them from the streets to 
make way for its modern equipment. 
The railway will charge 10 cent fares, 
selling three tickets for 25 cents or 14 
for $1. Transfers from buses to street- 
cars or street cars to buses will be 
granted. 


Berry Manages Paige Branch 


ATLANTA, Sept. 7—The Paige Co. 
of Georgia, new factory branch of the 
Paige Detroit Motor Co., located at 521 
Peachtree St., has opened for business, 
John D. Berry is vice-president and 
general manager. 














Denver Business Better 


DENVER, COL., Sept. 7—After 
making an inspection trip over the 
state, James F. Boyd, branch man- 
ager, and Paul D. Goeke, wholesale 
manager for Willys-Overland, state 
that in all parts the indications are 
for excellent crops and heavy auto sales 
this fall. Crops have recovered better 
than anticipated from the _ severe 
hailstorms of July. 
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Monkey Wrenches 
Fail—Brains Win 
Steering Knuckle Resisted 55 


Minutes Work; Left- 
Hand Thread 





NEW YORK, Sept. 6—An incident 
occurred recently which well illustrates 
the wisdom of the old saying, that “Five 
minutes of earnest thought are worth 
more than an hour’s hard work.” One 
of the front wheel steering knuckles of 
an automobile broke off short, next to 
the hub. 

The operator, knowing that he could 
readily get a new steering knuckle in 
stock at a certain supply house, took 
out his monkey wrench and proceeded 
to loosen the lock nut which kept the 
hub in place on the spindle of the 
steering knuckle. 

Unfortunately, for him, he did not 
take advantage of the old saying quoted 
above, and failed in the attempt. 

Thinking that his wrench was not 
sufficiently large, he called for the serv- 
ices of a blacksmith, who advanced to 
the fray armed with a monkey wrench 
at least two feet long and of gigantic 
proportions. 

At least 55 minutes were spent fruit- 
lessly and then it was decided to im- 
press an express wagon into service 
and take the wheel to a repair shop. 
After getting it there the foreman was 
informed that he had an awful job on 
his hands, but smilingly told the owner 
that it would only take a few minutes. 

A bet was accordingly made on the 
result. Whether it was paid or not is 
not a matter of recorded history. 

The foreman called one of his men 
and said: “Jim, Ill give you just five 
minutes to get that spindle out of the 
hub.” The job was accomplished in 
50 seconds, and thereby hangs a tale. 

It was a left-hand thread — From 
Motor AGE, Aug. 28, 1902, twenty- 
five years ago. 





J. G. Esser to Leave B-N, 


Dall, Keystone Combine 


GENEVA, ILL. Sept. 7—J. G. 
Esser, who has been representing the 
Burgess-Norton Mfg. Co., Dall Motor 
Parts Co., and Keystone Reamer & Tool 
Co., known as the B-N, Dall, and Key- 
stone Combine, has resigned his posi- 
tion, effective Sept. 1, as he will be 
associated with the American Gear Co., 
traveling in the Central States. The 
Dall, B-N, and Keystone combine have 
appointed J. P. Anderson, recently of 
the Republic Gear Co., to travel out 
of Chicago, covering all the territory 
west and north of that city. 





Found Kibler Motor Co. 


ASHEVILLE, N. C., Sept. 6—Kibler 
Motor Co. has been incorporated for 
general automobile business. Author- 
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Here’s the Oldsmobile-Sunbeam 


One of two Mystery Sunbeams, replicas of the automobile in which Major 
Seagrave made his speedy trip at Daytona Beach, built on Oldsmobile chas- 
sis by a toy maker who is using them to introduce a new toy 





ized capital stock is $50,000, with 
$17,500 subscribed by R. E. Kibler, A. 
G. Jarrett and R. R. Kibler, all of 
Asheville. 





Richard Harfst Heads 


Detroit Automobile Club 


DETROIT, Sept. 8—Richard Harfst, 
for years a prominent figure in local 
automotive circles, has been named 
general manager of the Detroit Auto- 
mobile Club- succeeding Captain W. S. 
Gilbreath, who recently requested the 
club to relieve him of active responsi- 
bility of managing the organization. 

The new club manager was connected 
with the Cadillac Motor Car Co. for 13 
years, first at the factory and later as 
Detroit branch manager. Later he be- 
came executive vice-president of the 
Metropolitan Trust Co. and for the past 
two years was associated with Hastings 
& Harfst, Inc., who recently gave up 
the franchise as Hupmobile distribu- 
tor in the Detroit territory. He has 
assumed his new duties. 





Whitten With Webb Co. 


ASHEVILLE, N. C., Sept. 7—The 
Webb Motor Co. announces the appoint- 
ment of E. L. Whitten, of Atlanta, as 
manager of its wholesale tire depart- 
ment. Mr. Whitten was formerly vice- 
president and general manager of the 
Jasper Tire & Rubber Co., of Jasper, 
Ind. 





Combines Airplane 


With Car and Boat 


NEW YORK, Sept. 6—A strange 
story comes from Bridgeport, Conn., 
where Gustave Whitehead is said to 
have made a combined automobile and 
flying machine. 

According to the tale, the machine is 
about 16 ft. long and its general ap- 
pearance is that of a large boat. From 
each side of the body there are wings 
made of bamboo poles covered with 
muslin. These wings are 30 ft. from 
tip to tip. 

There is also a steering apparatus. 

The motive power consists of two 
engines of 10 hp.—From Motor AGE, 
Aug. 29, 1901, 26 years ago. 





Have Many Ford Orders 


DENVER, COLO., Sept. 7—Ford 
dealers in this territory state that they 
have about completed unloading the new 
cars of the old “T” model, and that they 
all have many numbers of orders for 
the new cars when they arrive. 





Queen City Co. Formed 
CHARLOTTE, N. C., Sept. 7—Queen 
City Motor Co. has been chartered to 
deal in automobiles. Capital stock is 


$50,00 and incorporators are C. E. Pope, 
D. T. Johnson and P. B. Humphrey, 
all of Charlotte. 





A Trio of Record Breakers 


Cars number 1, 2 and 3 lined up for the start of the longest automobile endur- 
ance trials ever held, staged by the Auburn Automobile Co., in which they 
set 34 new stock car records and shattered 37 old ones 
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Cuban Highway to 
be 705 Miles Long 


$75,000,000 Awarded for 
Paved Road Extending 
Length of Island 


HAVANA, CUBA, Sept. 7—The 
longest paved road ever put under con- 
tract at one time is now being con- 
structed in Cuba. This road, known as 
the Central Highway, runs from Pinar 
del Rio to Santiago, 705.6 miles, nearly 
the full length of the island. It is esti- 
mated that this huge program will cost 
approximately $75,870,000. 

The contract with the Cuban govern- 
ment provides that the work must be 
completed within five years. It also 
provides that the rate of progress of 
the work must be in accordance with 
the funds which are made available at 
the beginning of each period of six 
months. 

A gasoline tax of 10 cents per gallon 
together with. a 2 per cent tax on real 
estate and other levies will bring in 
each year approximately $20,000,000 
to pay for the new road. 





National Carbon Shows 
New Flashlight Unit 


NEW YORK, Sept. 7—With the an- 
nouncement of a new counter container, 
for six Eveready dollar flashlights, the 
National Carbon Co. has completed an 
unusually interesting plan to provide 
its dealers with its flashlight products 
in a convenient new display form. 

Unit No. 04, the newest display unit, 
is being introduced to the trade now. 
An attractive container, lithographed 
in red, blue and gray, which opens up 
to make a counter display, it completes 
the line of flashlight display units is- 
sued by this manufacturer. The six 
No. 2604 black case flashlights con- 
tained are priced to list at $1, complete 
with batteries. From now on, these 
flashlights will be supplied the trade 
in this display unit, exclusively. 





Found Aviation School 


DETROIT, Sept. 5—A. G. Zeller, 
president and general manager of the 
Michigan State Automobile School, an- 
nounces the establishment of the 
Michigan State Aviation School. -Guy 
Burns, of the Burns Flyers, will super- 
vise the aviation school which will be 
opened in conjunction with the automo- 
bile school. 





Found Lillington Co. 


LILLINGTON, N. C., Sept. 6—Lil- 
lington Motor Co. has been chartered 
for a general automobile business. Au- 
thorized capital stock is $25,000, with 
$4,000 subscribed by O. S. Atkins and 
H. T. Atkins, of Lillington, and L. M. 
Edwards, of Durham. 
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Jest—A Bit Cynical 








By 8S. G. SWIFT 


As a youth I studied grammar for five years thinking all the time that 
it was history. I was very young at the time, but nevertheless the 
fact should be taken into consideration. However, when it comes to fore- 
casting that is different. I have a certain intuitive sense that makes up 
in great measure for my lack of analytical ability and I seldom guess wrong. 
All of which is a prelude to stating that in my opinion dealers will sit 
back in their chairs along about February first and admit that they have 
had the best fall and winter business of their experience. My optimism 
isn’t shared by everyone. Many of those who, by reason of greater and 
more intimate experience, should be better able than I to dope the future, say 
that I am somewhat too optimistic. But I know I’m right in this case. 
Wait and see. And while you are waiting keep plugging. That will help. 


* * * * 


"THE other night, as I clicked idly through the different stations all the way 
from Los Angeles to Maine—that’s the kind of set I have—I came upon a 
cultured voice crying in the wilderness anent the lack of architectural artistry 
that has been brought to bear in the designing of the thousands of hot dog 
stands that dot the highways of this country. It seems that a society has been 
formed, the high purpose of which is to beautify the hot dog stands of the 
entire United States. They want to make them more “doggy” so to speak. 
That, it seems to me, is a wonderful idea. We have Gothic and Elizabethan 
filling stations; why not make our frankfurter stands in the eye-soothing form 
of a Doge’s palace? We might raise the money to do this merely by licensing 
the dogs—thus each purchaser would have a hand in the improvement. The 
general idea, to hark back a bit, is all to the mustard. 


* *« * * 


| NOTE, with no great feeling of sadness, that the mail order houses are 
losing out to the chain stores. Now if someone will come along and 
find a way to make the chains lose out to the independents, everything will 
be satisfactory. 


* * * * 


ND the five-and-tens are enjoying their best year. That of course is because 

of the increasing car population. With thousands of new motorists buying 

10 wrenches to get one good one it doesn’t take louwg to run up big sales totals. 

I say “new” motorists because that is the class that buys cheap tools; after a 

man has been hit in the eye once or twice with the broken jaw of a 10-cent 
pair of pliers, he has usually learned his lesson. 


* 7% * * 


frOk many years I shared, somewhat apathetically perhaps, the common belief 
that the slightly increasing death rate caused by automobile accidents was to 
be accounted for by the increasing number of blind, crazy and otherwise physi- 
cally or mentally maimed that have taken up automobiling. But that isn’t true. 
Surveys, honestly undertaken and conscientiously carried out, have proved that 
the physical and mental health of drivers has little to do with accidents, far- 
sighted old drivers, in a manner of speaking, having as many accidents as near- 
sighted new drivers. . 

The fault lies in the condition of the cars that figure in the accidents. Out of 
a million inspected in New York State during the period that the A.E.A. Save- 
A-Life campaign was running, 39 per cent were found to be in an unsafe condi- 
tion. And only brakes, lights, steering gears and horns were inspected. 

It begins to look as though we were headed straight for compulsory inspec- 
tion. That would be a good thing in many ways. First, by materially lowering 
the death rate it would make car owners of millions who have heretofore re- 
fused to buy. Secondly, it would increase the sale of accessories and supplies. 
And third, by keeping persons alive we should automatically increase sales. A dead 
person has little interest in buying an automobile and for each motorist killed 
in the “prime” of life, the sale of several cars is lost, even though such a man 
might purchase a new car only once in four years. 


* * j%#£ 


ND anyway, I believe that whether or not we have compulsory inspection 

traffic accidents are going to decrease materially during the next few years, 
regardless of how the automobile census may mount. With Secretary Hoover— 
who accomplishes what he starts and spends little time in telling what he’s going 
to do—working on plans for universal traffic laws and the Automotive Equipment 
Association planning to carry its Save-A-Life campaign into every state, much 
that is desirable is bound to be accomplished. I can think of no two forces that 
could be aligned with greater possibilities of successfully combating the accident 
situation than these. 
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Rumor Ford Will 
Make Own Tires 


Experiments In Manufactur- 
ing Rubber Products Said 
To Be Successful 


DETROIT, Sept. 7—With the Ford 
Motor Co. removing all the final as- 
sembly lines from the Highland Park 
plant to Fordson much conjecture is 
being heard in the industry these days 
as to how Henry Ford plans to utilize 
the space that is being released. 

For some time the company hs been 
manufacturing tires on a limited scale 
at Highland Park and while no official 
announcements have been made it is 
strongly intimated in certain circles 
that the experiments have proven high- 
ly satisfactory to Mr. Ford and that it 
is very likely that he will be actively 
engaged in the near future in the manu- 
facture of a large part of the tires re- 
ouired on Ford cars. 

When Henry and Edsel Ford posed 
for photographs with the 15,000,000th 
Ford this summer, the Ford tires were 
conspicuous on the car. Like tires used 
on a number of cars released to the 
public they bore the Ford name em- 
bossed in large letters a number of 
times to form the non-skid tread. Being 
equipped with Ford tires practically 
everything on the car was made ex- 
clusively by the Ford organization. 

For years the Ford company has been 
striving to gain control of its own 
source of supply for various units and 
Henry Ford has been reported as anx- 
ious to control his tire source. This, 
it is argued, is all the more reason why 
the Ford company will eventually be- 
come a factor in the tire industry. 

Trucks from the Ford Motor Co. only 
wecently have been seen gathering up 
large stocks of junk tires from Detroit 
‘tire stores and the rubber from these is 
being reclaimed, it is reported, and used 
im the manufacture of tires and floor 
mats. 

The Ford Co. has also been manufac- 
turing storage batteries at Highland 
Park and this activity has been in- 
creased, it is said, until the company 
is in a position now to fill about half 
of the Ford company’s battery require- 
ments. 


Munson Goes to Far East 


ROCHESTER, N. Y., Sept. 8—C. 
H. Munson, export manager of the 
North East Service, Inc., will sail 
tomorrow from Seattle for an extensive 
trip to the Far East to increase North 
East sales and service facilities in the 
territory. He will visit Hawaii, Japan, 
the Philippines, Australia, New Zealand, 
India, Ceylon, Burma, Dutch East 
Indies and the Straits Settlements. 








DeLand With Burrows 
SPOKANE, WASH., Sept. 6—Lee S. 
DeLand, who has recently been doing 
sales promotion work in Detroit for 


Distinguished Above Others 


Motor Age 








Pee 


This Pierce-Arrow Series 36 touring car has had the honor of being used by 
many notables, including the two princes, Charles Lindbergh and the Prince 
of Wales, Al Smith and Vice-President Dawes 





Chevrolet Motor Co., has been named 
sales manager of L. J. Burrows, Inc., 
Oakland-Pontiac wholesale and retail 
dealer. Mr. DeLand has been engaged 
in development of retail selling organi- 


_ zations for 12 years and has made a 


study of intensive selling methods. He 
was also formerly with the Studebaker, 
Maxwell and the old Flanders and E. 
M. F. factory organizations. 





Gardner Reports Net of 
$138,739 for Quarter 


ST. LOUIS, MO., Sept. 7—A profit 
of approximately 90 cents a share on 
outstanding common stock, after all 
charges and allowance for depreciation, 
is reported by Gardner Motor Co., Inc., 
for the quarter ending June 30. The 
amount is $138,739.19. 

“Replacement demands for the next 
12 months should be at least 50 per 
cent greater than during the last year,” 
said Russell E. Gardner, president of 
the company, in making public the 
quarterly statement. “Cars like the 
Gardner should feel this stimulation 
more than the field as a whole. We 
anticipate a better than normal busi- 
ness this fall.” 


Jack Neal Banquets 3000 


SAN ANTONIO, TEX., Sept. 7— 
More than 3000 pounds of barbecue 
meat, with all the extra “trimmin’s,” 
were required to feed the multitudes of 
Nash automobile owners and their 
families who attended the annual 
barbecue given by the Jack Neal Nash 
Co. to Nash owners and their families 
at Landa Park, New Braunfels, Texas, 
Sunday, August 28. 

The number of people attending the 
event was estimated at 3000. 








Georgia Receipts Gain 


ATLANTA, GA., Sept. 7—Secretary 
of State Guy McLendon announces an 
increase of $368,339 in receipts of the 
state motor vehicle department for the 
seven months ending July 31, 1927, over 
the corresponding months of the pre- 
vious year. 


Automotive Export 
Gains 25 Per Cent 


WASHINGTON, Sept. 7—Automo- 
tive exports from the United States 
during July totaled $31,950,356, or a 
gain of 25 per cent over the exports in 
July, 1926, according to export figures 
just announced by the Department of 
Commerce. The July gain over June 
of this year was 4.2 per cent. The 
ratio of exports to production was 10.9 
per cent. 

The average value of passenger cars 
dropped to $715 as compared with $771 
in June, while average value of truck 
units advanced slightly from $656 dur- 
ing June to $659 in July. 

The total number of passenger car 
units shipped in July of this year 
amounted to 19,396, a slight decline 
from the figures for June but an in- 
crease of 2314 over those of July, 1926. 
Exports of truck units in July 
amounted to 9206, which was an in- 
crease of 36 per cent over the June 
shipments and 70.2 per cent over the 
July exports of last year. 


Detroit Starts Work on 
Airplane Landing Field 


DETROIT, Sept. 7—Work will be 
started at once on Detroit’s first mu- 
nicipal land field. It will be located 
at Lynch and French roads on land 
already owned by the city. The field 
will provide two runways 300 feet 
wide and 5100 feet and 3000 feet long 
respectively. 








Ratcliffe Buys Mueller Control 


SPOKANE, WASH., Sept. 7—F. L. 
Ratcliffe, junior member of Ratcliffe & 
Son of Cheney, Wash., has purchased 
control of the Mueller Motor Co., Lewis- 
ton, Idaho, according to word received 
at Spokane. 





C. H. Carney Service Head 


ROCHESTER, N. Y., Sept. 8—C. H. 
Carney, for the past 12 years connected 
with the Velie factory, has been ap- 
pointed service manager of Shewman 
and Kreppeneck, Velie distributors here. 
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Detroit Golf Stars 
Hold Tournament 


—---_— 


Dick Chambers Proves Best of 
Big Field; Perrin Draws 
President’s Cup 





DETROIT, Sept. 7—The annual 
President’s Cup Golf Tournament of 
the Detroit Auto Dealers Association 
held at the Gowanie Golf and Country 
Club Thursday, was marked by the 
largest attendance in the history of the 
annual tournaments. Secretary H. K. 
“Dick”? Chambers proved to be the best 
golfer among the automobile merchan- 
disers, turning in a card of 79, with 39 
for the first nine holes and 40 for the 
last. He was awarded the golf bag 
presented by President Joseph A. 
Schulte. 

The President’s Cup, an eight-piece 
silver cocktail set, which was first prize 
in the kickers’ handicap, was won by 
C. Perrin of Frank S. Tobias, Inc., in 
the draw for the trophy. He was tied 
with N. R. Droulard and A. Shafer. 
The Vice-President’s Trophy, presented 
by James Dickson, Jr., went to George 
Heberling of the Olds Motor Works. 
The Treasurer’s Trophy, presented by 
Charles Abbott, went to A. E. Binder, 
also of Frank S. Tobias, Inc. Director 
B. R. Dodds’ Trophy was won by 
Captain Frank H. Harvey of the 
Detroit News. The Secretary’s Trophy, 
presented by “Dick” Chambers, was not 
in the kickers’ handicap, but given for 
the high gross score, and was won by 
George Poletoros of the Cass Motor 
Sales. Second to Secretary Chambers 
for low gross score, stood T. Barnard 
and J. C. Steinel, with cards of 82, and 
in the draw, Steinel won the zipper bag 
presented by the D. A. D. A. 

In the competition based on club 
handicaps for low net score, L. F. 
Mullin with 63, won the Detroit News 
Trophy, a gold wrist watch. ‘Three 
were tied for second low net score, L. 
H. Saunders, L. A. Kelly and W. A. 
Casey, and in the draw Casey win the 
Detroit Free Press Trophy. C. A. 
Eggleston of Miller-Judd Co. won the 
Durant Motor Trophy in the kicker: 
handicap, while Fred Platte of ti 
Southeastern Motor Sales, won *’ 
Marmon-Detroit Trophy, and Franki‘n 
Robbins won the U. S. Tire prize of = 
dozen golf balls, for seventh place. L. 
H. Saunders was eighth, F. P. Hollister 
was ninth, D. B. Short was tenth and H. 
J. Bopp was eleventh in the kickers’ 
handicap, the last four being presented 
prizes by the D. A. D. A. 





Formed Lingle Motor Service 
SALISBURY, N. C., Sept. 6—The 
Lingle Motor Service, which proposes to 
deal in automobiles, automobile parts, 
accessories, etc., has been formed. J. 
B. Lingle, J. H. Lingle and C. L. Lingle, 


all of Salisbury, are the incorporators 
of the company. 





By SAM U. L. SPARKS 


BEEN ast times too numberless to mention, where did I spend my vacation. 

The answer is that I am a great lover of outdoor sport and liberty, so I 
went fishing in Ontario, Canada. 

No, I ain’t gonna tell no fish stories, but I will admit that I didn’t use worms 
for bait. 

Yes, they was some places where it seemed like the fish did not choose 
to run in 1927, but I got my fill, as you might say. 

* * * * 


You can’t talk turkey if you have got a chicken heart. 
* * * * 
What I mean a automobile salesman had ought to have something which 
you might call it a four-letter word meaning intestinal intrepidity. (I got them 
two from a book entitled the dictionary.) 





I was talking the other day to one of them star salesmen in one of the big 
towns I passed through. 

Most usually I drop in and talk things over and a lotta times by listening 
to how things is being done in this or that salesroom I find out how they 
hadn’t ought to be done. 

I never took much stock in star salesmen, but it seems like this one had just 
brung in a order from a guy which was regarded as a hard prospect. 

I drew him off to a side and ast him confidential how he done it. 

“Well,” says he, “I had been out to see this fellow twenty times and hadn’t 
been able to close him, but today I was going by, so I thought I’d drop in and 
talk to him.” 


I ast him if he ain’t afraid of making a pest of his-self when he calls 
so often. 


“That’s the point,” says he, “I had seen this fellow so often that there 
wasn’t anything new I could tell him about the car, but I knew he liked a good 
story, and likes to tell them himself, so I dropped in. 

“*Ain’t got time to talk automobiles today,’ says he. 

“So I didn’t talk shop. 











“Why is it that all Scotchmen are such good swimmers?” I ast him. He 
likes Scotch stories. 
“Of course, I knew the answer to that old chestnut, and I knew that he did. 


i wanted to get him in a good humor to listen to my story by listening to his 
answer. 


« © “ * 


““Huh!’ says he. ‘They been good swimmers ever since they built the first 
toll bridge in Scotland,’ 


* *“ * * 

“IT heard a good one the other day,” says I. “You know they have a lot of 
these 5 and 10 cent stores in Scotland. Well, one day Sandy McPherson was 
looking around for something he couldnt find and a floor walker ast him what 
he was looking for, and Sandy said he was looking for the gentlemen’s clothing 
department. 

“Well, I told him he couldn’t find a car of the class I was selling by going 
shopping around for something cheaper and he said he guessed I was right, and 
I came away with his order.” 

Well, thinks yours truly, it takes quite considerable of intestinal 

intrepidity to call on a guy 21 times. And it takes the same kind of guts 

for a guy to listen to you 21 times without being convinced. 
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Unfair Competition 
Receives a Setback 


Japanese Makers of “Cham- 
pion” Plugs Run Against 
Snag; Print Apology 


NAGOYA, JAPAN, Sept. 8— 
The marked success of the Champion 
Spark Plug Co. of Toledo, Ohio, over im- 
itators of the company’s product proves 
that, contrary to the opinion prevalent 
among manufacturers in foreign coun- 
tries and held by most representatives 
of foreign concerns in Japan, the use of 
foreign trade names, names of firms, 
and use of place names to indicate for- 
eign manufacture can be stopped, even 
when no question of patent or trade- 
mark right is raised. 

Certain manufacturers of Nagoya, 
cperating a pretentious spark plug 
plant for making imitations of Cham- 
pion plugs, were called before the pub- 
lic procurator of a Nagoya local court, 
and, failing to show sufficient evidence 
of innocence, were held for further in- 
terrogation and investigation. Simul- 
taneously the same procedure was going 
on in Osaka and Tokyo, the investiga- 
tion in the latter places being in con- 
nection with the actual sale to the 
public of these local-made “Champion” 
spark plugs. 

The office of A. F. Cahusac, registered 
patent attorney of Tokyo, who is the 
local legal representative of the Cham- 
pion Spark Plug Co. of Toledo, Ohio, 
after allowing the manufacturers 10 
days to think matters over, finally 
agreed to send a representative to 
Nagoya to state the only terms on 
which compromise would be considered, 
namely, a public apology to be published 
for two consecutive days in four Tokyo, 
two Osaka and two Nagoya vernacular 
dailies and in two foreign papers, to be 
signed by the makers only, the cost to 
be paid by the makers and dealers. 

This condition was accepted and car- 
ried eut immediately. Names of dealers 
were not made public and they will 
be allowed to sell Champion spark 
plugs. 


Nash Advances Bonham 


KENOSHA, WIS., Sept. 6—An- 
nouncement is made that J. H. Bonham, 
for several years past special factory 
representative of the Nash Motors Co., 
has been made general manager of the 
wholesale department of the Southwest 
Nash Co., of St. Louis. 

Mr. Bonham, a native of Missouri, 
had long experience in the automobile 
business before becoming associated 
with Nash five years ago. During the 
time he represented the company his 
work took him among distributors and 
dealers in the south. 








Gains Control of Keaton 
SAN FRANCISCO, CAL., Sept. 7— 
The Rubber Corp. of America, organ- 
ized last May by San Francisco inter- 


Motor Age 











Edward Cohen, Oldest Exclusive 
Oldsmobile Distributor in World 














PORTLAND, ORE., Sept. 6—Ed- 
ward Cohen, president and general 
manager of the Oldsmobile Co. of 
Oregon, has been notified by the factory 
that his organization is now the old- 
est exclusive Oldsmobile distributor in 
the world. The company, headed by Mr. 
Cohen, which has the distributorship 
of the line for all of Oregon and south- 
ern Washington, was established on 
December 26, 1915. Mr. Cohen entered 


the automotive trade field as a me- 
chanic in 1905; William M. Anderson, 
vice-president and assistant general 
manager, entered the organization in 
1918, and J. Robert Anderson, treasurer, 
in 1919. 

In the first year this company re- 
ceived the modest allotment of 60 cars. 
Its allotment for the present fiscal year 
is 1400 cars, meaning that its annual 
business is now in excess of $1,000,000. 





ests, has obtained control of the plant 
and production of the Keaton Tire and 
Rubber Co. The Keaton non-skid tire 
has been on the market for 17 years. 
Robert H. Keaton, who originated this 
tire, remains in charge of production 
under the new ownership. 





Fort Worth Tire Dealers 


Form Trade Association 


FORT WORTH, TEX., Sept. 8—The 
tire dealers of Fort Worth recently 
organized the Fort Worth Tire Dealers 
Association with W. B. Townsend as 
president. The other officers of the 
association are C. H. Stephens, vice- 
president; A. R. Johnson, secretary, 
and J. W. Moore, treasurer. The mem- 
bers of the board of directors are 
George Miller, F. J. Dreer, H. H. 
Gregory, P. A. Heegar and W. P. 
Henderson. 

The chief address at the organization 
meeting was delivered by Dan A. Eng- 
lish of Dallas, president of the recently 
organized state association. He out- 
lined the purpose of the state organiza- 
tion and told how it is working with 
the national organization. 





Alexander to Make Large Plane 


DENVER, Sept. 8—Alexander Air- 
ways, Inc. announce the adoption of 
plans for a seven-passenger enclosed 
plane, and will commence production 
at once. 








Find 39 Per Cent 


Drive to Market 
OAKLAND, CAL., Sept. 7— 
Free parking space, under pro- 
tection of watchmen, and with ; 
every car ticketed, has been 
established by the Tenth Street 
Market, for the accommoda- 
tion of all its patrons. A 
six months’ survey, conducted 
by Sherwood Swan & Co., 
owner of the market, which 
covers an entire city block, 
showed that 39 per cent of the 
customers came to the place 
in automobiles. 




















10 Cents a Mile Is 
Air Passenger Rate 


NEW YORK, Sept. 6—When the Na- 
tional Air Transport, Inc., took over the 
New York to Chicago division of the 
Transcontinental Air Mail Route, Sept. 
1, it became a second in the world only 
to the Lufthansa, of Germany, as a 
private operator of commercial air- 
craft. 

The N.A.T. operates 36 planes on a 
daily flying basis of 5000 miles. From 
New York to Chicago, with stops at 
Cleveland, there are 18 Douglas bi- 
planes equipped with Liberty engines 
in a 7% hr. service. It is the plan of 
the N.A.T., through an arrangement 
with the American Railway Express, 
to carry express matter as well as mail. 

From Chicago to Dallas the company 
has Travelair monoplanes equipped with 
Wright Whirlwind motors. There are 
accommodations for three passengers 
on these planes as well as mail and 
express. Passengers are carried at the 
rate of 10 cents a mile or $100.30 for 
the trip from Chicago to Dallas. It is 
planned later to carry passengers be- 
tween New York and Chicago. The 
National Air Transport, Inc., was or- 
ganized in 1925. Edsel Ford was 
interested in the initial undertaking, 
as was Howard E. Coffin, who remained 
as president of the company. 





Aviation Conference to 
Be Held in Boston Sept. 30 


BOSTON, Sept. 6—Leading commer- 
cial interests in New England will join 
with representatives of air service oper- 
ators and airplane manufacturers in an 
aviation conference to be held in the 
Hotel Statler, Sept. 30, under the aus- 
pices of the Committee on Public Re- 
lations and Community Organization 
of the New England Council. 





Found Reo McConnell Co. 


SPOKANE, WASH., Sept. 7—The 
Reo-McConnell Co. has been incorpor- 
ated here to take over the wholesale 
and some of the retail business for the 
Reo line. Mr. McConnell, president and 


general manager, is newly arrived from 
Chicago. 
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Will Decide City’s 
Right to Sell Gas 


Supreme Court to Adjudicate 
Lincoln Case; Decision 


in 18 Months 


WASHINGTON, Sept. 6—The ques- 
tion as to whether or not a city may 
engage in the sale of gasoline and oil 
to the public, was this week presented 
to the United States Supreme Court 
for adjudication. The question is in- 
volved in the suit of the Standard Oil 
Co. vs. Lincoln, Nebraska, et. al. 

The decision of the court, which will 
not be known for probably 18 months 
or two years, is regarded of importance 
to the industry, especially from the 
dealers’ and garage owners’ standpoint, 
engaged in the sale of gas and oil. 

The lower and State Supreme Court 
held that the city might engage in sell- 
ing such commodities to motorists, on 
the ground that an automobile is now 
recognized as a necessity and perforce 
gasoline must be had for their opera- 
tion and therefore “it follows that a 
commodity of use so universal, may 
come within the purview of public pur- 
pose as distinguished from private pur- 
poses,” the court said. 

Contention of the Standard company 
is that the city uses the taxpayers’ 
money to engage in the business and 
therefore less deprives the oil company 
of its right under the due process clause 
of the 14th Amendment. 


Six Per Cent Less Labor 


at Automobile Building 

WASHINGTON, Sept. 6—A_ de- 
crease of six per cent in the number of 
employees on the pay rolls of auto- 
mobile and accessory manufacturers, is 
reported to the U. S. Bureau of Labor 
Statistics for July, compared with June 
of this year. 

The reports are based on returns from 
10,766 manufacturers, having a total 
of 2,949,682 employees in July and are 
regarded by the Bureau as indicative 
of the general employment trend. 


Willard Opens Branch 

OAKLAND, CALIF., Sept. 7—The 
Willard Battery Co. has just complet- 
ed at a cost of $70,000, a new factory 
branch store and super-service station 
at Twenty-third and Waverly streets, 
between three of the main traffic ar- 
teries of this city. The plant, which 
covers 14,000 sq. ft., can give battery 
service to 50 cars at one time, in ad- 
dition to a large machine and battery 
repair shop. B. H. Winks, Oakland 
manager, and N. G. Wolf, district 
manager for the central section of 
California, will supervise the new 
Station. 














Rolls-Royce Adds Dealer 
SEATTLE, WASH., Sept. 7—Pioneer 
Auto Co., headed by O. M. Berthold, 
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George Souders and the Duesenbergs 


Here’s the car that won the Indianapolis race, its driver and the man who 
built it. George and the car have sailed for Europe to take part in the Grand 


Prix of Europe. 


We certainly hope they win 





have been named as sales and service 
agents in Western Washington for 
Rolls-Royce. 





Half of Express Assets 


in Automotive Equipment 

WASHINGTON, Sept. 7—Approxi- 
mately half of the entire physical assets 
of the express companies of the country 
are represented by automobile equip- 
ment, according to a preliminary ab- 
stract of statistics made to the Inter- 
state Commerce Commission by the 
common carriers of the country for the 
year 1926. 





Employees Form Association 
OSHAWA, ONT., Sept. 7—Employees 
in the plant and offices of General Mo- 
tors in Canada, Ltd., have formed, with 
the approval of the management, an 
employees’ association. 








Sells Writings for 
Ten Bucks A piece 


MOUNT VERNON, WASH., 
Sept. 7—Ten good arguments 
why he should not drive an 
automobile when _ intoxicated 
are worth $5 apiece to John 
Benston, section foreman for 
the Great Northern railway. 

Benston was arrested on 
charges of driving while 
drunk. Judge J. M. Shields 
fined him $50, but when he 
learned Benston has ten chil- 
dren and is in_ straitened 
circumstances, he ordered him 
instead to prepare the ten 
arguments within a week. 




















Tire Trade Defeats 
Georgia “Date’’ Bill 


ATLANTA, Sept. 8—Tire manufac- 
turers in the North, with the assistance 
and co-operation of the legislative 
committee of the Atlanta Automobile 
Association and the Atlanta Tire As- 
sociation, have won their fight against 
the measure introduced some weeks ago 
before the Georgia state legislature, 
which held its regular biennial session 
in Atlanta this summer, to compel the 
manufacturers of automobile tires and 
tubes to stamp the date of manufacture 
on all tires and tubes sold in the state 
of Georgia. As such a measure would 
have worked a considerable hardship 
on all branches of the tire industry, 
particularly the manufacturers, it was 
vigorously opposed by the trade, with 
the result that the measure was finally 
tabled by the committees of the legis- 
lative body that had been considering it, 
and that adjournment was taken with- 
out further consideration of this bill. 


Hoffman to Address Dealers 

CLEVELAND, Sept. 8—Paul G. 
Hoffman, vice-president in charge of 
sales of the Studebaker Corp. of 
America, will speak on the subject of 
“Management,” at the business session 
of the third annual convention of the 
Ohio Council National Automobile 
Dealers Association Sept. 4. 








Carney Goes to Rochester 
ROCHESTER, N. Y., Sept. 6—C. H. 
Carney, for the past 12 years connected 
with the Velie factory, has been ap- 
pointed service manager of Shewman 
& Kreppeneck. 
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Gas, Oil and Hot Dogs—Drive In 


EMBERS of the S. A. E. are 

invited to Aberdeen, Mary- 
land, October 6, to see Army Ord- 
nance demonstrations. Many of the 
“Big Guns” of the automotive in- 
dustry will thus be enabled to look 
at some other big guns. 


It is generally conceded that a 
higher education is helpful in the 
automotive business. Possibly 
that is because it helps one to get 
hire-d and to stay hire-d. 


“Automobiles Cause Jam _ on 
Country Roads,” says Iowa paper. 
We didn’t notice the jam but there 
sure was quite an offering of vege- 
tables. 


Kissel is putting out a smart line 
of small Sixes. Here’s a chance for 
the younger chap to show his best 


girl who really put the kiss in 
Kissel. 


Page 14 of this issue—“Former 
Sunbeam man with Moon.” Prob- 
ably tired of working in the day- 
time. 


“Two bootleggers abandon truck 
of port wine and cannot be lo- 
cated,” says the Aug. 18 issue of 
the Detroit Free Press. Evidently 
this is the famous “Port of Miss- 
ing Men.” 


“Supreme court to adjudicate 
Lincoln case—decision in 18 
months,” says a news item on 
page 23. We are living in an age 
of speed, as somebody has so aptly 
said. 


Blackhawk buys Hawkeye, we see 
in the news. Could Blackhawk 
really have entered business blind- 
ly? 


w 
Torsional vibration was referred 


to in an item in last week’s issue. 
The office stenog read it as referring 


to the torso and wants to know if it 
is anything like the Charleston. 


Denver out of Model T, «says 
headline. That (cough! cough!) is 
a good item (cough! cough!) for 
reader consumption. 


N. A. D. A. eliminates New York 
banquet. That, we fear, is playing 
right into the hands of the rapaci- 
ous night club owners. 


Georgia increases speed limit to 
40 m.p.h. Gentlemen, here’s one 
State that’s going somewhere. 


And Detroit has removed the 
limit on highway speeds. That’s a 
fast one. 


If Citroen were to act upon the 
vision that suggests itself to us 
every time we see his name in print, 
the radiator emblem on his cars 
would be a grapefruit-squirtant. 
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John Cleary Says— 


q You can write your own moral for this one. 


The wholesale manager sent one of his salesmen to a town 
in the territory to close a hot prospect for a dealership. 


Next day the manager received the following telegram: 


“Have forgotten prospective dealer's name. What is it?” 
he manager wired back: 


“Prospect’s name John Costello. Your name Aubrey Piper. 
You are selling W hoozis Gadgets.” 
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The first pick, above, is 
that of a beauty compe- 
tition committee, which 
picked this Cadillac Vic- 
toria for the first prize in 
a contest at Saarow, near 
Berlin. Fraulein Lafay- 
ette, noted German film 
actress, is at the wheel. 
Gesundheit, gnadige frau- 
lein! 


Here’s the shovel, in the hands 
of Fred Fisher, whose grunts 
in scooping up first soil for the 
$30,000,000 Fisher Building on 
Grand Boulevard, Detroit, must 
amuse the rest of the group. 
The unemployed are, left to 
right, Lawrence P. and Alfred 
J. Fisher, Mayor John W. 
Smith, Charles T. Fisher, Gov- 
ernor Fred W. Green, Fred, 
William A. and Edward F. 
Fisher 











And above is the second pick, a Studebaker President, which John Erskine, author 
of “The Private Life of Helen of Troy,” picked for the enjoyment of his private life 


At left is a car washing operation snapped somewhere in Maine. Maine newspapers 
having Maine progress at heart, please copy 
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Bill borrowed a cheap hand tool and paid the penalty 
with bruised knuckles 





,’ grunted Bill under his breath as he 
looked at his knuckles. A couple of pieces of 
skin were missing and blood was beginning to 
ooze through the dirt and grease. 

“Where the thunder ’dya get that wrench I borrowed,” 
Bill indignantly inquired of Jake who was just wriggling 
out from under a car. 

“Whazamatter? That’s a good wrench. Just bought 
it the other day from a fellow who dropped in. Notice 
what a swell finish it has. Let’s see what make it is.” 

“Well, it sure had a swell finish just now. [I'll grant 
you it’s nickel-plated and all that, but you can nickel 
plate cast iron. Whatcha think of that? ... There 
ain’t any name on the thing.” 
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HAT you pay for 
| a tool,” said Fore- 
7 man Mack wisely, “is 
ee Ne not the true cost of the 
a tool. Cost depends on 
the service the _ tool 
gives. You may pay 
twice as much for one 
wrench as you do for 
another, but the more 
expensive one will prob- 
ably last four times as 
long as the cheaper one 
—so its true cost is only 
half as much as the 
cheaper one.” 


— _ 


And for a good reason. The 
tool was made to sell and not to 
serve. 

Quite likely this wrench sold 
for half the price that a really 
good tool would bring. Price, 
however, does not guarantee 
quality, but quality on the other 
hand does bring a higher price. 

“Hows Mr. Williams’ car 
comin’ along?” called Mack who is the head mechanic, 
service salesman, shop foreman and everything else 
required to keep the shop going. 

“Well it was coming good until this wrench of Jake’s 
busted and I tried to shove my fist through the crank- 
case.” 

“That ain’t the point. Old Man Williams is on the 
phone and he wants to know when he can have his boat.” 

“Well, the only wrench in the shop that fits this cap 
screw just broke and we’re stuck until we can get 
another wrench.” 

“Swell satisfaction that will give Mr. Williams. Youse 
birds are going to get a few pointers from a guy what’s 
bin through the mill just as soon as I pacify the other 
end of this phone wire. Let’s have some action now!”’ 

And after he had succeeded in arranging a truce 
with Mr. Williams, Mack, the head man, came back. 

“Now get up from under that car, Jake, and come 
over here Bill, I got an earful for you,” Mack ordered. 

“Tt’s been a good many years since I first worked as 
a mechanic. I remember the first job I tried to land. 
The boss looked at me and said, “Where’s your tools?’ 
‘Tools?’ said I. ‘Well ’er I thought I’d buy a set after 
my first pay day.’ 
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Swore Some More C. iad Packer 


Effect That Thereafter 
Use Only 


OF QU:ALITY 


“ “There ain’t going to be any pay day for you around 
this shop,’ was the answer I got. 

“Funny, I thought. Guess I’d better get a set of tools. 
So off I hiked to the five, ten or what have you store 
and looked over their stock. 

“Darn good looking stuff. Good looking, I said. 
Nickel plate fairly dazzled me. A kit of those pliers, 
wrenches, screw drivers, chisels, etc., a hammer or two 
and I’d go back at the fellow who razzed me earlier in 
the day. The set only cost a couple of dollars and I felt 
sure that this would be a ticket to a good job. 

“But of all the hard looks a guy ever got. 




















Bill learned his lesson 
and purchased a kit of 
quality hand tools in 
which he takes just pride 


“*You back?’ says he. 

“Yes sir,’ I admitted, but proudly 
added, ‘and I have my tools.’ 

‘Where have you worked with these 
tools?’ he wanted to know. 

“*T haven’t—yet.’ 

“So I see, and if you ever de you'll 
80 around with your arm in a sling. 
Now you take these pretty little things 
and go fix your tricycle.’ 

“Of all sad words of tongue or pen, as the old verse 
goes, the saddest are these ‘your tools are tin.’ 


“Well, that taught me a lesson. And I hope it teaches 
you a lesson. 

“Bill here doesn’t have the tools he needs, so he bor- 
rows them. What he gets is what he deserves—a busted 
fist. But Jake ought to be ashamed of owning such 
junk. 

“You both wanted a raise some time back but I’ll bet 
no barber without clippers, or tailor without shears, or 
porter without a whisk broom ever expected to increase 
his earnings, and I can’t see where you birds are any 
different. 

“Think it over now. Whether you are on Flat Rate 
or hourly scale you get paid for what you are worth in 
the long run. You fellows know good tools; you know 
they cost money—and make money. A peddler that you 
will never see again is not going to give you more than 
you pay for. You can’t beat the old law that you never 
get anything for nothing. Any tool is generally worth 
about what you pay for it except the cheap ones and 
they ain’t worth powder to blow ’em up. 

“What you pay for a tool is not the true cost of 
the tool. Cost depends on the service the tool gives. 
You may pay twice as much for one wrench as you 
do for another but the more expensive one will 
. probably last four times as long as the cheaper 
=> one—so its true cost is only half as much as the 

f cheaper one. 

“What’s more. You 
grab hold of a bum tool 
and you’re ’fraid to 


lay on it hard for fear of making 
soup meat out of your mitt the way 
Bill did. The result of this bum 
stuff is lost money for the boss, less 
pay if you’re on flat rates, and a 
slim chance of a raise on the old 
hourly basis. 

“Now take a tip. We’ve got plenty of work in th 
shop. You birds know your stuff. Quit looking for a 
raise and prove you’re worth one and maybe you’ll find 

(Turn to page 30, please) 
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GOOD salesman is 
a mediocre salesman 
who works a little 
harder than _ other 
mediocre salesmen. 

A good salesman 
is never too busy to 
do anything a cus- 
tomer wants done. 

A good salesman is never at loss for 
the proper thing to say. 

A good salesman has all the qualities 
of a good horse trader. 

A good salesman has all the qualities 
of a good diplomat. 

A good salesman has the ability to 
take orders, and the initiative to plan 
for himself. 

A good salesman is always satisfied 
with everything about the concern he 
works for except himself. 

A good salesman never lies to a pros- 
pect, customer, or owner—and his \ 
evasions must be very skillful. : 

A good salesman knows enough about 
any business on earth to approach those . 
in that business on common ground. . 

A good salesman is your friend the 
first time he meets you. 

A good salesman knows every pros- 
pect’s relatives, friends, enemies, hob- 
bies and weak points. 

A good salesman’s ability, income 
and efficiency increase each year. 

A good salesman starts to work about 
1 o'clock in the morning. 

A good salesman works until about 
midnight each night. 








A good salesman never appears 
hurried. 

A good salesman never appears over- 
heated. 


A good salesman is never ill at ease. 

A good salesman’s apparel can never be criticized. 

A good salesman’s appearance can never be criticized. 

A good salesman can lead in prayer as fluently as 
he can shoot craps. 

A good salesman can use a factory-prepared sales 
talk on a factory worker—and make it work. 

A good salesman can sell anyone the boss sends him 
out to see. 

A good salesman can keep an owner, who is dis- 
satisfied with the service his car is giving, from telling 
anyone who might become a prospect. 

A good salesman keeps his prospect file clean, but 
never kills the wrong man. 

A good salesman never lets social engagements inter- 
fere with his work, but never neglects his social 
engagements. 

A good salesman’s excuses are never alibis. 

A good salesman is constantly out hunting up new 
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prospects, but is 
iF always where 
the sales manager 

can reach him. 
A good salesman 
never quarrels with 
other salesmen over pros- 

pects or sales. 

A good salesman retains the 
good will of owners no matter what 
the service department does to them. 

A good salesman retains the good will of owners no 
matter what the collector does to them. 

A good salesman can find time to read everything 
that is printed about his own or competing cars. 

A good salesman can work hard all day, lose three 
sales by narrow margins, and take it good-naturedly 
when the sales manager “pans” him at the evening 
sales meeting. 

A good salesman can make the prospect’s mind follow 
exactly the course laid out in a prepared sales talk. 

A good salesman can explain away the other fellow’s 
talking points without letting the prospect get the 
impression that his talking points are as easily dis- 
posed of. 

A good salesman is never caught lacking in knowl- 
edge of his car. 

A good salesman sells every member of his club, so- 


- ane 
proses <I 
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Hxactly How Come! 









ciety or church, 
but never offends 

by talking business at 
inopportune times. 

A good salesman can 
make his prospects see that 
the appraiser is right in his val- 
uation of the trade-in. | 

A good salesman can keep his own- 4 
ers bringing in new prospects—without 
giving them any kind of reward that costs 
the company a cent. 

A good salesman can show a special job to a 
man with 12 children—and bring it back without 
a scratch on it. 

A good salesman can put a 300-pound lady in the 
rumble seat of a sport roadster and make her com- 
fortable. 

A good salesman can work a man up to the buying 
point, bring him in with the deal practically closed, 
and then when the appraisal makes his prospect so mad 
that he leaves frothing at the mouth the good salesman 
goes out to hunt a new prospect with undiminished 
enthusiasm. 

A good salesman enjoys being called at 3 o’clock in 
the morning to “Please bring a key to fit the car you 
Sold me last year out to the Last Chance roadhouse.”’ 

A good salesman knows his car is the best made and 
can make his prospect see it. 


He Is the Individual Who Pos- 
sesses the Exceptional Qualities 
That Make the Diplomat, 
the Go-Getter, the Saint 
and the Martyr 





What it takes to be a 
diplomat; what the go- 
getter must have to 
produce results; what 
qualities go to make the 
saint, and what charac- 
teristics are typical of the 
martyr—all these are pos- 
sessions of the Good 
Salesman. Those who 
would be crowned, speak 


up! 


A good salesman knows his com- 
petitors’ talking points are all bosh, 
and can make the prospect see it 
the same way. 
A’~good salesman can make an owner 
satisfied with parts prices. 
A good salesman can make an owner Satisfied with 
labor prices. 
A good salesman can make a buyer accept the finance 
charge without question. 
A good salesman enjoys hauling around visiting 
celebrities. 
A good salesman never sells a man who is bad pay. 
A good salesman can keep his cards up, attend all 
sales meetings, put in his floor day, reead about all 
developments in the automotive industry, do his regular 
canvassing, follow up the factory mail campaign, and 
still have time to sell his quota of cars. 
A good salesman never loses a sale through going 
to a ball game, going fishing or taking a vacation. 


(Turn to next page, please) 
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THE GOOD 





A good salesman never drinks intoxicants—where a 
prohibitionist can find it out. 

A good salesman never does anything that will reflect 
on the reputation of the company he works for. 

A good salesman never loses his enthusiasm. 

A good salesman can always convince an owner that 
the service manager is correct in his diagnosis and 
charges. 

A good salesman can explain away all delay in se- 
curing a special job for a particular customer. 

A good salesman realizes that it is logical for the 
sales manager to expect every man on the sales force 
to sell more cars than the sales manager did as a 
salesman. 

A good salesman can always trade for the make and 
model car the used car man wants. 

A good salesman never objects to a scheme that forces 
him to divide his commission with a volunteer helper. 

A good salesman can always switch his customers to 
the cars in stock rather than the models they really 
desired. 

A good salesman can make an owner see that he (the 
owner) is at fault and not the car in all cases of trouble 
with a new Car. 

A good salesman enjoys being forced to spend a week 
putting over some advertising project when he has sev- 
eral prospects that should be closed. 

A good salesman can be prominent both socially and 
politically without offending anyone. ) 

A good salesman can always secure a car for an owner 
to drive while said owner’s car is in the shop. 

A good salesman can make an owner satisfied with 
a tire adjustment. 

A good salesman would drop out of a funeral pro- 
cession to follow a rival salesman and find out to whom 
he was demonstrating. 

A good salesman enjoys the realization that if he 
has a period of bad business the boss will believe he 
is not working as hard as formerly. 

A good salesman enjoys the sales helps in books 
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written by merchandising experts who never sold 
automobiles. 

A good salesman can sell cars dressed up with the 
queer looking accessories the parts man buys. 

A good salesman understands why an otherwise ex- 
cellent automobile will be put on the market with up- 
holstery the average woman will not buy. 

A good salesman understands why the factory will 
try to appeal only to women in one model and only 
to men in another when most of the sales made are 
to families. 

A good salesman expects to have his selling methods 
openly criticized by anyone else in the organization 
outside of the sales department. 

A good salesman understands why about the time his 
community gets thoroughly sold on one set of specifica- 
tions the factory makes a complete change. 

A good salesman understands why the factory con- 
stantly complains about sales volume—but always 
charges two prices for any help it gives retail salesmen. 

A good salesman never spends more than 30 minutes 
at any one time with his wife and family. 

A good salesman believes he is selling the best car 
on earth regardless of the faults constantly being called 
to his attention by owners. 

A good salesman believes his boss is the wisest man 
on earth, despite the mistakes he knows the boss has 
made in the past. 

A good salesman believes his sales manager is the 
best salesman on earth, despite the fact that he has 
better luck with the sales he attempts to close by 
himself. 

A good salesman believes his firm gives the best 
service on earth—even though his demonstrator never 
runs quite right. 

A good salesman can lead the force for years, be the 
most popular man in town, work hard both day and 
night, and when the sales manager leaves and the firm 
imports a new man from a distance to fill the vacancy 
he just works all the harder. 





And He Swore Some More 


(Continued from page 27) 


that there is a Santa Claus even if he is a hard old bird 
called Mack.” 

Time went on. Repair work came and went. 
seemed to be going a little faster lately. 

Something was different. During working hours Bill 
and Jake were busy. Each one was doing his best to 
beat the other and yet neither seemed to be doing the 
wild running around the shop as was the custom in 
times past. 

Somehow when a job was started the time was spent 
in working instead of walking. 

“How come, Bill, you ain’t borrowed any wrenches 
lately?” asked Jake. 

“Don’t need any cast-iron ones,” was the short reply. 

“T notice you been turning out lots of jobs lately.” 

“Well, you been piling up a few yourself, Jake.” 

The phone rang. 

“Yeh, this is Mack. Super Auto Supply Co., you say? 
Yes. Oh, yes, they work here. Tell you what you do, 
mail the bill for those tools to me and I’ll pay it out of 
a raise I planned to surprise them with. The extra 


But it 


money of a few weeks will pay for them and they’ll last 
for years.” 

““Mack’s a good scout, ain’t he, Jake?” 

“Yeh, Bill, you old son-of-a-gun, but he knows a good 
investment.” 





N. A. D. A. Convention Jan. 31 


The eleventh annual convention of the National Auto- 
mobile Dealers Association will be held in Chicago at 
the Palmer House, Jan. 31 to Feb. 2, it is announced by 
C. A. Vane, general manager. For the last 10 years the 
N. A. D: A. has held its conventions at the Hotel LaSalle 
but it was decided this year to make use of the new 
Palmer House. The annual banquet will be held Feb. 1. 

The fifth annual eastern district convention will be 
held at Hotel Commodore, New York, Jan. 9 and 10. 
The meeting will be for business, membership matters 
and educational purposes only. There will be no dinner 
in connection with the New York meeting. 
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A Direct Mail Campaign Kept 
the Shop Busy for Raab 
Motor Co, Milwaukee 
Ford Dealer, When 
Sales Slumped 


the Raab Motor Co., large Ford dealer at 3701 

Lisbon Ave., Milwaukee, this summer than any 
previous one, due to the campaign which it has been 
conducting to have Ford owners bring their cars to 
the service station to be checked up. 

Letters and direct mail matter from Arthur Raab, 
president, have accomplished this and have kept the 
crew of four mechanics on the service floor busier 
than they have ever been at this time of the year. 

When the Ford Motor Co. announced that it had 
stopped production on its cars and would bring out a 
new model, the Raab Motor Co., like other Ford deal- 
ers, faced a difficult problem. How could the service 
station be made to pay during the interim until the 
new model Fords came out? 

Mr. Raab wanted to keep his crew of service men in 
the station during the meantime, because they are 
selected mechanics. He knew that if there was not 
sufficient work to keep them busy, some would have 
to go. This would mean a serious loss both on the 
investment in the service station and on the labor 
turnover. If the men who had been with him for a 
long time had to go, it would mean hiring a new group 
of mechanics when the new Fords came out. 

Then the plan for “Tune a Ford” week was broached 
and Mr. Raab literally “hopped right to it.” The 
first letter was sent out from the Ford company re- 
garding the special week. 

Mr. Raab did not think this was enough. He thought 
that it should be followed up with personal letters 
from himself if his service station was to be kept busy 
throughout the summer. He had a list of 5000 Ford 
owners in his zone compiled. Then he wrote a letter 
telling of the “60-40” plan of the Ford dealers, 
whereby the mechanics’ share in the repair work done 
at the service station. He wanted his customers to 
know of this unique plan and the fairness of it, and 
how it guaranteed work which was done for them. 

The following letter was written by him and mailed 
out to the Ford owners: 


Vf ite work has come into the service station of 


ol 
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Arthur F. Raab, president of the Raab Motor Co. 
The salesroom and service station of the Raab Motor 


Co., at 3701 Lisbon Ave., Milwaukee 


“Our 60-40 Plan 

“Makes this the safest place to have your Ford re- 
paired and here are a few reasons: 

“First: You are assured of immediate attention and 
quick service, aS our men are paid on a commission 
basis and they have no time to loiter. 

“Second: All charges are based on figures compiled 
by the Ford Motor Co. You know, before work is 
started, the exact cost of each operation. 

“Third and perhaps most important: All work is 
absolutely guaranteed. If the job is not satisfactory 
the work must be done over by the employee whose 
work was faulty, AT HIS EXPENSE. This naturally 
makes the workmen careful. 

“To Business Houses and Commercial Men who can- 
not spare their cars long enough to repair them dur- 
ing the day, we have a staff of competent men to do 
your work at night. 

“With the latest shop equipment and nothing but. 
competent Ford mechanics, we earnestly solicit your 
Ford repair work. 

“P. S.—Our battery department is ready to repair 
and charge your radio as well as automobile batteries. 
with 12-hour service.” 

Rather than send all of these letters out at the same 
time, Mr. Raab decided to send out only 200 a day until 
the list of 5000 had been circularized. By doing this it. 
would mean that a steady stream of repair work 
should come into the service station for the summer. 

He was right. There is enough business being re- 

(Turn to page 40, please) 
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A six-car lubricating rack is located within the rotat- 
ing track 


N Portland, Oregon, car owners today drive up to 

the Roto-Way Auto Laundry, conducted by T. A. 

Sweeney, witness their cars placed in a stationary 

position on a circular revolving track, and exactly 
fifteen minutes later receive them back thoroughly 
washed and cleaned both inside and outside. 

They pay for this washing $1.10, $1.35 or $1.60, de- 
pending upon whether the car is a touring, coupe or 
sedan, and because the whole thing is done while they 
wait an immense volume of business is being enjoyed. 

In Sweeney’s exclusive car washing plant, where lubri- 
cating and greasing are done as side services and where 
a filling station is also located, there are 45 employees, 
who work like hounds every minute of their working 
days. 

Because they are working under a specially patented 
system, which Sweeney is the second man in the United 
States to put into operation, they are able to achieve, 
when working at capacity, the remarkable record of 
washing 360 cars per day. 

A little deseription of the laundry, first. It is stra- 
tegically located at the east approach of the new Burn- 
side Bridge (the most trafficked in Portland) and at the 
end of a large gravelled lot stands a 100 x 100 ft. con- 
crete building with tile curtain walls and metal sash 
providing exceptional durability. 

Inside the building is a circular platform or track, 
made of wooden slats, so that the water runs right 
through them to the drains below. The track is 10 ft. 
wide and has an outside diameter of 98 ft., thus provid- 
ing, within this 100-foot square building, a mean cir- 
cumference of 287 ft. 

On the inside of the circle is a lubricating rack, with 
capacity for six cars, while at the corners are machinery 
rooms, electric laundry for washing cloths, chamois, etc., 
employees’ dressing quarters, and waiting rooms for the 
public—not an inch gone to waste under the model 
efficiency system. 

The greater portion of the 45 employees are stationed 
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at intervals all around the track, where they work in 
separate crews, each of which performs a distinct func- 
tion in the car washing operation. 

The car owner drives on the lot, where he is immedi- 


PES 


By means of the 
circular runway and 
modern car wash- 
ing equipment, T. 
A. Sweeney attains 
a volume of 360 
washes a day 


ately approached by one of a service crew, who wear 
bright green coats to identify them. The attendant 
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Exterior of the Roto-Way Auto Laundry in Portland, Ore., con- 


ducted by T. A. Sweeney 
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Sweene 


a Profitable Business. He Oper- 
Laundry That Makes Him 
ers Merry 


Left: Thirteen oper- 
ations constitute a car 
washing job. In this 
Operation a vacuum 
cleaner removes all 
dust and dirt from the 
interior in a jiffy 


directs the owner to 
the stationary concrete 
platform at the en- 
trance, where he sil- 
ences the motor and 
. leaves it. Then the car 
is put into the revolving pathway, where at each stra- 
.tegic point it is attended by swift working crews. 

All told each car receives attention at thirteen differ- 
ent points, the first being from two men at the right 
hand side of the circle who, with compressed air blowers, 
remove the heavy grit from the rugs, after which a 
Single man covers the motor with a canvass so that the 
ignition will not become flooded with water. By this 
time the car has moved slowly to the third point, where 
four men aided by strong flood lights set into the wall 
So that all of the car’s under portions are illuminated, 
wash the wheels and under the fenders with warm 
Water and soap, 300 lb. of air pressure providing suffi- 
cient force to remove every particle of dirt. 
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While one crew of men 
cleans the body of the car 
with cold water and sponges, 
a man on a platform washes 
the roof and drys it with a 
squeegee 


Then these thoroughly saturated lower parts of the 
car are scrubbed by two other men who use stiff fibre 
brushes, after which the car has reached a fifth station 
where a four-man crew washes all the soap off with 
clear water. The roof of the car is then cleaned by an 
operator standing on a raised platform, with special ex- 
tension apparatus, and after washing all the dust and 
grime off, he wipes it dry with a squeegee. 

Following the roof cleaning the body is washed by 
three men, after which the water is removed by two 
more men with compressed air equipment. Then six 
other men, forming the chamois crew, wipe it dry. 

Window washing is performed next, entirely by girls. 
There are six of them—three to wash on the inside 
and three on the outside, and when they have finished 
the upholstery next receives attention at the hands of 
an operator with a vacuum cleaner. 

The eleventh stage is when two experts pick up any 
small particles of dust that may have been overlooked, 
and the twelfth is simply the removal of the car from the 
rack by one of three drivers stationed at the exit side, 
while the thirteenth part of this unusual car washing 
service is inspection by a man in the yard. If final 
inspection shows the work is imperfect, it is washed 
all over again. 

Sweeney explains the origination of the Roto-Way 
Auto Laundry. 

(Turn to page 42, please) 
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Breaking away from conventional practice, the instru- 
ments are individually mounted. The board is finished 
in black Duco with nickeled molding 


NEW larger Cadillac is announced by the 

Cadillac Motor Car Co. It embodies a new larger 

engine of 341 cu. in. piston displacement, a 

new double-disk dry clutch, torque tube drive, 
larger rear axle and larger lower bodies on a longer, 
140 in. wheelbase. 

Individuality of appearance has been obtained in 
the new Cadillac by the use of streamlining, and bal- 
anced body design, rather than through the use of freak- 
ish or unusual departures. Luxurious interiors, higher 
standards of performance and a wider variety of body 
designs are all features of the new line. There are 14 
Fisher bodies in the line and 12 bodies by Fleetwood. 
The former includes four open models, while the latter 
includes four “transformable” body models. Prices have 
not yet been announced. 

Leading the chassis changes is the larger 8-cylinder 
V-type engine of 341 cu. in., having a bore and stroke 
of 3-5/16 by 4-15/16 in., giving an S.A.E. rating of 


Motor Age 


adillac Offered 


New «Model Has 341 Cu. In. 
Engine, New Double-Dish Dry 
(lutch, Torque Tube ‘Drive, 
Larger Rear -Axle and 
Lower Bodies on 140- 
in. Wheelbase 


35 hp. Actual horsepower is 90 at 3000 r.pm. As 
formerly, a three-bearing crankshaft, provided with 
weights compensating for the inertia forces of recip- 
rocating parts, is embodied in the engine. Main bear- 
ings are of the Chadwick interchangeable type, 2°%% 
in. in diameter and with lengths from front to rear of 
1-31/32, 1-11/16, and 2% in. Crankpin journals are 
also 23% in. in diameter, but the rods are now side 
by side on the journals. Connecting rods themselves 
are of alloy steel, 10-14 in. between centers, and fitted 
with shimless die cast bearings at the crankpin ends. 
A bronze bushing is fitted in the small end, in which 
bears the % in. diameter, 3-3/32 in. long piston pin, 
which is locked in the nickel iron pistons. The latter 
are fitted with three ring grooves, two above the pin, 
and one below, all 3/16 in. wide, with the lower ring 
of the oil scraper type. 

Four-bearing support is used for the camshaft. The 
front bearing is of aluminum alloy, while the reat bear- 
ings are of bronze. Following are camshaft bearing 
sizes: 

Front: 114% diameter and 1-13/16 length. Front 
center: 23, diameter by 1 length. Rear center: 2% 
diameter by 14% length. Rear: 1-11/16 diameter by 





The new and larger rear axle of 4.75 ratio with torque 
tube replacing the torque arm 


l, 
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m 26 Body Styles 


By Athel F. Denham 





The seven-passenger sedan is larger in all ways except 
for height which has been reduced without sacrificing 
head room 


1-9/16 length. Camshaft drive is by means of a non- 
adjustable chain from the crankshaft. A second chain 
is used to drive the water pump and generator which 
are mounted in tandem. This chain is adjustable 
through a bracket on the generator. 

Inlet valves are of tungsten steel, with a 30 deg. 
seat, while the silicon chromium exhaust valves have 
a 45 deg. seat. Both have a 1% in. head diameter 
and 3% in. stems. Tappet clearance for the inlet is 
004 in. and for the exhaust .005 in., both adjusted 
cold. 

Due to the adoption of side by side rods, cylinder 
blocks, which are separate from the crankcase are 
slightly staggered. Heads are also detachable, and the 
crankcase is of copper aluminum alloy. Engine lubri- 
cation is similar to that used in the Cadillac 314. Oil 
capacity however now is eight quarts. 

A two-inch single jet carburetor of Cadillac manu- 
facture, provided with an air plunger in the accelerat- 
ing well, and thermostatic air valve control is used 
in connection with an improved manifold. Fuel is fed 
to the carburetor from a 21 gallon tank at the rear 
through a vacuum tank on the dash, manifold vacuum 
being assisted by a vacuum pump driven from the rear 
end of the camshaft. 

A new style of exhaust manifold is also incorporated 
on the engine. The manifold from the right hand block 
is brought across the engine Vee at the front end and 
joins the manifold from the left hand block, from 
whence it passes into a single exhaust pipe and muffler. 
A heat control valve is also provided in the left hand 
exhaust manifold, which when turned on, forces all 
exhaust gases from the left hand block to pass through 


Impressive head-on appearance of 
the new Cadillac. Note radiator 
height with false bottom and large 
headlights 


a jacket around the inlet manifold T in the Vee of the 
engine, into the exhaust manifold of the right hand 
block. 

With the increase in engine size, the cooling system 
has also been enlarged. Water capacity is six gals. 
The cellular radiator is higher and deeper and is 
provided with thermostatically operated radiator shut- 
ters. A six-bladed “Automotive” fan driven by a Vee 
belt is standard. 

Delco-Remy electrical units are used, the distributor 
having a semi-automatic advance, and starter engage- 
ment being by means of a mechanical gear shift. In- 
cluded in the electrical system is a 130 amp. hr. Exide 
battery. 

Engine suspension is of the three point type. The 
front end is supported in a trunnion mounting to the 
front frame cross member, while the rear supports are 
rubber cushioned, flanged rubber bushings being used. 

Assembled in unit with the engine is the double 
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Right side view of the Model 341 engine showing the new location of the oil filter, the starting motor now mounted hor- 


izontally,-*and the clean lines. At right: 


plate clutch and three-speed transmission. The clutch 
consists of two carbon steel driven disks, faced on both 
sides with 9% in. outside diameter asbestos facings. 
Springs, levers, etc., are all mounted on the flywheel 
in order to reduce the inertia forces of the clutch plates. 

With the adoption of a torque tube drive and in order 
to reduce transmission ucises, the former aluminum 
transmission case has been replaced by a cast iron 
housing. Gears and bearings, however, are similar to 
those used in the Cadillac 314. Directly back of the 
transmission case is a ball and socket universal joint, 
connecting the transmissions main shaft to the 2% 
in. propellor shaft, enclosed in the torque tube. This 
shaft is splined at the front end and has a splined 
sleeve at the rear axle pinion shaft end. Lubrication 
of the universal joint is automatically taken care of 
by oil from the transmission case. 

Gears in the rear axle are larger than formerly, as 
is the differential carrier. The housing has been 
strengthened to provide for the torque tube drive now 
used. Brace arms are attached to the top of the axle 
housing, inside the spring pads, running to a point 
about midway forward of the torque tube. Springs are 
now underslung, contributing to the decreased overall 
height of the car. 

With the change in type 
of drive, the rear spring 
frort brackets have been re- 
designed, and are shackled 
to heavy malleable iron 
brackets attached to the 
frame side member. Rear 
brackets are of the ball 
and socket type. Front 
springs are now 42 by 214 
in., and rear springs are 60 
in. lony and 21% in. wide, 
all semi-elliptic as formerly. 

Front axles remain vir- 
tually unchanged, as does 
the steering gear. Frames, 
however, in addition to 
greater length, are now 


provided with five in. kick- 
up over the rear and 134 








The transmission and c!utch with its two plates. 
Shifting is accomplished Ly mounting all springs, levers, 
and similar parts on the flywheel 


Side-by-side mounting of connecting rods in the larger engine 


in kickup over the front axle. A new tubular cross- 
member has been added back of the engine supports, 
with the adoption of rubber cushioned engine mount- 
ings. This cross member is bolted to malleable iron 
brackets riveted to the underside of the frame side 
channel to facilitate removal of the transmission. 
From a point about midway of the frame to the front 
end, the side channels are of a double layer of sheet 
steel, the thickness of the frame side member proper 
being 5/32 in., while the reinforcing channel plate is 
1, in. thick. Side members are 71% deep and have 
23% in. flanges. 

There are now three tubular and four pressed steel 
cross members in the frame. The inverted U-shaped 
pressed steel members have been strengthened through 
the addition of horizontal flanges. 

Brakes are similar in design to those used on the 
model 314, but larger, 16 in., drums are used. Service 
brakes, which are internal front and external rear 
are supplemented by internal rear wheel brakes for the 
emergency in this design. Front wheel brakes require 
63 in. of 2% in. wide 3/16 in. thick lining. Rear wheel 
service brakes take 91 in. of 2% in. wide, 3/16 lining, 
while the hand brake is lined with 2 in. wide lining, 
also 3/16 in. thick, 803, in. 
being required. 

Other chassis changes in- 
clude the adoption of a 4.75 
to one standard gear ratio 
instead of 4.91 to one, as on 
the former model, reloca- 
tion of the speedometer 
drive, which is now inside 
the universal joint instead 
of the transmission, adop- 
tion of Deleo-Remy-Love- 
joy hydraulic shock absorb- 
ers, mounting of the oil fil- 
ter on the crankcase instead 
of on the dash, mounting 
of the starting motor in a 
horizontal position on the 
transmission case, instead 
of vertically at the rear of 

(Turn to page 42, please) 
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Peerless 


Refimes 
Body Details 


Rich Upholstery Harmonizes With 
Interior Finish. Only One 
Mechanical Change 
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HILE all mechanical specifications remain un- 

changed in the Peerless line for 1928, many in- 

teresting refinements are noted in the body de- 
tails. 

These cars are now featuring upholstering of un- 
usual richness and of color to harmonize with the in- 
terior finish. Other features are heavy deep carpets, 
new instrument board arrangements, new head lamps on 
some models, new duo-tone lacquer color combinations 
with a variety of finishes for each of the Peerless lines. 

The interior hardware is finished in brushed silver 
and gold. The Six-80 model has new bowl-type head- 
lamps finished entirely in nickel. The color combina- 
tions offered on the Six-80 model are: Rolls-Royce blue, 
London smoke and Ohio blue in duo-tone lacquer finish. 
The window reveals of the cars finished in Rolls- 
Royce blue are of ivory and present a very handsome 
effect. | 

Persian gray leather vanity cases and smoking cases 
With embossed gold design are found in this model also. 

One mechanical change that has been made is the 
transfer of the spark control lever to the instrument 


oT 







Above: Rear compartment of the 1928 
Peerless 6-80 sedan. Note hew the rear 
cushion is divided into three pillows 


Left top: 1928 model Peerless 6-60 sedan 


Left bottom: The 1°28 model Peerless 6-80 
close-coupled sedan 


— 


board, due to the fact that this lever is seldom used, 
and installation of the lever which controls the lights 
on the steering wheel as an aid to safer and more ccm- 
fortable driving. A combination ignition switch, with 
a.lock that unlocks by key and locks by a simple push of 
a plunger, has the Underwriters Laboratories “A” 
rating. 

The Six-60 model, which was introduced last spring, 
has the former rubber mat of the front compartment 
replaced by a carpet. Newly designed brushed silver 
hardware and new striped design bumpers are also fea- 
tures of this model. All instruments are grouped to- 
gether on the instrument board and are indirectly 
lighted. The color combinations available on the Six-60 
model are Killarney grey, Ohio blue, Pine Grove green. 
All of these are arranged in duo-tone with the window 
reveals of a lighter shade. 

Among the refinements of the Eight-69 models, which 
use the V-type engine, are found such things as brushed 
gold vanity and smoking cases and other refinements 
which make this car the most luxurious of the Peerless 
line. 
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Spencer Pope, of Pope-Marmon Co., Pottsville, Pa., 
winner of the grand prize in the 1927 Marmon Motor 
Car Co. sales competition 


SALES contest on the large Marmon Series 75, 
in which a grand prize of a trip around the 
world and 20 other prizes representing a total 
value of $45,000 were offered to the winning 





Group One. Above: Gordon §. Merritt, Marmon Auto- 
mobile Co., of New York, Inc., New York City, first prize, 
Marmon Series 75; William D. White, Boston, Mass., third 
prize, $500. Below: Clarence W. Kraft, Marmon Detroit 
Co., Detroit, fourth prize, $250; W. O. Muller, Marmon 
Philadelphia Co., second, Marmon Eight 
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His Doctrine 


By Practicing That Doctrine, 
Spencer ‘Pope of Pottsville, Pa., 
Earns Trip Around the 
World—First ‘Prize in 
Marmon $45,000 
Sales Contest; Twenty 
Other ‘Prize 


WV inners 





salesmen, has just been successfully completed by the 
Marmon Motor Car Co. The contest covered a period 
of 62 days and keen competition among approximately 
1000 Marmon salesmen throughout the country resulted 
in greatly stimulated sales of the large Marmon. 

The grand prize, a trip around the world, was won 
by Spencer G. Pope of the Pope Marmon Co., Pottsville, 
Pa., who outscored all other salesmen in the entire 
country. 

All cities and towns in the United States and Canada 
where the company has distributor or dealer represen- 
tation were divided into five groups according to size 
and sales potentialities. Points, graded upward in pro- 
portion to the lessened sales possibilities, were awarded 





Group Two. Above: Stanley W. Dean, Indianapolis Sales 
Branch, Indianapolis, third prize, $500; Harry J. Erhart, 
Monroe Motor Car Co., Buffalo, N. Y., second prize, Marmon 
Eight. Below: Wilber A. Barr, Elf Motor Co., Cleveland, 
first prize, Marmon Series 75; Clarence Scott, Walter Scott, 
Inc., Baltimore, fourth prize, $250 
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of Salesmanship Infallible 


_ 


Pope’s Doctrine of Salesmanship 
ORK hard, demonstrate at 


every opportunity, present your 
product in an intelligent manner, and 
you will win more of your share of 
success in the automobile selling field. 


| seeeeesteineteneenenrerenmeenenmnel 


for the sale and delivery of every car during the period 
of the contest. Thus, the efforts of all salesmen were 
equalized, those in the large cities and more fruitful 
territories having no advantage over the men in the 
smaller towns. 

Five large Marmons, five Marmon Eights, 
five cash prizes of $500 and five cash prizes 
of $250 were awarded to the winners in each 
of these five groups. ~ 

The contest proper opened on April 11 and 
closed June 11. However, a period until July 
11 was provided to make deliveries of cars 
sold during the sale period. Deliveries only 
were counted for the prizes, which were not 
awarded until after July 11. 

Besides the 21 prizes awarded at the end of 





Above: 


Group Four. 
Motors, Inc., Portland, Me., first prize, Marmon Series 75; 
W. S. Johnston, Marmon Motors Co., of Trenton, N. J., 


John Temple, Jr.. Gemmer-Fenton 


fourth prize, $250. Below: H. E. Muller, of Joseph J. 
Sullivan, Jamaica, L. I1., third, $500; M. J. Moore, Zenke 
Motor Car Co., Wilkes-Barre, Pa., second, Marmon Eight 


Group Three. Right: Thomas Nesbit, 
Jr.. of W. A. Kirk, New Haven, Conn., 
first prize, Marmon 75; in square: 
Clyde M. Shreve, Holland Motor Co., 
Washington, D. C., third prize, $500; 
in oval: Art F. Langley, A. E. Dufen- 
horst & Co., Milwaukee, second prize, 
Marmon Eight 

























At left: J. A. McDonald, Stephens-Miller, 
Inc., Denver, group three, fourth prize, $250 





Above: Walter M. Clark, Walter M. Clark 


Group Five. 

Co., New Bedford, Mass., third prize, $500; C. F. Hammett, 

Marmon Sales & Service, Santa Ana, Calif., first prize, 

Marmon Series 75. Below: Burr M. Coley, Marmon, Inc., 

Bridgeport, Conn., second prize, $600; F. A. Smith, Pollard 
Auto Co., Nashua, N. H., fourth prize, $250 
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the contest, weekly “Mystery Prizes’ were given to 
the salesman who sold and delivered the most cars 
during each of the eight weeks of the contest. Haber- 
dashery and jewelry constituted these prizes. 


Gordon S. Merritt, of the Marmon Automobile Co. 
of New York, won the large Marmon Series 75 offered 
as first prize in Group One. Second prize, a Marmon 
Eight, was won by W. O. Muller of the Marmon Phila- 
delphia Co. The cash prizes of $500 and $250 for 
third and fourth places were taken by W. D. White 
of the Marmon Boston Co., and Clarence W. Kraft of 
the Marmon Detroit Co. 

In Group Two, the cars and cash prizes were won by 
W. A. Barr of the Elf Motor Co., Cleveland; Harry J. 
Ehart, Monroe Motor Car Co., Buffalo; Stanley M. 
Dean, of the Indianapolis Sales Branch, and Clarence 
Scott, of Walter Scott, Inc., Baltimore, in the order 
named. 

First prize in Group Three was won by Thomas 
Nesbit, Jr., of the organization of W. A. Kirk, New 
Haven, Conn.; Arthur F. Langley, of the Northern 
Motor Sales, Inc., Milwaukee, was the winner of a 
Marmon Eight as second prize. Clyde M. Shreve, of 
the Holland Motor Co., Washington, D. C., and J. A. 
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McDonald, of Stephens-Miller, Inc., Denver, Colo., were 
the respective winners of third and fourth prizes. 

John Temple, Jr., of the Gemmer-Fenton Motors, Inc., 
Portland, Me., won first place in Group Four. Second 
prize was awarded to M. J. Moore, of the Zenke Motor 
Car Co., Wilkes-Barre, Pa. H. E. Muller, of the Joseph 
J. Sullivan Co., Jamaica, L. I., N. Y., won third prize, 
and W. 8S. Johnston, of the Marmon Motors Co. of 
Trenton, N. J., received fourth prize. 

Spencer Pope, the grand prize winner, was prohibited 
by the rules of the contest from winning more than 
one prize, and consequently, C. F. Hammett, of Marmon 
Sales & Service, Santa Ana, Calif., was awarded first 
place in Group Five. Second place was won by Burr 
M. Coley, of Marmon, Inc., Bridgeport, Conn. Third 
and fourth prizes were won by W. M. Clark, New Bed- 
ford, Mass., and F. A. Smith, Pollard Automobile Co., 
Nashua, N. H., respectively. 

Spirited interest in the contest held during the entire 
period and many letters expressing enthusiasm and ap- 
preciation were received from the contestants. Stand- 
ings were announced through the medium of a weekly 
paper which carried information regarding the progress 
of the contest and offered assistance to the participants 
by passing on sales helps used by other salesmen. 
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Sold! A Summer’s Worth of Service 


(Continued from page 31) 


ceived daily now to assure work all the time for his 
mechanics and they are kept busy throughout the 
day. The average number of service jobs is between 
35 and 40 daily, while the business on Saturdays and 
Mondays is doubled over that of other days in the 
week. 

The letter made the customers interested in the 
proposition and they saw the fairness of the “60-40” 
plan and the opportunity to get the best possible work 
done on their Fords because the mechanics were 
really in business for themselves and it depended 
upon themselves whether they would keep at work. 

Mr. Raab did not think that the letter was enough 
either, so the “Service Inspector Reports” were also 
sent to the list he had. They were attracted by the 
offer on the reports which gave them the following 
service for One Dollar: Clean and adjust spark plugs; 
clean and adjust coil units; clean commutator case; 
test battery and fill with water, and clean carburetor 
and sediment bath. 

Fords started to roll into the Raab station. The 
special service offer with the charge of $1 is given the 
owners. While their car is in the station, the me- 
chanics check over the entire Ford, and mark on the 
same kind of “Service Inspection Report,” just what 
parts of the Ford need repairs. When the owner 
comes back for his Ford, he is given a copy of this 
report, and L. J. Dorn, superintendent of the service 
department, keeps a duplicate. 

In addition to the inspection report, Mr. Raab drew 
up a yellow ticket which can be fitted to the steering 
wheel. This tells the customer: 

“The REPAIR WORK you requested has been com- 
pleted and thoroughly inspected. 

“If same is not to YOUR ENTIRE SATISFACTION, 
PLEASE TELL US. 

“AS A SUGGESTION for more efficient operation 


of your car, we recommend that the following repairs 
be made:” 

There is room at the bottom of the ticket for the 
suggested repairs which the mechanics believe should 
be done. The ticket also states that the superinten- 
dent will gladly give estimates of the required service. 
The ticket is signed by the mechanic who makes the 
inspection. 

These reminders and suggestions as to necessary 
service have proved to be real pullers of service bus- 
iness. 

Not only is this service feature building up the 
service station, but it is also resulting in the sale of 
new parts. The mechanics, under the present profit- 
sharing plan, are reluctant to try and fix up old parts 
and make them do, as has been the custom to some 
extent in the past in Ford service stations. They want 
to be absolutely certain that when a car is overhauled 
it will be satisfactory and will not come back. 

The thought arises as to whether the customer 
wants to pay for new parts. The old parts are saved 
until the customer comes for his Ford and the me- 
chanic then shows him how necessary it was to replace 
the old parts. The mechanic explains very thor- 
oughly what he has done, and there has not been a 
single complaint about the use of new parts. 

Quick, efficient service is given. The station is kept 
open until 11 o’clock in the evening so that owners 
who are unable to bring their Ford in during the day 
will have an opportunity to come around at night. If 
it is a rush job, the mechanics are willing to stay later 
than 11 to complete it. 

Mr. Raab has instilled a high morale into his me- 
chanics, showing them that it is greatly to their ad- 
vantage to be kept busy all day, and as a result, they 
have become not only mechanics, but salesmen for the 
service station. 
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of Pistons 


4l 


‘Practical Pointers on the Sitting 


and Rings 


The Right Kind of Cylinder Reconditioning is Frequently Necessary 
to Permanently Correct Leakage Past the Pistons 


a subject of absorbing interest to automobile 
repairmen. Contrary to prevailing impressions 
among most owners, and a goodly number of me- 
chanics, the installation of ordinary piston rings after 
an engine has been in service for quite a while, is not 
a complete and permanent way 
of curing combustion leakage 


Ce subject chamber sealing has always been 


soft. Then if over-heating or scoring develops the dam- 
age is usually done to the piston and the cylinder walls 
are unhurt. Gray iron, being a form of cast iron, is 
quite porous, relatively easy to machine and due to its 
porosity, holds an oil fill in a very satisfactory manner. 
When a cylinder is out of round, or tapered, or where 
have developed ring ridges 
or shoulders, it is important to 








past: the pistons. There are 
certain instances, however, 
where piston rings have lost 
their tension for one reason or 
another, where a ring replace- 
ment proves perfectly satisfac- 
tory. Also, there are special 
rings on the market that are de- 
signed to compensate for a cer- 
tain amount of cylinder wall ir- 
regularity. However, it is too 
much to expect the piston ring 
to do the whole job of sealing 
the combustion chamber if the 
cylinder walls are in bad shape. 

Much progress has been made 


recommendations 


received. 





HE trend among many 
service organizations today, in their 
for repair 
schedules, is practically to ignore pis- 
ton ring replacement unless the cyl- 
inder walls are in good shape or the 
owner will O.K. a reconditioning order 
a little salesmanship on your next 
piston ring job and give the car owner 
the work he needs and not the work 
he thinks he wants. 
the higher cost at first, but no man 
ever objected to paying for value 


recondition it. In connection 
with this work, however, one 
should recondition all cylinder 
bores if more than .002 in. of 
material is to be removed. The 
reason for this is that the fit- 
ting of one oversize piston will 
badly unbalance an_ engine, 
causing excessive wear and 
very annoying vibration. 
There are three distinct 
methods of reconditioning cyl- 
inder bores. The first one, 
which is that of lapping in the 
new piston by the use of an 


factory 


work 


He may balk at 














abrasive compound, is practi- 





on portable cylinder grinders or 
hones in recent years, so that 
now it is rarely necessary to remove the cylinder block 
from the chassis for servicing. As a consequence, when 
compression is getting by the ring, it is well to check the 
condition of the cylinder walls, instead of blindly fol- 
lowing the policy of merely fitting new rings. A few 
years ago it was customary to have clearance between 
piston and cylinder equal .001 in. per inch of cylinder 
bore. Thus, a 4-in. bore called for .004 in. of clear- 
ance. For the repairman this is a good rule to fol- 
low in cases where he does not have access to the 
original specifications of the engine. The tendency 
at present, however, among manufacturers, is to re- 
duce this clearance to as low as .00075 in. per inch of 
cylinder bore. Here the 4-in. job would have a 
clearance of .003 in. 

The development of more efficient cooling systems 
and higher oil pressures has made this change prac- 
tical. Some forms of aluminum alloy pistons also 
require much more clearance than others. In fitting 
alloy pistons it is well to get the recommendation 
of the piston manufacturer, as there is a wide range 
Over which these special pistons are fitted. Too lit- 
tle clearance will mean friction, over-heating and 
probably a scored engine. While too much clearance 
will cause an early development of piston slap and 
compression loss. 

Cylinders are usually cast of gray iron of various 
grades of hardness. Modern practice is to make the 
cylinder very hard while leaving the piston relatively 


cally obsolete. The reason for 
this is that the job takes a long 
while to perform and proves unsatisfactory. The mod- 
ern and satisfactory way is to use a portable grinder or 
hone where material up to .005 or .008 in. has to be re- 
moved. For amounts in excess of that many shops find 
it desirable to remove the block for honing or grinding. 
However, recent developments seem to indicate that the 
time is approaching when any block can be recondi- 
tioned right on the chassis, thus saving much time. 
Another thing which is very desirable, and which 
is incorporated in many of the portable grinders or 
hones on the market, is a maximum diameter stop, 
which assures the mechanic of obtaining exactly the 
same size of holes in each cylinder. The use of the 
stop suggested relieves the mechanic of any worry 
and makes possible a very material saving in time, 
especially when working on a six or eight-cylinder 
engine. While it is true that many owners will com- 
plain of the cost of a really good job, it is also true 
that the satisfaction of a good job of repairing will 
be remembered long after the price is forgotten. 
When a man drives in and tells you that he wants 
piston rings installed and wishes his valves ground, 
the thing to do is to agree with him—provided that 
is what the car actually needs. Then when he feels 
that you have agreed with him he will not be on 
the defensive, and as you check into the car you can 
show him how it will be decidedly to his advantage, 
if his cylinder walls are in bad shape, to recondition 
them and thus give the new rings a chance. 
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“The idea was originated and patented by B. K. Gil- 
lespie of Los Angeles, who, after being engaged for 
many years in the automobile business in various capac- 
ities, saw an immense field in quicker, more efficient 
and less costly car washing than is generally performed. 

“Gillespie reasoned that car washing in general was 
in no ways up to peak volume because most car owners 
can scarcely spare the time to take them to the usual 
kinds of auto laundries, and because, too, of the costly 
charge for washing. 

“He knew that volume business would reduce the cost 
of car washing to the consumer, but he knew also that in 
order to get a volume business so many cars would have 
to come in that an enormous amount of space would be 
needed to accommodate them. Then, that the rental cost 
of a huge space would taboo the plan anyway. 

“As he explained it to me, he was positive that it 
would be necessary to evolve a plan whereby the car 
would be brought to the washers instead of the washers 
to the car. <A straight conveyor, he reasoned, would 
take up too much room, so basing his plan on the fact 
that a circle is a bit three times greater in circumfer- 
ence than its diameter he hit upon the revolving track 
idea. 

“Gillespie had a hard time getting anyone to listen 
to his plan in Los Angeles, but finally he secured finan- 
cial support, patented and franchised the idea, and 
opened up the El Patio Auto Laundry in Los Angeles. 

“Tt was there that I became attracted, for by obser- 
vation I learned that the plant was working almost to 
capacity at all times, and that in addition to a daily 
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average of 315 car washings, 75 cars were lubricated 
every day as well, and about a thousand gallons of oil 
were sold monthly. 

“Now I had never been in the car washing business, 
but I could see no reason why I should have to know 
much about cars other than to set into motion the plan 
as conceived by Gillespie. I entered the business any 
my success is apparent.” 

Several days before Sweeney formally opened the 
Roto-Way Auto Laundry his yard was packed with 
cars waiting to receive the quick washing service. Busi- 
nessmen, housewives, most every type of car owner who 
has no chauffeur to attend to.the matter of washing the 
car, came speeding in for the service. On opening day 
the place was taxed to capacity, so that many were 
forced to go away unattended. Now the place is busy 
continually, from the moment of opening till the hour 
of closing, and since the business is operated on a 
strictly cash basis, no office force other than a single 
cashier and a part time auditor is required. 

“We may double our capacity when occasion requires 
by working a night shift, giving service till midnight, 
and after that—according to the plan, a second plant 
would have to be erected,” explains Sweeney. 

Efficiency in this plant is attained with up-to-date 
car laundry equipment and special illumination from 33 
200-watt flood lights stationed all around the track, 
which, supplemented by the base lights built into the 
wall in shadow boxes, flood every inch of the car with 
strong white light. 

A special discount for commercial cars is provided. 





Cadillac Offered in 26 Body Styles 


(Continued from page 36) 


the crankcase, and the adoption of a new carburetor 
heat-defiector covering carburetor and inlet manifold T, 
to improve the appearance of the engine, by clearing up 
the Vee. The gas tank filler has also been removed to 
the side of the tank, and is provided with a separate 
external pipe for venting the tank at the top. Tires 
are 32 by 6.75 on 20 in. wheels. 

Entirely new in design the bodies are custom built in 
appearance and appointments. With the increased wheel- 
base they are larger than formerly. The only dimen- 
sion which has been decreased is the overall height, 
which has been achieved by the use of underslung rear 
springs and the new double drop frame, resulting in a 
2-34 in. lower body. Head room has remained unchanged. 

Beginning at the front, the increased depth of the 
radiator has been accentuated by the use of a curved 
false bottom around the crank cap. The radiator shell 
is nickeled and has the filler cup set close to the shell, 
with a wider filler opening. By moving the radiator 
further forward length of the hood has been increased, 
increased length being emphasized by the use of 30 
higher and narrower vertical louvres, instead of 14 as 
formerly. These are located in the middle and rear of 
the hood in one block. A new moulding and striping 
scheme has been introduced. An unusually wide belt 
moulding with a double step runs along below the 
- windows, running into a moulding curved along the base 
of the windshield and thence along the center hinge line 
of the hood. At the door pillars this moulding is curved 
upward at the top and widened out so as to practically 





frame the lower parts of windows. 

Individual tail and stop lamps are incorporated, one 
mounted on each rear fender on a nickeled bracket. 
Courtesy lights in the running board dust shields 
operate with the doors. Dome lights are used on all 
closed cars as well as rear quarter lights. Complete 
control is centered in one lever on the steering wheel. 

Fenders are full crowned and beaded at the edges. 

On all closed models two front compartment ventila- 
tors are set into the sides near the floor boards. Ex- 
terior finish of the cars is in a wide variety of finishes, 
these being practically optional. Upper rear panels 
are optionally of leather or metal. 

Further refinements are found in the interiors. 
driver’s seats are adjustable. 

Interior mouldings are of inlaid wood veneer, pointed 
at the bottom center, door pockets carrying out the 
line. The instrument panel is unusual in these days 
with the general tendency for grouped mountings, in 
that individual mountings are used for the instruments. 
These are trimmed in nickel, the panel being in black 
Duco. Dash instruments include levers instead of 
buttons for heat and spark control, engine thermometer, 
gasoline gage, electric clock, cigar lighter and a new 
type of ignition lock, which grounds the distributor 
in addition to opening the battery lead. With this new 
instrument board, the usual wood cross piece used with 
Fisher VV windshields has been eliminated, although 
the VV windshield has been retained. A large hard 
rubber composition steering wheel is now used. 


All 
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Is Your Man Herer 


Every -Additional Vote in His Favor Will Help. Many Others, Whose 
Names Do Not Appear Hereunder, Are (ontenders. And Any 
‘Dark Horse May Win. It’s a Great (Contest. 

Be a Part of It. 


HO among the wholesale salesmen of the auto- 
motive trade are prospective winners in the pop- 


ularity contest being staged by Motor World 
Wholesale ? 


It’s too early to predict the final result because the 
general vote is considerably split up and the candidates 
see-saw from day to day in a manner that clearly indi- 
cates a vast interest in the contest by the retailers 
throughout the United States. 


Retailers, retail salesmen and service men—those who 
buy from the country’s jobbers—are the electors. 


At this moment of writing some of the men who ap- 
pear in the lists as those who may be in on the division 
of the $2,075.00 cash prizes are: 


S. E. Willingham, Gibson Co., Indianapolis. 

F. E. Risk, Storz Western, Omaha. 

W. H. Keltie, Barrett Hardware Co., Joliet. 

Jim Howe, Linscott Supply Co., Boston. 

J. J. Koerner, C. & D. Auto Supply Co., Cincinnati. 
Hubert Braden, Ferris-Simpson Co., Dallas. 

Joe Melmer, W. M. Dutton Sons Co., Hastings. 
Jos. Maloney, Lebair Auto Supply Co., Trenton. 


Ernest A. Staples, American Motor Equipment Co., 
Boston. 


G. E. Sargent, Fred Campbell Auto Co., Decatur. 

H. T. Moody, Ballon & Wright, Seattle. 

Carl Wieden, Foster Auto Supply Co., Denver.. 

C. R. Jones, J. R. Hunt & Co., Baltimore. 

Earl J. Royer, Ohio Battery & Ign. Co., Canton. 
Fred Day, Elin Auto Supply Co., Newark. 

T. P. Carraher, B. K. Sweeney Electrical Co., Denver. 


Leo R. Lindsay, Fred Campbell Auto Supply Co., 
St. Louis. 


John R. Major, Rochester Auto Parts Co., Rochester. 
Frank M. Young, The Equipment Co., Kansas City. 
Al Bergman, Dine DeWees Co., Canton. 

Jerry Grennough, Stratton, Terstege Co., Louisville. 
W. E. McEown, Reinhart Bros. Co., Minneapolis. 
Myron Pilgrim, Wm. Warnock Co., Sioux City. 

Gay P. Mead, W. Bergman Co., Buffalo. 


S. Keren, Superior Lamp & Auto Equipment Co., 
New York. 


QO. L. Huston, R. T. Clapp Co., Knoxville. 
Wade Craig, Mill-Morris Co., Memphis. 


Lester J. Ramaker, Western Motor Supply Co., Mil- 
waukee. 


Hayes Cubberly, Norwood Tire Co., Long Branch. 
Lewis E. Starr, Herrick Hardware Co., Waco. 


Lester Rosenbaum, Auto Hardware & Equipment Co., 
New York. 


Thos. Harvey, Jr., Benton, Bailey Co., Richmond. 
Wm. Gustason, Norwood Tire Co., Inc., Long Branch. 
Ed. Rotchford, E. Krieger & Son, Brooklyn. 

T. J. Carroll, Attakapos Iron Works, Lafayette. 

Clay Odell, Bergen Supply Co., Utica. 

B. S. Middleton, J. R. Hunt & Co., Baltimore. 

Earl Loeffler, The Bostwick-Braun Co., Toledo. 

H. E. Olson, Reinhard Bros. Co., Minneapolis. 


D. N. Larson, Paige Co. of Northern Cal., San Fran- 
cisco. 


Martin Bean, Berrodin Auto Supply Co., Philadelphia. 

O. E. Wilson, Red Rooster Sales Co., Grand Island. 

L. N. Decker, E. A. Bowman, Inc., Detroit. 

Royce Todd, B. H. Spinney, Springfield. 

Eugene T. Koehne, Auto Equipment Co., Denver. 

Walter E. Ollson, Duluth Auto Supply Co., Duluth. 

Jay Countryman, Cedar Rapids Auto Co., Cedar 
Rapids. 

J. H. Nolan, Ideal Auto Supply Co., Chicago. 

E. G. Leppstreu, Storz Western Auto Co., Omaha. 

Harry B. Nilson, Chanslor-Lyon Co., Seattle. 


There are many more who may spurt ahead without 
warning. Dark horses are believed to be lurking in 
every one of the nine zones. 


The contest coupons will continue to appear in all 
issues of Motor AGE up to and including Oct. 6. 


If you have not put your coupons (since the June 30 
issue) to good use you are urged to go back into your 
files, clip the coupons and put them to work for some 
worthwhile wholesale salesman. It’s not too late to 
start! To date it’s anybody’s race. 


Make this coupon work 








MOTOR WORLD WHOLESALE 


Popularity Contest for Wholesale 
Salesmen 
Contest Editor 
Motor World Wholesale 
Chestnut and 56th Sts., Philadelphia 


In the wholesale automotive salesmen’s popularity 
and efficiency contest I vote for: 
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M. A., September 8—This ballot is for ONE vote. 
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/Vot Possible to 


Building 36 x 


| AM attaching plan A as first con- Ss 

sidered and also plan B worked over 

to eliminate front entrance to garage 

using driveway space for salesroom, 

cutting off 15 ft. wide strip from front 

of store for double drive, two pump Bes 
service station, figuring same _ store 








front only set back 15 ft. or amount 
necessary for double drive. Believe 
with no roof over any of the driveway 
place would show up better. Place 
garage sign with arrow between side- 
walk and curb and add alley door to 
garage which is not in plan A. Sales- 
room footage in plan A is 1500 and 
plan B 1575 and service station plus 
11 ft. more show window in front. Both 
plans call for one or two large dis- 
play windows on side street (south). 
Expect good part of service station re- 
turn in making contract with car and 
tire customers and making more com- 
plete autemotive service. Have been 
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Plan Very Good 
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told front drive to garage absolutely 
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necessary but cannot see it and believe 
plan B will pay far greater return. In 
plan B due to service station it might 
be necessary to put in public rest rooms 
in salesroom. Your criticisms and sug- 
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gestions on these plans will be greatly PEETO., 10 
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appreciated, also any changes or other 
plans you think better —W. E. Myers, - 
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Oceanside, Calif. - 





Y OUR plan A is not as good as plan 
B but neither of them is very good. 
It is not possible to plan a very good 


Spaces as narrow as 40 ft. are not efficient for any but the smallest cars. 
feet added to the width of this garage would double its capacity 


joo~o"“ > 
Ten 








building with a width of 36 to 40 ft. 

If you used the whole space available 
and eliminated the two stores a good 
layout would be possible, but we are not 
recommending this one but merely try- 
ing to make as much as possible out of 
it. 

The filling station has been increased 
from 15 ft. to 20 ft. in width which is 


the absolute minimum; 24 ft. is general- 
ly used. The station is also too short 
for a two-drive proposition and we 
would favor either curb pumps or one 
drive with a little more width. The 
plan as shown would work, though we 
doubt if it would be very popular. 

There is no foundation in what you 
say about a front entrance unless the 
building is on an inside lot. 





We would recommend that you in- 
clude at least one of the store spaces 
in your garage then you could extend 
the filling station, add 10 ft. to the 
width of the garage, making it a center 
aisle type with storage on both sides, 
thereby doubling its capacity and have 
room for a much better showroom, 
stockroom and office with the shop re- 
maining the same as now shown. 


Mechanical Changes in Hupp Model A-5 Cars 





URING the past five months a number of changes 
have been made on its Model A-5, six-cylinder 
cars by the Hupp Motor Car Corp. 

Fifteen changes in all have been made during this 
period. Beginning in March, a new Stromberg car- 
buretor was adopted, coincidentally with the inclu- 
sion of a butterfly valve in the exhaust manifold to 
supply a carburetor heat control. This was followed 
in May by the incorporation in the cylinder head 
proper of the thermostat for regulating water flow, 
which had formerly been mounted in the outlet ra- 
diator hose connection. 

At about the same time a steel stamping for the 
front wheel brake shoes was introduced to replace the 
former aluminum die casting. A four-bladed smaller 
diameter fan was also adopted to replace the two- 
bladed fan used in the first A-5’s, and the rear main 


bearing oil retainer was redesigned by the incorpora- 
tion of a cork oil seal. 

In June, silchrome steel exhaust valves were adopt- 
ed, and an inertia air cleaner was made standard 
equipment. 

Two weeks later, or about six weeks ago, a new 
oil pump was adopted with considerably larger gears, 
to increase oil flow to bearings. An improved Ross 
cam and lever steering gear was also incorporated 
about this time, the new gear being made more acces- 
sible for adjustment by the removal of the cam fol- 
lower to the opposite side of the cam from the steer- 
ing connections, where it can be adjusted by remov- 
ing a cover plate over the steering gear case side. 

In addition to the changes mentioned, minor chang- 
es, such as the strengthening of the cylinder head, a 
slight increase in compression ratio, etc., were made.. 
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Questions.and Answers on Dealers’ Problems 











What About Oil Pressure? 


In a recent issue of Motor Ace I saw that 
G. H. Hall is having trouble in maintain- 
ing oil pressure on a car that he is servic- 
ing. I would like to know just what the 
opinion is on this job and think it would be 
a fine thing to run it in Motor Ace. The 
reason for this is that I have run into a similar 
problem on an Olds and figure that the prob- 
lem is not one that is likely to be confined 
to any one make of car, but is based on 
fundamentals that should be discussed. This 
car ran about 1500 miles before trouble de- 
veloped. Now with oil that has run about 
100 miles it will drop pressure as low as 
48 at 45 miles an hour. The indicating hand 
will go over to 50 and then if you speed 
the car up to the limit the pressure drops 
back to 18 or 20, and even less if the engine 
is very het. The owner has had this car in 
"a service station near here, three or four 
times. One time it was kept for nearly a 
month and the trouble is just the same. I 
have not worked on the car myself, but 
will tell you what has been done. Two new 
oil pumps with gears have been tried. Two 
sets ot oil lines and a new lower pan and 
strainer have been installed. Three kinds of 
oil have been used and three or four new re- 
lief valves and springs have been put in. 
Four new oil gages have been tried out, as 
have also a new oil filter, new crankshaft, new 
main and rod bearings. The last thing that 
was done on this was to install a new pump 
in which the drive gear is about one-third 
larger than the driven one, and they also 
put on a larger oil line from pump to crank- 
case, but the result is the same, the pressure 
drops when the oil is warm. Evidently there 
is a leak. I would like to get some dope 
on this from any of the Motor AGE readers 
who have run into this kind of a problem 
and who have licked it.—Roscoe Baxter, 
Grafton, IIl. 


OTOR AGE has received a number 

of interesting letters on this sub- 
ject and is glad to publish some of the 
helpful portions of them, which run as 
follows: 

“The difficulty sounds very much as 
though the intake pipe may be partially 
stopped up, for we have run into cases 
of this kind in our own service station.” 

“The pressure may fall off for a 
number of reasons, one being a broken 
intake line, which may be either in the 
copper tubing leading from the sump 
to the pump case or in the drilling in 
the pump case casting. It also may 
be caused by an air leak in the case or 
in the line or by bad gears in the pump.” 

“Another possibility is the use of 
too heavy an oil, or a bad spring in the 
oil pressure release valve which, on the 
55 Flint, is located in the front of the 
timing case immediately below the oil 
filler cap, and on the model 40 the lo- 
cation is on the valve side of the 
engine.” 

“Another possible cause on the 55 
model is a bad main bearing, which did 
not show looseness with reference to 
the lower half of the cap, but may be 


out of line with reference to the other 
main bearings.” 

Of course, it is to be expected that 
when any lubricant becomes thoroughly 
heated that the viscosity will be con- 
siderably reduced. The heavier the oil 
to begin with the greater will be the 
percentage of reduction in viscosity. 
For example, an oil which at 104 deg. 
F. has a viscosity of 132 to 138 seconds, 
may have a viscosity at 140 deg. F. of 
73 to 75 seconds. On raising this tem- 
perature to 210 deg. F. the viscosity 
will drop to around 42 or 43 seconds. 
It will be seen, therefore, that raising 
the temperature from 104 deg. to 210 
deg. that the oil has only 1/3 of its 
original body. Therefore, it is reason- 
able to expect that if your oil gauge 
originally showed in the neighborhood 
of 45 lb. pressure, that the pressure will 
drop to 15 or 18 lb. when the engine is 
thoroughly warmed up. Many owners 








SHOP KINKS 
Ideas that have proved useful 


| _- that for holding bear- 
ing blue a grease cup is the 
thing. It can be carried in the 
tool kit without loss of blue. It is 
much handier than the tube as a 
small fraction of a turn will give 
just the right amount for use on a 
bearing.—R. H. Prom, 1339 Nor- 
ton Ave., Glendale, Calif. 
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Readers of Motor AGE are_ invited 
to submit ideas that they have found use- 
ful in doing some particular service job 
in the shop in a better or quicker way. 
For each one published $2.00 will be paid. 
Whenever possible the idea should be 
accompanied by a sketch or diagram from 
which a drawing can be made. 




















and some service men worry consider- 
ably when the oil gauge shows reduced 
pressure. But, reduced pressure in the 
oil line is not necessarily serious, which 
can be clearly illustrated by the ex- 
ample of the water piping in an apart- 
ment building. When all faucets are 
closed the pressure is highest, but as 
the faucets are opened and the water 
begins to flow freely, the pressure will 
drop. So in an automobile engine in 
which the oil is circulating freely, the 
pressure will be considerably lower 
than one in which the oil is not circulat- 
ing so freely. In connection with this 
question of oil pressure, we wish to 
call the attention of all Motor AGE 
readers to a very fine article by H. L. 
Newton, of the Vacuum Oil Co., under 
the title of the “Fallacy of High Pres- 
sure.” This appeared in the July 28 
issue of Motor AGE on page 41. 





Better to Buy a Compressor 
We have an old 2'% horsepower single 
cylinder air-cooled engine which I thought 
could be used to compress air. I have a Ford 
motor with a five inch pulley belted to the 
fly wheel of the engine which gives me plenty 
of power, and an inch piece of board the size 
of the cylinder bolted to the piston head. This 
leaves only '% inch compression space aside 
from the valve space. It pumps 5 up to 35 
lb. and there it stays. The engine appar- 
ently does not leak and there is a strong suc- 
tion in the intake. (The exhaust valve is un- 
hooked so it compresses every time the pis- 
ton goes up.) I have a ball check valve next 
to the tank and about three feet of % pipe 
connects the compressor. 
What principle have I overlooked or can’t 
this be used successfully? I would like about 
100 Ib. in the tank.—Hector Johnson, Man- 
ager, North Ridgeway Garage, Medina, N. Y. 
ROM your description of the loca- 

tion of the check valve, we would 
judge that you do not have a check 
valve from the outlet of your compres- 
sion. If that is the case, the entire 
length of the pipe from the compressor 
to your tank, namely, 3 ft., is used as a 
part of your compression chamber, and 
consequently will cut the maximum com- 
pression down considerably. If you 
will place your ball check valve as close 
to the compressor as possible, you will 
probably develop a great deal more 
pressure than is available at the pres- 
ent time. However, we doubt if you 
will be able to maintain as much as 100 
lb. in your tank, though you may be 
able to come close to it. As a rule 
home-made compressors cost in time, 
material and money out of all propor- 
tion to the results obtained, and in the 
long-run it is usually real economy to 
buy a well made compressor from an 
organization that has spent its own 
good money in experimenting and can 
deliver to you a machine that can be 
installed and forgotten. 








46 


« 


READERS’ CLEARING HOUSE 


Motor Age 


Pi 





Red Hot Spot Causes This 


I would like to know what makes a Buick 
engine heat. We have reground the block, 
took up tke bearings, installed new pistons, 
rings and pins, trued up the valves and 
ground them in. Ever since this the engine 
has been heating. I have checked the timing, 
adjusted the carburetor, put on new fan 
belt, seen that the radiator and water jackets 
are all right. The water never boils, and 
when you drive the car about two miles the 
engine keeps running for a minute or two 
after you turn the switch off. Also, send me 
instructions on how to adjust the Marvel 
carburetor.—Bob Marocco, The Dixie Garage, 
Inc., Christopher, II. 


HE overheating that you are ex- 

periencing, is of a local nature. 
That is, some part such as an extended 
spark plug electrode, or the sharp edge 
of a cylinder head gasket, becomes in- 
candescent when the engine runs and 
then continues to ignite the gases after 
the ignition is turned off. We would 
suggest that you remove the head and 
look for carbon deposit, scaly valve 
heads, projecting cylinder head gasket 
edges. or hurned spark plug electrodes. 


set the heat control lever J on the dash 


at “heat on” position and leave this in 


position while making adjustments. 
Pull out choker to close position and 
start engine in usual manner. As soon 
as the engine fires release choker three- 
fourths of the way in. Run until the 
engine is warmed up, then push choker 
all the way in. Set the air screw for 
good idling, by either turning to the 
right for richer mixture, or to the left 
for light mixture, as the needs of the 
engine indicate, remembering that the 
needle must be set as described above 
and the engine thoroughly warmed up. 
If the air screw is turned too tight the 
engine will roll or gallop. If the air 
screw is not tight enough the engine 
will hesitate and perhaps stop entirely. 
To test the idling adjustment turn the 
air screw in a quarter of a turn at a 
time until the engine does roll or gallop. 
Then turn back to the left until the 
engine hesitates, indicating that the. 
mixture has too much air and is too 
lean. Next, turn the air screw in to 
the right, three or four notches at a 
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To adjust the Marvel carburetor, set 
the air screw so that the end is flush 
with the end of the ratchet set spring. 
Turn the gasoline adjustment to the 
right very carefully so as not to injure 
the needle point until the valve is closed 
gently against its seat. We are show- 
ing an illustration of this carburetor 
with all of these adjustments. Then 
turn to the left approximately one com- 
plete turn which will bring the notch in 
the disk handle directly in line with 
the guide post above it. The notch in 
the disk handle of the needle is put in 
after the needle has been carefully 
calibrated by a flowmeter at the factory. 
This setting of needle valve is abso- 
lutely essential to get the best results 
in power and economy. This setting 
should not be changed except in extreme 
cold weather. It may be necessary to 
enrich the mixture by opening the 
needle slightly, or when using a highly 
volatile gas the needle may be closed 
slightly to make mixture lean. Neces- 
sity for such variation from standard 
setting should be determined by the 
action of the engine when idling. Then 





time until the engine runs smoothly. 


With this accomplished the proper ad- 
justment of the entire range of the 
engine will have been obtained. If the 
engine idles too fast with the throttle 
closed, the latter may be adjusted by 
means of the throttle lever adjusting 


screw. 


No Short Cut Here 


I have a 1922 Maxwell which always jumps 
out of second gear and sometimes jumps out 
of high on a rough road. Can you advise me 
how to remedy this trouble ?—Charles Bardon, 
701 Oak St., Anaconda, Montana. 


NLESS this transmission has been 

recently overhauled it is very 
likely that the direct drive, as well as 
the second speed gear, is pretty badly 
worn and about the only thing you 
could do is to tear this down and re- 
place these gears. You will appreciate 
that the slight clashing which fre- 
quently occurs when shifting from first 
to second to high slowly wears away 





these parts and makes their replace- 


ment necessary. Your car has proba- 
bly delivered a good deal of service in 


its life and will probably deliver a 
great deal more if you will take care 
of this job. 

Of course it is possible that the 
shifter shafts or plungers are worn, or 
that the shifter shaft plunger springs 
are weak and should be replaced. Of 
course this is a relatively easy replace- 
ment job and does not require the en- 
tire dismantling of the transmission 
and should be looked into before remov- 
ing the transmission for a complete 
overhauling. 





Loose Pistons? 
I have been taking Motor Ace for the last 
six years and find it most valuable. I wish 
to ask a question and if you can’t’give me 
some advice maybe some of your readers can. 
I have a 1926 Chevrolet Model V Four Door 
Sedan. It has a knock more noticeable on a 
pull when the motor is laboring and when I 
step on the gas you would think the rods were 
all loose. I have taken up all rods and main 
bearings, put in oversize pin and. new rings, 
cleaned carbon and put in steel valves, and the 
knock is still there. The camshaft is worn 
and the valve lifters are worn also. Do you 
think the cam being worn would make this 
worse or would worn timing gears make a 
noise like that? The noise gets louder as the 
motor warms up.—John D. Daech, La Salle, 
Ill. 
HE noise in your Chevrolet sounds 
very much like a case of loose pis- 
tons, high compression or excessive car- 
bon deposits. Of course an excessive 
carbon deposit will raise the compres- 
sion considerably and unless the non- 
detonating fuel which are available to- 
day are used, you will have a knock just 
such as you describe. You should at 
least try this out by draining off all of 
the gasoline that is in the car at present 
and filling up with some gas such as 
Ethyl and giving the car a good trial. 

If this does not cure your knock, 
clean out the carbon and grind out the 
valves and note whether the pistons are 
very loose or not. Of course one can- 
not tell very accurately just how loose 
the pistons are without removing them 
and checking with a feeler gage, but 
you can get some idea as to whether 
they are fairly snug or quite loose. The 
very fact that you have taken up your 
connecting rods would seem to indicate 
that your trouble might be due to loose 
pistons for, as you understand, a tight 
rod bearing will tend to throw a piston 
from side to side in the cylinder with 
the resultant knock which you have de- 
scribed. We do not believe that the 
knock which you have is due to worn 
camshaft or valve lifter as a camshaft 
knock is considerably lighter than the 
one which you have déscribed. 


How Did.Lindy’s Engine 
Fire? 

Please tell me the firing order of the 
Wright Whirlwind engine.—G. O. Pandler, 
Crosbyton Service Station, Crosbyton, Tex. 

HE firing order can be more rea¢- 

ily understood if you will draw 4 

circle and place on it nine dots at equal 
intervals. Number these 1, 2, 3, etc., 
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up to 9. The firing order of the engine 
is 1-3-5-7-9-2-4-6-8. By drawing lines 
connecting these figures 1 to 9 in the 
order just named, you will see what a 
perfectly uniform method of firing 
this is. : 





The Meaning of Compression 
Ratio 


What is meant by compression ratio P— 
J. E. Pugh, care of The Battery & Electric 
Shop, Black River Falls, Wis. 


T= compression ratio of an engine 
is the ratio of the number of cubic 
inches in the combustion chamber when 
the piston is up to the number of 
cubic inches in the combustion cham- 
ber and cylinder bore when the piston 
is down. We have shown an illustra- 
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tion to make this clear. One way to 
get the compression ratio of an un- 
known engine would be to find the ex- 
act amount of oil in cubic inches re- 
quired to fill the cylinder and com- 
bustion chamber when the piston is 
down and divide that by the amount 
required to fill the combustion chamber 
when the piston is up. That would give 
the compression ratio. 





“Wonderful Engine—But no 
Pep” 


I have a 1923 Davis touring car which has 
a wheelbase of 120 in., gear ratio of 5 1/11 to 
1, Continental 7R engine, and am using 33x41, 
in. tires on it. 

This car, in my opinion, has never developed 
the power that it should have and, although 
speed is a secondary consideration, it will not 
do over 58 m.p.h. 

I have fitted new pistons, light weight, semi- 
steel to .003 clearance, installed two compres- 
sion rings and one oil slot ring on each piston. 
Cleaned carbon, ground valves, checked valve 
timing, spark timing, cleaned and adjusted 
carburetor, drove slowly for 1500 miles, and 
upon testing it found that the performance was 
only slightly, if any, better. I noticed that the 
new motors of Continental all have the exhaust 
valve closing at two degrees after top dead 


center, therefore I moved the 7R, which closes 
at 10 deg., ahead one tooth. This seemed to 
improve the performance more than anything 
that was done. She has plenty of pep if you 
have momentum, but so has a wheelbarrow. 

The compression ratio of this motor is 4.4 
to 1, and when considering the ratios being 
used now this seems rather low. Do you think 
that 1/16 in. planed off of the cylinder head 
would help matters any? Dodge valves have 
about % in. more clear diameter than the 
standard 7R valves. Do you think that ream- 
ing out the inlet ports and installing these 
valves would improve the performance any 
noticeable amount? Also the present day mo- 
tors all seem to be using very heavy valve 
springs. Do you think this would be of any 
material advantage? The ones that are in 
there are new, but haven’t nearly the tension 
of the new Continental springs. 

Practically all of the 7R engines I have 
come in contact with, and that is a great many, 
all have about the same trouble as the one 
above. Wonderful engines, both in construc- 
tion and all around running, but without the 
snap that you would expect from an engine 
of this size.—Charles F. Grafflin, 1716 N. 
Charles St., Baltimore, Md. 


A of the suggestions that you have 
made are very good. However, 
there is one that we would recommend 
in connection with increasing your 
compression and that is to remove %& 
in. of material from the cylinder-head 
instead of 1/16 in. If by chance you 
do find that % in. is too much, you can 
offset this by installing an extra cylin- 
der-head gasket. However, with the 
use of any good non-knocking gas we 
believe that you will find the perform- 
ance wonderfully improved. Of course 
for high speed operation a larger valve 
opening is desirable, and if you can 
fit the Dodge valve without interfer- 
ence you will notice some increase 
there. The use of a larger carburetor, 
however, would be desirable in connec- 
tion with this change as would also the 
use of heavier valve springs. 





How Speedometer 


W orks 


Can you give us some light on the follow- 
ing problems? The stock ratio of the new 
Star 6 is 4.87 to 1 and we have changed one 
of these cars to 3.9 to 1 and the reading on 
the speedometer is somewhere around 30 
per cent slow, as compared with the speedo- 
meters of other cars. This now shows a 
maximum of 47 miles an hour with the 3.9 
to 1 ratio. With this reading we feel quite 
sure that we are actually getting a speed well 
over 60. Can you tell us what the exact 
percentage is over the present reading, in 
order to arrive at the correct car speed? 
And, here is another condition that we cannot 
account for. In order to correct the mileage 
reading on the speedometer with the above 
gears, we find that 11 per cent must be added 
to the reading, changing the gear ratio, as 
we have stated, has resulted in a gain of about 
6 miles an hour in the speed of these cars.— 
Ariel Cameron, East Norwalk, Conn. 


“T= speed and mileage reading of 
your speedometer is in proportion 
to your engine speed. Consequently, 
in changing your gear ratio from 4.87 
to 3.90 to 1 we have the following prob- 


lem: Deduct 3.90 from 4.87 which 
gives us .97; divide 3.90 by .97 and we 
find that this goes practically four 
times. The remainder is so slight that 
if carried out further there would 
merely be a zero to the right of the 
four, so for all practical purposes we 
can say this goes exactly four times. 
In other words, the car has been speeded 
up 25 per cent for the same engine 
speed. Taking your maximum speedom- 
eter reading of 47 m.p.h., and adding 
25 per cent to that, gives us a maximum 
reading of 58.75 m.p.h., according to 
the speedometer. If your speedometer 
head is accurate the odometer reading 
should also be 25 per cent off. In other 
words, you would have to add 25 per 
cent and not 11 per cent to the recorded 
mileage in order to get the actual mile- 
age traveled by the car. 


Replace the Camshaft Chain 
to Gain Speed 


Will the lengthening out of a camshaft chain, 
due to wear, throw the camshaft out of time? 
We have an engine that has lost about 10 
miles an hour and is in first-class shape in 
every other way. This engine has gone about 
19,500 miles without a change of the timing 
chain. Do you suppose this lengthening out 
could be the cause of our trouble P—Ray 
Stewart, Ray’s Service Station, 37 N. Gard- 
ner Ave., Clearwater, Florida. 


WE are showing an illustration of 
a timing chain. As you look at 
this it revolves in a clockwise direction. 
The small sprocket C which is on the 
crankshaft and which drives the other 
two sprockets, naturally has slack on 
its left side and tension on its right 
side. In other words, the camshaft gear 
B is imposing a load on the section of 
chain to the right and consequently as 
wear develops this camshaft gear is go- 
ing to lag behind, or in other words the 
timing will be late. With the ignition 
driven from the camshaft, or from the 
other sprocket which we have desig- 








nated in the diagram as A you will ap- 
preciate that this will also retard the 
ignition. 

It is not at all unusual for this re- 
tarding of the timing to result in a 
decided loss in car or engine speed, and 
it is quite likely that replacing this 
chain or otherwise correcting the tim- 
ing of your engine would add substan- 
tially to your maximum speed. 
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| New Accessories and Devices 





Air Chuck and Tire Gage 
HIS device known as the Chuk- 
N-Gage, which combines two es- 

sential air service tools, the air chuck 
and the tire pressure gage, is made by 
Andrew-Boyd & Co., 341 East Ohio 
St., Chicago. It is attached to the air 
hose as though it were a conventional 
chuck. The air nozzle is adjustable 
so that valve stems in any position or 
at any angle can be easily reached. 
Air is controlled conveniently by a 





trigger operated from a pistol grip. 
When inflating tires a slight touch on 
the trigger gives instant reading of 
tire pressure, unaffected by tank pres- 
sure. 

Simply and ruggedly constructed, the 
device is built to withstand hard usage. 
It is fitted with an unbreakable crystal 
and all exposed parts are of polished 
non-corrosive metal. The gage regis- 
ters from 1 to 120 lb. pressure and is 
protected by a heavy rubber cushion. 
It is guaranteed for accuracy and 
operates on the Bourdon principle. 





Windshield Gage 
‘Ts Lange patented windshield gage 
is designed for use in laying out the 
measurements for one-piece windshields. 
This patented gage is adjustable to any 
make or style of car using one-piece 
wind - 


The Lange gage, being supplied in 
38-in. lengths, fits practically all wind- 
shield openings. While most windshield 
openings vary 38 to 44 in., it is an easy 
matter to continue cut free-hand at 
each end of gage, which at most will 
be 3 in. To use simply place the gage 
in the exact center of the opening, ad- 
just the two upright posts so that they 
fit against the top of the opening and 
then adjust the thumb screws so that 
the lower spring steel edges takes the 
curve of the bottom of the windshield 
opening. When this curve has been ob- 
tained, loosen the upright posts to re- 
move the gage, and cut the curve on 
the giass itself. 

This item which lists at $12.00 is 
made by the Henry G. Lange Machine 
Works, 160 North May St., Chicago. 





Car Heater 

pomec Kleenaire uses clean, outside 

air for complete car heating and 
ventilating. Operation is simple. A 
cam on the register controls the venti- 
lator located underneath the heating 
element. An instrument board handle 
operates the heating valve. Heat vol- 
ume is regulated by the degree the car 
window is opened to accelerate flow 
of air. 

All material in Jumbo Kleenaire con- 
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struction is carefully selected for dura- 
bility. The heating element is guaran- 
teed not to crack or leak. 


Traffic Signal Finder 


HE “Moonbeam” signal finder 

broadens the driver’s vision upward 
by catching the traffic light from above 
and bending it upward to the driver’s 
eye. Without bending forward he is 
therefore able to see the traffic signal, 
the view of which is ordinarily cut off 
by the projecting visor or sun-shade of 
the car. By looking into the “Moon- 
beam” he sees not only the traffic signal, 
but the street ahead, on-coming traffic, 
all in their true relation and right-side 
up. The Moonbeam is placed on a level 
with the driver’s eye. 

















The “Moonbeam” Type “F” Traffic 
Signal Finder is made of crystal glass, 
ground and polished. It is securely at- 
tached with cement and will not fall off 
or be loosened when cleaning the car 
or wiping the windshield. It is supplied 
in a neat box with tube of cement and 
full instructions for attaching to the 
windshield of any car, and is manu- 
factured by The Moonbeam Mfg. Co., 
12510 Mayfield Road, Cleveland, Ohio. 
Price $1.00. 


Oilostat 

ww the oil pressure of motor 
fails from any cause the Oilostat 
automatically shuts off the flow of gaso- 
line and the motor stops before any 
damage can be done. The motor can- 
not be started again until a valve in 
the Oilostat is turned, and gasoline re- 

sumes its flow into the carburetor. 
The Oilostat also performs another 
useful function in breaking in new cars. 
It automatically and thoroughly mixes 
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Offered the Automotive Trade 


S. 





flows over a mushroom partition 
in the Oilostat which traps _ all 
impurities. This prevents carburetor 
from flooding because of stuck or im- 
proper seating of the needle valve. The 


Oilostat can be installed on any stand- 











ard make of car having a high pressure 
lubricating system. This item is made 
by the Biflex Corp., Waukegan, III. 





Gacor Stop-It 
‘THE General Appliance Corp., San 
Francisco, is offering a cartridge 
type stoplight flasher, which gives a 
quick flash to the spotlight upon appli- 
cation of the footbrake. It will flash 

















any light on the car or two lights on 
the same line. It is easy to connect. 





Whittz Sleeves 
HITTZ Reversible Sleeves for in- 
stalling piston rings are made in 
all sizes for 25% in. to 5% in. diameter 
piston rings, and are made of spring 
steel .025 in. thick. Each joining edge 
IS crimped to receive the Whittz clip, 





which holds sleeve in position for enter- 
ing the piston into the cylinder either 
from top or bottom through crankcase. 

As the clip is small in size, and ad- 
justable, it readily passes through the 
small openings by the crankshaft, coun- 
ter weights, etc., without hitting any 
of these obstructions. 

A screw-clamp is included in the 
Whittz set of sleeves, which firmly sets 
rings into the grooves. A gentle tap- 
ping on the outside of the sleeve helps 
squeeze the rings into place. 

The Whittz popular set of sleeves, 
consists of five sizes from 2% in. to 
4% in. inclusive, with Whittz clip and 
a clamp complete, packed in strong 
box, for $2.50. Made by Green Auto- 
motive Sales, 1018 Commonwealth Ave., 
Boston, Mass. 


Super-Spiral Reamer 
6 hess Super-Spiral reamer, for piston 
reaming, is hardened from tip to tip, 
yet it can be greatly expanded and even 
if expanded to the limit and dropped, 
will not break. 

Super-Spirals may be left fully ex- 
panded as it is not necessary to relieve 
them when through using. When re- 
lieved they always come back to normal. 
This reamer is adjusted with a common 
screw driver by turning a countersunk, 
slotted screw. This is said to permit 
perfect regrinding whenever necessary. 
Super-Spiral reamers are guaranteed 





against breaking in work, and will be 
repaired or replaced without charge if 
in any way unsatisfactory. Available 
in every wanted size. Made by C. & W. 
Tool Co., Sharon, Mass. 





Fry Gage 

= Fry Equipment Corp., successor 

to the Guarantee Liquid Measure 
Co. of Rochester, Pa., has just an- 
nounced a new liquid gage for measur- 
ing the liquid in an underground tank. 
It is a simple, durable instrument of 
convenient size and attractive appear- 
ance which may be attached to the wall 
of the office, inasmuch as the distance 
between the gage and the tank from 
which readings are desired is im- 
material. 

The only connection between the dial 
and the tank is a small copper tube 
which connects the dial with a tank 
tube inserted into the fill-pipe of the 
storage tank. Liquid level in the tank 
is indicated by a hand which moves 


clock-wise across the face of the dial, 
and points to figures designating the 
height of the liquid level in the tank, 
expressed in tenths of inches. A chart 
arranged in accordance with the dimen- 
sions of the tank, translates the inches 
of the liquid level into gallons. When 
a reading is desired, the operator, with 





























a few strokes of a small pump provided 
in the instrument, injects air into the 
tube, expelling liquid from that portion 
of the tube in the tank, and the entire 
system is filled with air. This com- 
pressed air in connection with a mer- 
cury column moves the hand across the 
face of the dial until it shows the exact 
depth in inches of the contents of the 
tank. 


Clock Light Control 


6 iw parking device is made by the 
Clock Control Light Device Co., 




















St. Louis. This device will turn on 
parking lights at the required time in 
the evening and also turn them off at 
the required time in the morning, 
wherever the car is parked. Price 





Don’t Forget, Too Much Mustard 
Is an Emetic 

ADUCAH, KY.—MotTor AGE can’t 

be beat, but—more mustard to the 


Hot Dogs would add more spice. The 
readers have outgrown just bread and 
butter, if you get my meaning?—E. T. P. 


Bald-head Women Next? 

EORGETOWN, KY.—I must come 
~ again. Are you trying to crowd 
women entirely out of your pages, ex- 
cepting for some satirical mention? 
Even the artist who illustrated John 
Cleary’s story gives us a ham actor and 
two front rows of applauding males. 
Ladies are to be found even in the bald- 
head row. You would, of course, give 
this an ironical heading.—Mrs. I. M. C. 








“Sure—We'll Finish the Job” 
ELLOWS FALLS, VT.—Want to 
say that the old Motor AGE gets 
better every week; keep it up. Am 
more or less a pessimist but think you 
can do the job as you have been. If 








you keep it up count one me to stick 
along with you.—M. N. K. 





We’re for You, Bill! 
UNDA, N. Y.—MortTor AGE sure is 
a real magazine. Just one fault. 
Why not more racing news? Surely 
automobile racing is important enough 
for one page each week any way. Yours 
for Purrs and Pings.—Wm. H. Hunter. 





Not Yet—But Getting There 
TGLEN, PA.—Your book is just 


100 per cent O.K.—Townsend Bros. 
Motor Co. 


Try and Get It, Mr. Baird 

HICAGO—MotTor AGE is worth a 

hundred dollars a year!—Gordon 
Baird. 








Exclusively His’n 
ITTLE ROCK, ARK.—Moror AGE is 
the only automobile magazine for 
me.—Robert B. Burns. 














ETTERS to the editor from 
those whose “attention has 
been called”; from those who point 
with pride and those who view with 
alarm, from those who are easy to 
please and those who are hard to 
please; from those who are happy 
when they find a good thing and 
those who are happier when they 
find something they consider not so 
good; from those who boost and 
those who knock; from those who 
see the doughnut and those who see 
the hole; in other words, Dear Sub- 
scriber, from you and you and you— 
as well as from the man who bor- 
rows your copy of Motor AGE or 
reads it over your shoulder. 




















Not So Worse When They Praise 
in Verse 


Ou, Motor AcE! OH, Motor AGE! 
When I get behind that cover page, 
Snappy items, helpful hints 

Show me where and why the stints. 
Let the critics rave and rile you, 

““A knock’s a boost,” we all buy you. 
And now a toast before I rage, 

MORE PAGES TO THE COVER, MOTOR AGE. 
—Philadelphia Reader. 


Then What Is It, Val? 


ASHINGTON, D. C.—tThis is 

neither a purr nor a ping but as 
I told Mr. Cusick last night, there has 
been a remarkable rejuvenation of 
Motor AGE that starts with the new 
policy as to the front page cover and 
runs clear through every book. All of 
the editorial material has been excellent 
and the special columns that have been 
instituted are most interesting.—Val 
Haresnape, Secretary, Contest Board, 
American Automobile Association. 


Wife Scorns Cave-Man Stuff 


OACH CREEK, TENN.—I am en- 

closing 35 cents. Please send me 
another copy of the Aug. 18 issue. 
My wife saw the picture of the primi- 
tive man in S. G. Swift’s story and did 
not even read it but chucked the whole 
book in the cook stove. She thought I 
kad taken up evolution. I don’t want 
to miss a copy.—E. A. B. 
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The Pleasure is Mutual, We Beg 
Leave to Assert 


EBERSBURG, PA.—I have been a 

subscriber for Motor AGE for three 
years and am pleased with your paper. 
—Robert C. Bumgart. 


“Oh, Come, Come, Old Fellow!” 
TLANTA, GA.—I never knew folks 
in the automobile industry were 

so full of flattery until I started read- 

ing your Purrs and Pings. Queer what 
lengths some people will go just to see 
their names in print. Also note they 
are having a “Peach Day” in Utah. 

You might advise the readers that every 

day is still “Peach Day” in Georgia.— 

J. K. B. 


Worm? This is a Dragon 

IRMINGHAM, ALA.—Enough is 

enough! I have been reading MoToR 
AGE for some time, and hope te read it 
for time to come, but do we need it 
rammed down our throats all the time 
that a great many salesmen and me- 
chanics are not diplomats, and think 
“tact” is something they have to remove 
from a casing? Yeah, I have met a few 
ef the back-slapping kind in many runs 




















of life, and they could not all have 
strayed from the garage. I admit I’m 
a “grease ball,” and when some guy in 
a boiled shirt insists on coming back 
into the shop and asking me questions, 
should I say “No speek’? Yeah, this 
worm has turned.—A Grease Ball. 





We'll Tell the World 
YDNEY, AUSTRALIA —I have 
found Motor AGE the best journal 

that I have read, in fact, the finest 


that I have ever heard of out here.—A. 
W. Taberner. 


For Which We Thank You 
[ petaorr—1 am forwarding a list 

of the pertinent dates in the his- 
tory of Chevrolet. I trust this will 
help to make your than which maga- 
zine than whicher than ever.—J. H. 
Ressler. 
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Prices, Weight and Equipment of Current Passenger Car Models 






















































































































































































B—Wire wheels with spare. 
wheels. 


b—Wire 


C—Optional wheels with : om 
¢—Tvpe of wheels optional. 


e— Front and rear bumpers 


f—Front bumper. 


—Shock absorbers or snubbers. 
— Automatic windshield wiper. 


k—Spare tire. 


I—Ss 


m— 


re tire lock. _ 
ngine heat indicator. 
n— Dash gaaoline gage. 


r—Rear traffic signal. 


s—Spotlight. 


t— Vanity and smoking set. 


*-—Smoking set. 


z—Clock. 
*—Overall length. 


Passengers . ee Passengers ’ t- Passengers ° i 
an F - 2 3 e% Standard an i a S 5 "oe Standard an S - a's Fase 
. + e . e ‘= @ ° = = > 
Model eels ae Equipment Model wet IS lise Equipment Mode! eels ae quipment 
. 3p. Ctry. Club. ..}| 1765) 2/3905/aghmnor CHRYSLER “52” DODGE BROS. 
Important Changes in 5p. Bro. Sedan.../ 1925) 4/4050/aghjmnoru 5p. Touring...... $ 750) 4/2185\ar “128” 
7p. Sedan........ 1995) 4/4115|aghmnort 2-4p. Roadster... . a : zat0 ar ‘ <4 W.B. pap 
; i 1 2p. Coupe.......- 25} 2|2355/ar p. Sedan........ 
Sp ecifications and Price na Sedan ee 735} 2)}2350/ar 5p. — Sedan. . . jo : a 
. s 5p. Sedan........ 795} 4/2455\ac 2p. Coupe... ..... 
Tables since last issue. 3p De L. Sedan 875) 4/2390)ahr 4p.Cab. Rdstr... 955} 2].... 
sé -- **Ser io ior 6” 
5p. Touring. ..... 1095) 4|2645laghnr 4p Cab. Rdstr....} 1595} 2/3353)}Cehmnrtx 
2-4p. Roadster....| 1175] 2/2625/aeghnrw 5p. Sedan........ 1595} 4|3412}Cehmnrtx 
5p. Sedan........ 1145} 2)2770jaghnr 4p Coupe........ 1570} 2}/3315|Cehmnrtx 
5p. Sedan........ 1245) 4/2840jaghor 
CADILLAC 2-4p. Coupe... ... 1245] 2/2750jaghnr 
C ADILL AC 3 41 “‘Standard” 5p. Land. Sedan. .} 1295]. .|2855 
Se eee ee ee “— 
4p. Phaeton......].....].. 2-4p. Roadster....| 1495} 2/3005)aeghmnrwx du PONT “‘E” 
4p. Sp. Phaeton. .}..... 2-4p. Sp. Rdstr.. .| 1525]. .|3005 4p. Roadster... .. $2800; |3700/afghkmn 
CHEVROLET S ee ae & oe 4p. Couve........ 1595] 2/3160jaghmnrux 5p. Touring. ..... 2800) 4/3850)afghkmn 
See ee ee 2-4p. Coupe. .... 1545} 2/3130)aghmnrx 4p. Coupe....... 3200}. . |3850/afghkmnt 
2p. Conv. Coupe.. —- 5p. Roy. Sedan 1595, 4/3225|aghmnortx 5p. Sedan........ 3400} . .|4100|afghkmnt 
CHRYSLER 7 2? SR aa i sae 5p. C.C. Sedan 1595! . .|3240 5p. Con. Sedan 3750} 4/4100) Bfhgkmnt 
See een © 2-4p. Con’t Coupe} 1745} 2/3100jaghmnrx 
= a Sedan..}...../.. 5p. Crown Sedan..| 1745] 4/323_|aghmnortx 
P.. MHOGAN.. wcccccdeccccd. feos. “80” 
G AR DNER Sp. Imperial......].....}..].... 5p. Phaeton...... 2495) 4/3925/aeghlmnprwx 
7p. [mperial......}..... 2-4p. Roadster... .| 2595} 2/3805)/Beghlmnprwx |} ELCAR “6-70” 
5p. Imperial Cab.].....]..].... 7p. Phaeton...... 2645). .|4115 5-7p. Touring. . . .|$1275 - i 
L A ‘me ALLE 7p. Imperial Cab.].....]..].... 2-4p. Sp. Roadster} 2695} . ./3805 4p. Land. Rdstr. .} 1475) 2|2580|/ahjmnr 
“Custom” 5p. Sp. Phaeton.. .| 2895) . .|4240 4p. Brougham... .}| 1295} 2/2670/ahjmnor 
Se Se ee 5p. Std. Sedan... .| 2675) 4/4155/aghlmnoprtx || 5p. Sedan........ 1395} 4/2750|ahjmnor 
5p. Sedan Cab...}.....]..].... 5p. Std. Landau. .| 2795) 4/4215 “*8.82” 
i SS a s+ ae 7p. Std. Sedan. . 2895} 4/4370 5-7p. Touring. ...| 1645]. .].... 
7p. Sedan Cab...].....]..]... 5p. Sedan........ 3195| 2|4260/aeghlmnoprtx || 2-4p. Roadster. ..| 1870) 2)3320jaeghmnr 
5p. Imperial ....].....]. 5p. Pm Sedan. .| 3295}. .|4220 5p. Brougham....| 1595) 2/3410jagehmnor 
5p. Imperial Cab.].....].. 7p. Sedan........ 3295, 4/4370|aeghlmnoprtx || 5p. Sedan........ 1790} 4|3490|aeghijmnor 
7p. Imperial......].....]..]. 5p. Coupe........ 3095} 2}4220)aeghlmnoprtx **8-90” . 
7p. Imperial Cab.|..... 2-4p. Cabriolet. 3495] 2|/4065/aeghimnoprtx || 7p. Touring. ..... 2465) 4/3675|aeghkmnre 
.. Town Cab Con].....}. 5p. Sedan Lim 3595) . .|4260 4p. Land. Rdstr. .| 2295) 2/3620jaeghmnr 
be 7p. Sedan Lim... .| 3595] 4/4450 aeghImnoprtx || 5p. Brougham... .| 2195) 2/3710jaeghimnor 
Passengers a | alse 5p. Town Car.....| 5495]. .|4265|aeghlmnoprtx || 5p. Sedan........ 2265). .|.... 
an o.2/8).23 Standard 5p. Sedan........ 2465] 4/3895]aeghilmnort 
Model Belo jae Equipment 7p. Sedan........ 2765) 4/4245|aeghkmnor 
2 
ERSKINE “6” 
CUNNINGHAM 5p. Tourer....... $915] 4/2300|aehmnr 
AUBURN “V.7” 2-4p. Spt. Rdstr..| 965)..)....{B 

“6-66” CHANDLER 7p. Touring...... $6650) 4 meet ta ~aa 2p. Bus. Coupe...| 895] 2|2265jaehmnr 
2-4p. Roadster. . ./$1095) 2)... .lahr “Big Six” 2-4p. Spt. Coupe..| 965) 2/2330j/aehmnr 

5p. Touring. ..... 1145) 4]... Jahr 2-4p. Roadster. . ./$1695| 2/3200) Ahmnw 4p. Sp. Touring 6150) 4/4500 Ceghiklmnp 5p. Cus. Sedan...| 965] 4/2400/achnor 
2-4p. Cabriolet...) 1295). .].... 7p. Touring. ..... 1695] 4/3360|)ahmnw 

5p. Sp. Sedan 1195} 2|3040jahr 5p. Met. Sedan...} 1495} 4/3570jahjmnu 4p. Coupe....... 7600} 2/4700 Coghiklmop 

Sp. Sedan........ 1295) 4/23080/ahr Coupe....... 1675] 2|3485/ahmno ; 

5p. Wand. Sedan.} 1345! 4/3040/ahr 3p. Ctry. Club 1675| 2)3435|ahno 6p. Limousine 8100] 4/5000 Coghikmnp 

“8-77” 5p.Met. DeL. 1595| 4/3570)ahimnotv ESSEX 
2-4p. Roadster . 1395} 2)... ./ahmnr 7p. Sedan DeL...| 1795] 4|3725jahmnotuv **‘Super Six” 
5p. Touring. ..... 1445) 4]... ./ahmnr . .Royal Sed.....} 1795). .|..../ahmnptx 2p. Speedabout $700} 2|2115jamnr 
2-4p. Cabriolet. ..| 1595}. .].... 4p. Speedster. . 835) 4|2230|amnr 
Sp. Sp. Sedan. ...} 1495] 4/3350|ahmnr **Spec. Six” 2p. Coupe, cloth..| 735| 2|2330/ahmar 
p. Sedan........ 1695} 4/3390)ahmnr 5p. Touring. ..... 945) 4/2475j/ah 2p. Coupe, leather| 750} 2|2330/ahmnr 
op Wand. Sedan..| 1745) 4/3390|ahmnr 5p. DeL. ne 1005) 4/2565jahiw Sp. Coach........ 735| 2|2450/ahmnr 

8-88” 2-4p. Rdstr.. 1135] 2|2470|ahw 5p. Sedan........ 835} 4]2490/ahmnru 
2-4p. Sp. Rdster. .| 1995) 2|/3180)ahmnr 5p. Sportster. . or 1145]. .|....Jahw 
Sp. Touring. ..... 2045) 4/3200|ahmnr 5p. Sedan........ 995) 4/2740)ah DAVIS “92-27” 
ty" Cabriolet. ..| 2095}. .].... 3p. Coupe....... 1035| 2|2630jah 5p. Leg. Tour... ./$1395) 4/2915} Dhmnr 
Sp. Sp. Sedan... .| 2095} 4/3380|ahmnr 2-4p. Coupe...... 1135). .|....Jah 5p. Sedan... ..... 1595} 4/3000) Dhmnr 
Sp. Sedan........ 2195) 4/3450|ahmnr 5p. DeL. Sedan 1135| 4/2740}aht 5p. Imp. Sedan 1795} 4/3055) Dghmnort FALCON- 

Sp. Wanderer. . 2245) 4/3450jahmnr 3p. DeL. Coupe. .| 1125} 2/2630/ah **94-27” KNIGHT 

147” W.B. 2-4p. DeL Coupe.| 1235]. .}....Jah 5p. Roadster... .. 1245] 2]2350|dbr 4p. Roadster. ... |$1025]. .|2450/ghr 
7p. Touring. ..... 2295] 4)... 5p. Touring. ..... 1285] 4|2500/dhr ~~. “Se oe :& 
ip. Sedan........ 2595| 4|4200|ahmor “Roy. St. 8” 5p. Sedan........ 1285) 4]2570|dhr 4p. G.G. Rdster...] 1250}. .| 2500]beghkranrwx 

7p. Touring. ..... 1995} 4|3645|ahjmnpwx 3p. Coupe....... 1285} 2) 2375\dhr 2p Coume..... ..| 995). .12565ie¢hr 
4p. — aaaed 1995} 2/3435] Ahmnptwx 5p. Imp. Sedan 1385} 4|2575| Dghmnort 5p. Brougham....} 995) |2665 ghr 
4p. Coupe....... 1995} 2|3610)ahmnoptx **98-27” 5p. Sedan........ 095) 4}2700) chor 
4p. Ctry, eClub. 1995} 2)3610)ahmnopx 4p. Polo Rdstr....| 1795} 2|3000jaghmnr 5p. Laudau....... 1145). .|2735|¢hrtu 
5p. Sedan........ 1995} 4|3760iahmnoptx 5p. Touring. ..... 1795) 4|3050/aghimns 

7p. Sedan........ 2095| 4/3870|ahmnoptx 4p. Coupe.. 1865] 2/3150|aghmor 

5». Emp. Sedan. .| 1885} 4/3200 aghmnort 
BUICK FLINT “60” 

“115” 5p. Touring. . $1250) 4)2750),ehmnrx 
4p. DeL. Rdstr. . ..1$1195| 2 2990|ahmnpr 4p. Spt. Rdstr. 1350} 2|2885) Aehmnarw 
Sp. Touring DeL. | 1225] 4 3049 ahmnpr 4p. Cpe. Rdstr 1395] 2) 2890} vehmnor 
2-4p. Coupe... ... 1195} 2/3110jahmnr 5p. Sedan........ 1395} 4/3030] ,ehmnort 
Sp. 2d. Sedan 1195] 2/3215|ahmort 5p. Brougham... .} 1395} -/3010}.ehjmnor 
p. 4d. Sedan. ...] 1295} 4/3300]ahmnrt 
4p. Ctry. Club....] 1275] 4/3190/ahmnre CHEVROLET DIANA “St. 8” 120” W.B. 

Dp. Town Bro’m. .| 1375] 4/3305jah **AA” 5p. Phaeton...... $1595) 4/3100|agmn 5p. Touring. ..... 1450) 4)3245)2ehmner 

120 2p. Roadster..... $ 525] 2/1890|dr 5p. Roy. Roadster] 1695] 2|2995|agmnw 4p. Spt. Tour 1595] 4|3395|aehimnrwx 
4p. Coupe... .... 1465| 2|3800)ahmnr 5p. Touring...... | 525) 4)1965!dr 5p. P.B. Rdstr...| 1795] 2/2995|/Bgmnw 4p. Coupe....... 1795} 2|3500)aehmnorx 
BS 4d. ..| 1495) 4/3870) 4hmnort . Util Cpe 625} 2/2090) dhr 5p. Cab. Rdstr...| 1995] 2/3160jaghmn 5p. Sedan........ 1850) 4/3625|aehmnortx 
p. Town Bro’ m..| 1575|..|.... 5p. Coach........ 595} 2}2190\dhr 5p. Cab Rdstr....| 2295) 2/3160jaghmn 130” W.B 

5p. Sedan........ 695| 4/2275\dhr 5p. 41. Sedan... .| 1995) 4/3275/aghmnot 7p. Touring. ..... 1595| 4|3470\afhmnrx 

ap, Sp. Rdster..| 1495} 2/3655|aghmnprw 2-4p. Cabriolet...) 715) 2/2135)dhr 2d. Sedan 1695; 2|3170\aghimno 7p. Sedan........ 2050| 4|3780|aehmnortx 
iP Sp. Touring.. .| 1525] 4|3735|agjmnprw 5p. Land. Sedan. .| 745) 4/2270/dhru 135” W.B “7-18” 

Coupe....... 1850} 2/3940j)ahmnr Imp. Land. er 745} 4/2260/dhu 7p. Touring. ..... 1695| 4|3336|agmn 5p. DeL. Coach. . 895| 4|2580|aehknor 

———— — 
) KEY TO SYMBOLS: 
A—Wood wheels with spare. D—Disk wheels with spare. i—Trunk and trunk rack. o—Car heater. v—Vanity set. 
a—Wood wheels. d—Disk wheels. j—Trunk rack, no trunk. p—Cigar lighter. w—Windshield wings. 


$— Prices on application. 























































































































































































































Motor Age 
© e * 
Prices, Weights and Equipment of Current Passenger Car Models 
Passenger , f- Passenger ' fe Passengers . i Passengers '} = 
an ae = eee Standard an ae 2 ee Standard an or S : ‘3m Standard = ® S eS Standard 
Model oe 3 => Equipment Model os 3 <> Equipment Model os BS => Equipment Model els <> Equipment 
— 

FORD “‘T” x. i **8.80” 

2p. Runabout....} $360) 2)/1658/a 4p. Playboy...... 1545) 2)2915)aghmnrx .. Spe. Rdster.. ./$3500} 2}....Jaeghklmnprt || 2p. Speedster.....] 3485) 2/4251laeghInprx 

5p. Touring...... 380) 4/1732\a 2-4p. Sp. Coupe. .| 1695) 2/3070)aghmnrx | uvx 4p. Speedster... ..| 3485) 2/4256/aeghinprx 

2p. Coupe....... 485) 2/1820\a 5p. Cus. Sedan. ..} 1695] 4/3200)aghmnortx 4p. Spt. Touring. .| 2850)..]..../aeghklmnprt || 5p. Phaeton...... 3485} 4/4017/aeghInprx 

5p. Tudor Sedan..}| 495) 2/1950/a 4p. Cus. Vict.....| 1695) 2/3200\aghilmnrtx uVvx 7p. Tour. Speed. .| 3565) 4/4480/aezhilnprwx 

bp. Fordor Sedan.| 545] 4/2002/B “‘AA” 4p. Collap. Coupe.| 3000]. . .jaeghkimnprt || 2p. Coupe Rdstr..| 3565) 2/4374/aeghlnprx 
2-4p. Playboy... .| 2345) 2|3200)aghmnrx uvx 5p. Town Coupe..| 3195) 2/4452/aeghinprx 
2-4p. Sp. Coupe...} 2495) 2/3340/aghmnrx 5p. Sedan........ 2850) 4)....jaeghklmnprt |} 2p. ee 3485) 2)4373]aeghInprtx 
4p. Cus. Vict.....| 2495) 2/3470|aghimaortx uvx 4p. Victoria. ..... 3485) 2/4346] aeghInprtx 
5p. Cus. Sedan. ..} 2495] 4/3470|aghmnrtx 5. Brougham..... 2900). .|....Jaeghkimnpr 5p. Brougham 3565} 4/4525/aeghilnprtx 

FRANKLIN tuvx 5p. Sedan........ 3565] 4/4498/aeghInprtx 

**11-B” 7p. Sedan........ 3350 . tna 7p. Sedan........ 3640] 4/4620/acghInprtx 
3p. Spt. Rdster.. ./$2690) 2/3015)aeghkirx 5p. Cus. Sedan 3960) 4/4515)/aeghinprtx 
5p. Touring...... 2635) 4|2975|aeghklprx 7p. Sub. Sedan. ..} 3500). ‘ Lalaees 7p. Cus. Sedan 4075) 4/4678) aeghlnprtx 
3p. Coupe....... 2490) 2/3105|aeghhklprx uvx 7p. Cus. Limou 4175) 4/4718)aeghlinprtx 
3-5p. Coupe...... 2565} 2/3150|aeghklprx KISSEL “6-55” “48” ; 

4p. Victoria...... 2740} 2/3165)aeghklprx 124” W.B. 4p. Sportif....... § | 4/5030/afghjkirsx 

Bp. Sedan........ 2790] 4]3230|aeghkiprx _|| 5p. Phaeton... ... .$1685| 4|3020/ahmar . Roadster... .. bl lisa 

5p. Ox. ." ..-| 2815] 4/3230|aeghkiprx 4p. Speedster.....| 1895) 2/3160/ah 7p. Touring...... 4/5330] afghkirsx 

5-7p. Sedan...... 2840} 4/3240/aeghkl 4p. Coupe Rd... .| 1895] 2/3483|ahmar 7p. Tour Lim § | 4/5640) afghkirstx 

5p. Spt. Sedan... .| 2910) 4/3305) aeghikirx 5p. Brougham....} 1685] 2/3300|ahmar 6p. Brougham....| § | 4/5464/afghkirstx MOON ‘*6-60” 

7p. Limousine. ...} 2940} 4/3360) aeghkliprx 5p. Spec. Bro’m. .| 1795] 2/3486/ah 5p. Vic. Sedan.. § | 4/5600) afghkirstx 3p Roadster..... $995] 2/2295/an 
5p. Bro’m Sedan..| 1895) 4/3440/ah 7p. Lim. Ene. Dr. § | 4/5868) afghkirstx 5p. Phaeton...... 995) 4/2340lan 
5p. Conv. Bro’m..| 2295] {3378 7p. Cabriolet... .. § | 4/5624/afghkirstx 3-5p. DeL. Rdstr.}| 1095] 2/2330)dn 

131” W.B. **90” ; 3-5p. Roy. Rdstr..| 1195} 2/2330)anw 
7p. Touring. ..... 1785) 4|3660!ah 4p. Sportif....... 5900) 4/4475jaeghikimnpr || 3-5p. Roy. Cab...] 1295) 2/2575lan 
4p. Tourster..... 1895} 4/3225jahmor tuvx 3-5p. Cab. Rdstr..| 1195) 2/2575idn 

GARDNER 5p. Br'm Sedan...| 2095] 4/3596/ah 4p. Roadster... .. 5900] 2/4370) aeghklmnpr 5p. Coach........ 1045} 2/2420/an 

“75” 7p. Sedan........ 2295) __|3770)ahmor tuvx 5p. 2d. Sedan.. 1145} 2/2520\dn 
5p. Sp. Coupe $1475} 2/3290) Aghjmnr “8.65” 7p. Touring. ..... 6000 . .jaeghkimnpr 5p. Roy. Sedan 1195} 2/2520/ahin 
5p. Sedan........ 1490) 4/3285) Aghmnr 125” W.B tuvx 5p. 4d. Sedan 1245] 4/2605}dn 

“80” 5p. Phaeton...... 1885) 4|3240j/ahmor 5p. Vic. Sedan....| 7300) 4/4842/afghimprtx 5p. Roy. Sedan 1295} 4/2605/ahn 

4p. Roadster... .. 1595} 2/3030] Aeghmnr 4p. § er 2095) 2/3155!ahmnr 7p. Suburban.....| 7500) 4/4930) afghmprtx 5p. Cust. Sedan..| 1395] 4/2605|ah 

5p. Spt. Coupe...} 1745] 2/3375] Aeghimnr 4p. Cp. Rdstr 2095) 2/3343|ahmnr .. Vic. Sed. ..... 7450). .|....|/aeghkimnpr x” 

4p. Vic. Coupe. . .| 1745] 2/3375] Aeghimnr 5p. Brougham. 1895} 2/3330)ahmor tuvx 5p. Touring. ..... 1195} 4/2560idn 

5p. Sedan........ 1795} 4/3370) Aeghmnr 5p. Spec. Bro’m. .| 1995) 2/3345jahmnr 7p. Town Bro’m..}| 7500) 4/4615|afghmprtx 5p. Roy. Rdster. .| 1395) 2/2600/dn 

“85” 5p. Bro’m Sedan. .} 2095] 4/3400jahmnr 7p. Cabriolet... .. 7500) 4/4615|afghmprtx Collap. Cab...| 1795]. |. .. 

4p. Roadster... ..| 1695} 2|3040] Aeghmaor 5p. Conv. Bro’m..| 2495} _|3518/ahmar ...Collap. Cab. ..| 7750}. .|....jaeghkimnpr 5p. Sedan DeL....| 1395} 2/2710/dno 

5p. Spt. Coupe. ..| 1845] 2/3385] Aeghimnr 132” W.B. tuvx Sp. Sedan DeL....| 1545} 4/2860idno 

4p. Vic. Coupe...| 1845] 2/3385] Aeghimnr 7p. Touring...... 1985} 4/3360)ahmor . .Spec. Sedan...} 1545) 4].... 

5p. Brougham... .| 1895) 4/3360}Aeghimnr 4p. Tourster..... 2095] 4/3155|ahmor 

5p. Sedan........ 1895} 4/3380] Aeghmnr 5p. Bro’m Sedan. .} 2295} 4|3455|ahmnr 

“88” * 7p. Sedan........ 2495) .|3630jahmor 
5p. Touring...... 1795} 4/3330) Aeghmnr **8.75” 
7p. Touring...... 1795} 4/3330] Aeghmnr 131” W.B 

**99” 5p. Phaeton...... 2185) 4/3220|ahmor NASH 

4p. Roadster..... 1995} 213400] Deghmnrx 4p. ter.....| 2395] 213360jahmnr , 

4p. Land. Rdstr...| 2295] 2/3475|Deghmnrx 4p. Cpe. Rdstr...} 2395) 2/3578|ahmnr MCFARLAN 5p. Touring...... $865) 4/2325!) Dzhor 

5p. Victoria...... 2295| 413690] Deghimnrx 5p. Brougham 2195) 2/3565|ahmnr “Str. 8” 2p. Coupe 875} 2/2345] Dghor 

5p. Brougham. ..}| 2295] 4/3690] Deghimorx 5p. Spec. Bro’m. .| 2295) 2/367liahmar 131” W.B. 5p. Sedan........ 895] 2/2450] Dghor 

5p. Sedan........ 2295) 4}3730| Deghmnrtu 5p. Bro’m Sedan..| 2395] 4/3760|ahmnr 4p. Roadster. .... $3050} 2/3400 -. tees 5p. Sedan........ 995} 4/2500] Dghor 

vx 5p. Conv. Bro’m..| 2795} |3863/ahmor 5p. Touring. ..... 3180) 4/3400|afghmrx 5p Land. Sedan 1085} 4/2610] Dghnr 

139” W.B 4p. Sp. Phaeton...| 3180] 4/3400|afghimnprx ‘Ss 
7p. Touring...... 2285) 4/3630/ahmnr 4p. Coupe........] 3180) 2/3650\afghlmnprtx 4p. Roadster... .. 1225) 2}2980) Dhnr 
4p. Tourster..... 2395) 4/3335/ahmor 5p. Sedan........ 3180) 4/3650|afghimnprtx 5p. Touring. ..... 1135} 4}2980| Dhnr 

HUDSON 5p. Bro’m Sedan..| 2595] 4/3755lahmnr 5p. Coach Bro’m..| 3180| 4]3650\afghimnpctx || 4p. Cabriolet... 1290| 4/3070] Dghnr 

“*Super Six” 7p. Sedan........ 2795) 4/3975|abmnr 5p. Town Car....| 4600} 4/3750) afghlmnprtx 2p. Bus. Coupe. ..} 1165} 2/3030] Dhar 

**Std. Line” 5p. Sedan DeL 2985; 4/3910) aeghimorvx 136” W'B. 5n. Sedan........ 1215} 2/3150) Dhnr 

5p. Coach........ $1285} 213505)aghjmor 7p. Sedan DeL....| 3495] 4/4080] aeghimorvx 7p. Sedan........ 3280| 4|3700\afghimnprtx 5p. 1335] 4/3250) Dghnruv 

5p. Sedan........ 1385) 4/3620)aghjmar 7p. Ber. Sedan. ..| 3585) 4/4125)aeghimorvx 7p. Sub. Sedan 3480; 4/3700|afghlmnprtx ‘‘Advanced” 

“Custom” “——" 121” W.B 

7p. Phaeton...... 1600) 4/3565)agmnr 2p. Roadster..... 5800) 2|4000| Aeghjlmnorx || 4p. Roadster... .. 1475} 2/3400) Dghmar 

4p Brougham ...| 1575) 4|3660/aghjmnru 4p. Spt. Tour... ..}| 5600) 4/4600)/Ceghjlmnorx || 5p. Touring......] 1340] 4/3400) Dghmar 

7p. Sedan........ 1850) 4/3870)aghmnru 4. Tour. Sedan. . |6720 | 4|5200|/Cfghjlmnop 5p. Sedan........ 1425} 2/3620) Dzhimnruv 
“Ss” rtx 5p. Sedan........ 1545] 4/3650) Dghmnruv 

5p. Coach........] 1175) 2/3510)aghjmnr LA SALLE 7p. Touring.......} 5700] 4/5200] Afghjlmnop .B. 

D. FOGRR...ccccce 1285). .|3590)aghjmnr 2-4n. Roadster. . .1$2525] 2)/3702/aeghimnprx rtx 7p. Touring. ..... 1440) 4)3500) Dghmor 
4p. Phaeton...... 2495) 4/3716) xeghimnprx 6p. Sedan........ 6720) 4].... a “wae 5p. Sp. Touring. .| 1540] 4/3500) Bghimnr 
4p. Sp. Phaeton. .}| 2995) 4]....|Beghklmnp 5p. Victoria. ..... 1595] 2/3640) Dghmnruv 

PX 7p. Sub. Sedan. ..]| 6920} 4}.... Coghiimoop 4p. .-| 1775) 2)3650) Dghmar 
2-4p. Coupe...... 2585) 2/3834] aeghimnprx ; 5p. Amb. Sedan. .| 1925] 4|3820|Dghinruvs 

HUPMOBILE 2-4p. Conv. Cpe. | 2635) 2)... .laeghimnprx 7p. Town Car....| 9000} 4/5200 Cfghilmnos 7p. Sedan........ 1990} 4/3830) Dghnruvs 

*A-5” 4p. Victoria...... 2635) 2/3795) aeghlmnprvx 

5p. Touring...... $1325) 4/2620\cghnr 5p. Town Sedan. .| 2650] 4].... 

2-4p. Roadster. ..| 1385] 2/2660|aghnr 5p. Sedan........ 2685] 4/4063] aeghImnprtx 

2-4p. Coupe... ... 1385} 2/2800) cghnr 

5p. Sedan........ 1385} 4/2800) cghnr 

Sp. Brougham... .| 1385} 2/2890|eghjn OAKLAND “‘6” 

**E-3” 5p. Sp. Phaeton. .|..... 4}2620|aehjw 

5p. Touring. ..... 1945) 4/3300] eghnrx LINCOLN “8” + || 4p. Sp. Raster... .1$1075] 2/2590] xehjnw 

7p. Touring. ..... 2045) 4/3360) beghnrvx 2p. Spt. Rdster. . .}$4600) 2/4930|aegkInprx ...Cabriolet..... 1145]. .).... 

2-4p. Roadster. ..| 2045) 2/3355) ceghnrvx 7p. Spt. Touring..| 4600) 4|4920|aegklnprx 5p. 2d. Sedan.....| 1045) 2/2745)ahu 

5p. Brougham... .| 2245) 2/3515}j 4p. Phaeton...... 4600} 4/4960] begjklnprwx 3p. Land. Coupe. .| 1045] 2|2705|ah 

2-4p. Coupe...... 2345] 2/3465) dghrx 4p. Coupe....... 4600) 2/4910laegkinprx 5p. 4d. Sedan.....} 1145] 4/2855jahu 

Sp. Sedan........ 2345) 4/3545)aghrx 4p. Sedan........ 4800] 4|4920\aegiklnprx 5p. Land. Sedan. .| 1265] 4/2885|aehnou 

5p. Victoria. ..... 2345) 2/3525) aeghnrx Sp. Sedan........ 4800) 4/5030) aegkInprtx MARMON 

7p. Sedan.. creed 2495) 4/3360/ehr | 7p. Sedan........ 4|5050\aegkinmprtx | **L ttle” 

7p. Sedan Lim....| 2595] 4/3360]aehnrx 7p. Limousine. ...} 5200) 4/5180jaegkInprtx 2p. Speedster. . To 2/3019] seghimnprx 

4p. Speedster... 1965] 4)2977|aeghImnprx 

4p. Sedam:....... 1795} 2}3039|aeghimnpr OLDSMOBILE 

2p. Coupe........] 1895} 2/3053] aeghlmnprx **30-E” 

4p. Brougham....| 1895] |3090 5p. Sp. Touring.. .| $895} 4/2490}ceghimar 
sia 4p. Sedan........ 1895) 4/30G2/aeghlmnprtx || 4p. DeL. Rdster..| 895] 2/2317)cehmor 

JORDAN “R LOCOMOBILE 2p. Couve Rdstr..} 1995] 2!3054|aeghlmnprx 2p. Coupe........ 875) 2).... 

4p. Blue Boy.. ..)$1745) 4/2800|/Beeghkmnrx “8-70” 4p. Victoria...... 2595} 2/3116/aeghlmnprtx || 5p. Sedan 2d 875) 2 e 

4p. Spt. Salon... .| 1595] 2|2775 aghjmnrx 5p. Brougham. . . .}$1975| 4/3330lafghkmorx 5p. Cus. Sedan... .| 2595] 4/3119/aegblmnprtx || 5p. Sedan 4d 975) 4|....le 

2-4p. Tomboy... .| 1595) 2/2650laghmnrx Sp. Sedan........ 1975) 4/3335! afghkmorx 5p. Cus. Sedan. 2595} 4/3172|aeghlmnprtx || 4p. Sp. Coupe....| 965) 2/2650)ceghmnru 

5p. Sedan........ ! 1595) 4/2775|agh morta 4p. Collap. C’pe..| 1995).. .jafghkmorx 4p. Town Cab.. | 3125) 4/3040/aeghlmnprtx | 5p. Landau...... 1075| 4/2780) ceghimru 

—— 
KEY TO SYMBOLS 
A—Wood wheels with spare. D—Disk wheels with spare. i—Trunk and trunk rack. o—Car heater. v—Vanity set. 
a—Wood wheels. d—Disk wheels. j—Trunk rack, no tr 


B—Wire wheels with spare. 
b—Wire wheels. 
C— Optional wheels with spare. 
c—Type of wheels oid 


b— 


e—Front and rear bumpers. 
f —Front bumper. 
—Shock absorbers or snubbers. 
Automatic windshield wiper. 


k—Spare tire. 

I—Spare tire lock. 
m—Engine heat indicator. 
n—Dash gasoline gage. 


p—Cigar lighter. 
r—Rear traffic signal. 
s—Spotlight. 


t—Vanity and smoking set. 


u—Smoking set. 





w—Windshield wings. 
Clock. 

*—Overall length. 
§—Prices on application. 
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7 * 2 
Prices, Weights and Equipment of Current Passenger Car Models 
Passengers = = Passengers + Passenger = - Passengers e+ 
and s S £ a's Standard an a g 5 a"> Standard and a g 5 a Standard an S e = a> Standard 
y = i ‘- <= i “he ‘s i ee els 
Model Ce 3 ae Equipment Medel re lela Equipment Model ec lslae Equipment Model we lsise Equipment 
OVERLAND 7p. Limousine. ...| 2695) 4/3750\aghlmnrtvx ROAMER 2p. Coupe........ 1195} . .|3120|)\deghmnr 
“4” Whippet 5p. DeL. Sedan...| 2795) 4/3600|aeghlmartvx **8.78” 4p. Coupe........ 1295} . .|3165|deghmnr 
bp. Touring...... $625; 4/1985iag 7p. DeL. Sedan...| 2995) 4|3700jaeghlmnrtvx || 2p. Roadster. .... $1495} 2 ...Vietoria...... 1295} . .|3165|deghmnr 
p. Roadster....} 695) 2)1930jagh “6-80” 4p. Coupe... 1495} 2 5p. Sedan Plush. .| 1195} /3235/deghmnr 
. ‘Coupe 625} 2/2025\ag 5p. Phaeton...... 1395) 4/2850jaeghlmnarw 5p. Sedan........ 1795}. 5p. Sedan Mohair.| 1295} 4|3235|deghmnr 
5p. Coach.......- 625} 2|2075\ag 2-4p. Roadster... .} 1495} 2/3025|ceghlmnrw **8.80” “Commander” 
Bp. Sedan........ 725) 4/2185)agh 2-4p. Coupe...... 1565; 2|2975|aeghlmnrw 2p. Coupe......../$1985| 2/3410 4p. Roadster... .. 1595}. .|....|deghmnr 
bp. Landau...... 755) 4/2230\agh 5p. 2d. Sedan.....| 1395} 2/3000 ilnrw 5p. Brougham. . 1985} 2/3440/lag 2p. Coupe........ 1495} 2/3395|deghmnr 
“6” Whip 5p. Std. Sedan....} 1595) 4/3125 r 5p. Sedan........ 1985) 4/3570)ag 4p. Victoria...... 1495} 2/3510\deghmnr 
9-4p. Roadster 825) 2/2225\agh ...spt. Sedan 1795} 4/3100 **8-88” 5p. 1495) 4|3570}deghmnr 
5p. Touring...... 765| 4/2270|agh 5p. DeL. Sedan...} 1795} 4/3125|Deghlmarw 5p. Tourer....... 2495} 4/3650\cg 4p. Cpe Regal....| 1625] 2/3465|deghmnr 
2p. Coupe.......- 795| 2/2305\agh “6-90” 5p. Sedan........ 2985] 4/3880 4p. Vic. Regal. ...| 1625} 2 + re aed 
5p. Coach........ 795} 2/2405|agh 5p. Phaeton .... | 1695] 4/2930jaeghlmnrw eb sccceds 3285] 4/3980icg . Regal. ...} 1625}. .|3570|\deghmar 
bp. Sedan........ 875| 4/2440/agh 2-4p. Roadster... .| 1695) 2/2960|aeghlmnorw “President” 
bp. Landau. ..... 925| 4|2490|aght 4p. Coupe 1725 2/3050|aeghimnr ip. Tourer....... 1795| 4]3805|deghmartx 
4p. Sedan........ 895} 2)3150jaeghilmnr || $= + &#g| =| | sy | 7p. Sedam........ 1985} 4/4050/deghmnrtx 
5p. Sedan........ 1895} 4/3200|aeghlmnrt 7p. Limousine. . 4/4080/deghmnortx 
5p. Landau......] 1995] 4/3250/aeghlmart 
**8.69” ROLLS ROYCE 
126” W.B “Si G 
5p. Coupe... 2795). {3810} Deghilmnrtx n Models } ..|....|Bfghjkmprtx 
5p. Sedan........ 4/3875] Deghimnrtx Closed Medels ..|....|Bighjkmprtx 
PACKARD 13344” W.B “‘New Phan” 
“526” 2-4p. Roadster 2995| 2/3650) Deghlmnrx a Models... .. ...|Beghjkmprtx 
4p. Runabout |$2275} 2/3545) Deghlmnpx 7p. Sedan..... .. 3095]. . |3°75| DeghImnrtx Closed Models... . . |Beghlkmprtx 
5p. Phaeton...... 2275) 4/3590] Deghimnpx 5p. Sedan........ 3495| 4/3950] Deghimnrtx STUTZ “‘AA” 
5p. Sedan.......- 2285) 41/3925|Deghlmnprtx || 7p. Sedan........ 3595) 4/4050] Deghimnrtx 131” W.B 
533” 5p. Ber. 3795) 4/4100) Deghimortx 2-4p. Sp’dster $3350) 2/4058|aeghimnprwz 
5p. Phaeton ..... 2385). .1.... 4p. Speedster 3360] 4/4175|aeghimnprwx 
4p. Runabout... .] 2385]. .|. .. 2-4p Coupe...... 3365] 2/4182laeghlmnprs 
7p. Touring...... 2485| 4|3790|D Deghimnprx STAR “4” 4p. Vict. Coupe.. .| 3375) 2/4176|aeghimaprtx 
4p. Coupe........] 2685] 2/3925/deghint 2p. Con. Rdstr....| $550) 2/1850/a 5p. Brougham... .| 3395) 4/4334/aeghimnprtx 
5p. Club. Sedan. .| 2685] 4/4015 Dechiinage 5p. Nong er 550} 4/1920ia 5p. Sedan........ 3395| 4/4340/aeghimnprtx 
tx 2p. Coupe........| 650) 2/1965lah 5p. Land. Sedan. .| 3545) 4)... .jaeghimn 
7p. Sedan........ 2685) 4/4070) Deghlmnprtx || PIERCE ARROW 5p. Coach........ 675} 2/2120\ah 145” W.B 
7p. Sedan Lim... .] 2785} 4/4130] Deghimnprtx **80” 5p. Sedan........ 765) 4|2200\ah 7p. Sedan........ 3885} 4/4656)aeghlmnprtx 
443” 2p. Runabout. . . ./$2495] 2/3285lafgbirx “6” 7p. Sedan Lim.. 3985} 4/4731 laeghimnprtx 
4.p Runabout... .} 3975 7p. Phaeton...... 2895) 4/3440/afghirx 5p. Touring...... 725) 4|2070\a “AA DeLuxe” 
5p. Phaeton ..... 3075). .j.... 4p. Phaeton...... 3095] 4/3300/afghirx 2-4p. Roadster....| 885) 2/2140jaeghkmrw 131” W.B. | 
7p. Touring...... 4050) 4/4250|Deghklmnprx || 4p. Conv’t Coupe | 3350} 2|.... 2-4p. Cabriolet...}| 915} 2|/2260jaeghmr 2p. Speedster 3450} 2/4058|aeghimnprwz 
4p. Coupe....... 4950}. .].... 5p. Brougham....} 2495) 2/3479lafgkirtx 2p. Coupe 795| 2}2145iahme 4p. Speedster 3460} 4|4175|aeghlmnprwx 
5p. Club Sedan...} 4950] 4/4550) Deghilmnp 5p. Sport Land. ..} 3025] 4].... 5p. Coach........ 845) 2|2265|jahmr “AA Custom” 
rtx 2p. Coupe 3100} 2|3405\afghlpr 5p. Sedan........ 925} 4/2340/ahmr 131” W.B 
7p. Sedan........ 5150} 4/4660) Deghklmnp 5p. Std. Sedan... .| 2895) 4/3525)afghirtx 5p. Land. Sedan 975) 4|2335|abmrt 4p. Speedster 4935) 4)... .j/aeghlmaprx 
rtx 7p. Std. Sedan....| 3350] 4/3620)afghirtx 2-4p. Sp. Coupe 975} 2|2295|aeghkmr 2-4p. Cab. Coupe | 3895] 2)... ./aeghimnprx 
7p. Sedan Lim. 5250} 4/4700] Deghklmnp 2-4p. Coupe...... 3200} 2/3450/afghirtx 5p. Pr. Wales oe 6345} 2]... .|aeghlmnprtx 
rtx 5p. Club Sedan. .] 3300} 4/3565/afghir 5p. Wey. Deau. S.| 4665) 4]... ./aeghimnprx 
5p. Club. Land....| 3400} 4/3570jafghir 5p. Wey. Sedan...} 4665{ 4/....|aeghlmnprx 
7p. Ene. Dr. Lim.| 3450] 4/3680 afghirtx 145” W.B. 
4p. Coupe... 3250) 2/3420/afghirtx STEARNS- 7p. Speedster. . 3885) 4].... peghpmages 
5p. DeL. Sedan...} 3895 4|3500|afghirtx KNIGHT 7p. Pr. Wales Sed.| 6345] 4]... aeghimnprtx 
7p. DeL. Sedan...| 3995) 4/3600)9fghirtx ““F.6-85” 7p. Wey. Sedan 5185) 4]... ./aeghilmnprx 
7p. Lim. Enel... .| 4045) 4/3660jafghirtx 4p. Roadster. .... $3250] 2/4252\/aeghkilmnpr 7p. Cab. T’n Car | 6895) 4]... ./aeghimn 
PAIGE “6-45” “*36” wx 
5p. Touring. ..... dg — = aeghnr 2p. Runabout. ...| 5875] 2/4560\afghirx 4p. Touring...... 3250) 4|4322\aeghjklmnpr 
2p. Coupe... 1095} 2|2525\aghnr 4p. Touring...... 5875) 4/4510|afghrx wx 
4p. Cab. Raster. .| 1195] 2/2615 aeghnr 7p. Touring...... 5875) 4/4585 |afghirx 4p. Cab. Rdstr...| 3550] 2 . }aeghklmnor 
5p. Brougham. . 1095} 2)2660\aghnr 7p. Sedan....... 5875] 4/4815lafghirtx x 
5p. Sedan........ 1195) 4/2760jaghnru 7p. Lim. Encl. . 5875) 4/4870\afghirtx 5p. Cus. Sedan. ..| 3350) 4/4562|aeghjkimno 
“6-65” 3p. Coupe........| 6375) 2/4760\afghirtx rtx 
4p. Roadster.......] 1395] 2/3055|aghmnrwz 4p. Cpe. Sedan...} 6375) 2/4795\afghirtx 4p. Coupe........]| 3450] 2/4527|aeghkimno 
5p. Brougham. ...| 1395} 2|3215|aghmar 4p. Sedan........ 6375) 4/4830/afghirtx rtx VELIE 
5p. Land. Bro’m..| 1395} 2|3115|aghmar 7p. Ene. Dr. Lan.| 6000] 4/4895 afghirtx 5p. Std. Sedan....} 3450) 4/4572/aeghjklmno **Std. 50” 
Sp. Sedan........ 1495} 4/3280|aghmnrux 7p. Sedan Land.. .| 6000] 4/4840)afghirtx rtx 2-4p. Roadster ....|$1165)..|.... 
“6-75” 4p. Lim. Enel. . 6375] 4/4880|afghirtx 5p. Sedan Lim... .| 3700} 4/4650|aeghjklmno 3p. Coupe........} 1165] 2|2730)aehkmr 
7p. Touring. ..... 1655) 4/3420)aghmnrx 4p. Sedan........ 6475) 4/4805/afghir rtx 5p. Sedan........ 1165| 4/2810|aehkmr 
4p. Cab Rdster. .}| 1895] 2/3540/deghmnrx 2p. Coupe........| 6600) 2/4745\afghlr 5p. Cus. Sed. Lim.| 3700} 4/4637|aeghjklmno 5p. Met. Sedan 1325]. .|... . Jeghk 
5p. Sedan........ 1695] 4/3550/aghjmnrux 4p. Sedan Land.. .| 6600) 4/4800/afghirtx rtx **Spec. 60” 
4p. Coupe........| 1895} 2)3550)deghmnrx 4p. Encl Land... .| 6600] 4/4880)jafghirtx DA Bliss caces 3750} 4|4702\aeghklmno 5p. Club Ph’tn.. 1450| 4/3025|aehimaprx 
7p. «eee MUTE 1°98) 4|3765)dghmnrtx 7p. Fr. Limou....}| 7500} 4/4740/afghirtx rtx 4p. Coupe... ..| 1585] 2/3260)aehmnrux 
7p. Limousine. ...]| 2145] 4/3805/dghmnrtx 7p. Fr. Landau...}| 8000} 4/4865/afghirtx 7p. Sedan Lim... .| 3950) 4|4777|aeghklmno 5p. Spec. Sedan...| 1585] 4/3335|aehmnrux 
8-85 rtx 5p. Royal Sedan. .| 1635] 4/3350|aehmnrux 
7p. Touring. ..... 2195) 4/3570|aeghmnprx **G8-85” 
Sp. Sedan........ 2255} 4|3700|aeghmnprux 4p. Roadster... .. 3950} 2/4448|aeghklmnpr 
4p. Coupe.. 2495) 2|3700\aeghmnnprx wx 
4p. Cabriolet... .. 2495) 2/3690) ,eghmnprx 4p Touring...... 3950| 4/4633 |aeghjklmnp 
7p. Sedan. cobenes 2525) 4|3910|aeghmnprux rwx 
7p. Limousine. ...| 2665} 4/3950laeghmnprux PONTIAC “6” 4p. Cabriolet... .. 4550) 2|4717|aeghkimnopr 
2-4p. Roadster....}| $745) 2|2160jah x 
2p. Coupe........] 745) 2|2275jah 4p. Coupe........] 4550] 2/4882/aeghkImnor WILLYS- 
5p. 2d. Sedan.....] 745) 2/2375\ah tx KNIGHT 
4p. Sport Cab....] 795) 2/2345/a 5p. Sedan........ 4650} 4/4934|aeghklmno ““66-A” 
5p. Land. Sedan..} 845} 4/2460/ah rtx 2p. Roadster... .. $1850) 2/3645|aghnrx 
5p. DeL. Landau.| 925] 4/2510)aeh Te Go ceca 4750) 4/5027|aeghkimno 5p. Touring. ..... 1850} 4/3684|aghnrx 
p rtx 2-4p. Cab -| 1895) 2|3700jaghnrx 
EERLESS 5p. Sedan Lim... .} 4850} 4/5009 poghjkimne 4p. Foursome.....} 2095) 4/3975|aghnrtx 
6-60 it. ai 5 iawn 1995| 4|3975|aghnrtx 
2-4p. Roadster... .1$1295| 2/2600|adeghlmnr 7p. Limousine. ...} 4950} 4/5102 segikimno 135” W.B 
2-4p. C’pe Rdstr..} 1345] 4/2725) adeghlmnr 7p. Touring. ..... 92495|..|.... 
p. Sedan... 1345] 4|2895|adeghimnr || REO ‘A” 7p. Sedan........ 2850| 4|4075|aghnrtx 
6-72" 2p. Roadster..... | 81685 2|3300|acghnr 7p. Limousine. ...} 2950} 4075 
126)” W.B. .Brougham... 1685} 2|3425\aeghinr “70-A”’ 
> Coupe... 2295| 2|3400|aeghjlmnrtx |] 2p. Sp. Coupe... .| 1625} 2/3320jaeghnr STUDEBAKER 2-4p. Roadster....| 1350) 2/2965|aghnr 
p. Sed: a 2395) 4/3475jaeghimnrtvx |} 4p. Victoria...... 1845} 2/3350)aeghnr “The Dictator” 5p. Touring. ..... 1295} 4)2900\aghaor 
_ 183!6” W.B. . SOdOM......-. 1845] 413550/aeghnrt 5p. Tourer....... $1165) 4/3080\defghmnr 2p. Coupe........| 1295) 2/2815lagbnr 
Ny Phacton...... 1995} 4/3175|aeghlmnrx ...DeL Sedan 1995; 4/3550),eghnrt 5p. Du Phaeton. | 1195) 4|..../defghmnr 5p. Coach........ 1295} 2/3010\aghnr 
“4p. Ro: “peat 2195| 2/3300|aeghimnrtwx “Wolverine” 7p. Tourer....... 1245} 4/3090|defghmnr 2-4p. Cab Coupe..| 1495| 2/2880/aghnr 
p. Sedan........] 2595] 4 3675|aeghimnortvx 5p. Brougham ...} 1195) 2!2960!aehine 4p. Roadster..... 1245]. .|....|deghmnr p. Sedan........ 1495| 4|3105|aghart 
KEY TO SYMBOLS: 
A—Wood wheels with spare. D—Disk wheels with spare. i—Trunk and trunk rack e—Car heater. v—Vanity set. 
a—Wood wheels. d—Disk wheels. j—Trunk rack, no trunk. p—Cigar lighter. w—Windshield wings. 
B—Wire wheels with spare. e—Front and rear bumpers. k—Spare tire. r—Rear traffic signal. x—Clock. 
b—Wire wheels. f—Front bumper. I—Spare tire lock. s—Spotlight. *—Overall length. 
C—Optional wheels with s g—Shock absorbers or snubbers. m—Engine heat indicator. 


c—Type of wheels optio 


bh— Automatic windshield wiper. 


n— Dash gasoline gage. 


t—Vanity and smoking set. 
moking set. 


§—Prices on application. 
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Cadillac and LaSalle could be 
produced only by an organiza- 
tion of long experience. 


For both Cadillac and LaSalle 
are not only manufacturing tri- 
umphs—they are, to an equal 
degree, achievements in mer- 
chandising. 


They fulfill ideally the first and 
basic function of intelligent and 
successful merchandising; which 
is, offering the buying public the 
kind of merchandise that public 


really wants. 


So clearly has the Cadillac fore- 
seen the trend of design in the 
motor car field, that it has suc- 
ceeded, through design, in ac- 
tually shaping public demand. 


Leaders in body design and 
appointments as well as in chassis 
design, with the vast resources 
of General Motors at their com- 
mand and with a reputation un- 
rivaled in the industry, Cadillac 
and LaSalle stand almost alone 
in the finer car field, in their 
powerful appeal which they 
make to the public. 


CADILLAC MOTOR CAR COMPANY 


Detroit, Michigan 


Oshawa, Canada 


Division of Generai Motors Corporation 
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A a The manufacturer’s basic policies and underlying re- 
seh sources outweigh all other considerations in deter- 
at eh mining the desirability of a dealership. 

ie e e e e 7 

a And in this light, Oldsmobile’s latest triumph assumes 
ee ow o* ° e * . 

ES great significance. The Oldsmobile policy .. . “that 
nea} the American family may have, at a moderate invest- 
ead sak ment, a car that gratifies their finer tastes as well as 
oy se satisfies their every need”. . . is once more unmistak- 
SSeS ably confirmed as a policy pledged to progress. 

artes Fe . . 

Se REAR For Oldsmobile has presented, in a manner remark- 
a fi bs ~ % t=) e 
wetagees mh able even for General Motors, that rare achieve- 
“f py - Pays ie ¢ e ° 

He 2g BAA ment of value giving—a better car at a lower price! 
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The first real improvement 





in radiators n years 


Automotive engineers tell us that this radiator is the greatest improve- 
ment in radiator construction in a decade. 


A new patented principle of construction insures more rapid cooling 
with consequent lessened liability to boiling—resulting in gasoline, 
oil and engine maintenance savings besides enabling us to absolutely 
guarantee STANDITALL Radiators against damage from freezing. 


Complete STANDITALL Radiators are now ready for Fords, 
Chevrolets, Dodges and Maxwells. Cores for other makes in pro- 
duction and will soon be available at convenient distributing points. 


If you are interested in handling a radiator that is different—so 
different that it is bound to become a real factor in the replacement 
market — write for details. Be sure to mention name of your 
favorite jobber. 


J. C. BLACK MANUFACTURING CO., Inc. 


Factory and Executive Offices 


OIL CITY, PENNSYLVANIA 
Export Department, 116 Broad St.,. New York City, N. Y. 
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Just a half-turn 
of the right-hand 
knob and the cigarette 
drops to the serving 


shelf 


The Dispensador 
is the only cigarette 
dispenser with built-in 
humidor. It keeps 
cigarettes fresh 


PAT. & 
PENDING 


HUMIDOR 


IN Cigarette Dispenser 


with Humidor Feature 


That Every Motorist Will Want 


HEE is an automobile necessity that al | Everywhere the DISPENSADOR is meeting 
most every motorist has at some time _ with great favor. It proved itself a winner the 
wished for. The DISPENSADOR isthe only first day it was shown. Dealers find it a prof- 
cigarette dispenser with humidor feature. It _itable, quick seller. As a ““man’s man” sort of 
keeps cigarettes fresh and serves them witha gift, the DISPENSADOR is unequalled. It is 










simple revolution of knob Ask your jobber or write us practically indestructible 
at the right. Clamped on THE NORLIPPCOMPANY,572W.CongressSt. and of never failing util- 
the steer ing column, this I rrr ity. Furnished standard in 


unique dispenser and hu- 
midor is always within 
easy reach—no more 
fumbling in pockets for 
cigarettes while driving. 





Tuscon Bronze. May be 
bY YSTONE had in Chinese Red, Ap- 
ple Green, French Blue, 
olSPENSADOR Roman Gold or Battle- 
ship Grey. Retails for $3. 
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Did You Enjoy This Copy? 








week for only $3.00 a year— 
an average cost of a little less 
than six cents each. 


ij OU can get one like it every 


Each and every man in the trade 


needs MOTOR AGE — needs the 





positive help it offers in the solution 
of daily problems and the valuable 
ideas it gathers for its readers. 


Your competitor reads MOTOR 
AGE, and you need to read it also 
if you want to keep up with the 
leaders of the automotive field. 





Here’s How MOTOR AGE Will Help You 





—MOTOR AGE 
SERVICING will show you how 
to make flat rates—How to sell Service— 
How to make customers permanent—How 
to organize a workshop—How to handle 
knotty problems—How to select Machinery 
—How to test electrical systems—How to 
make quick repairs—How to route shop 
work. 


HIRING —How to get the right men 
—How to train them — 
How to pay them—How to get their co- 
operation—How to keep them enthusiastic. 
BUYIN —How to select an ac- 

cessory stock — How to 


judge merchandise—How to get a fast 
turnover—How to avoid dead items. 





SELLING —How other men do it 


—How to keep down 
overhead — How to advertise — How to 
make Salesmen produce — How to create 
a market—How to find prospects—How to 
make every sale pay—How to avoid losses 
—How to write letters that build business. 


AND THEN --- - 


Whatever else you need to know to make 
your business run smoothly MOTOR AGE 
will tell you if you only ask—All personal 
inquiries receive personal attention from 
our editors. Every subscriber is encour- 
aged to come to us with his problems, 
whether mechanical, legal, architectural or 


financial. Try us, and we will give you 
“Service you will hke.” 








THE COUPON is here for your convenience. If you are already a subscriber, pass it 
on to some friend in the trade who is not. When he starts getting MOTOR AGE he'll 


appreciate the favor. 


MOTOR AGE 
Chestnut and 56th Streets 
Philadelphia, Pa. 





IMPORTANT—MOTOR AGE is published exclusively fer 
the trade. Subscriptions are accepted only from these 
actively engaged in our field—so please don’t forget to 
include your business card or letter head with this erder. 





Gentlemen: Enclosed find $3.00 to pay for a year’s subscription te MOTOR AGE, including all special issues 


published during the life of my subscription. 


SHSS HHH SHSHSHHSSSSHSHSHSHSHSHTEESHESSSESSHSESHEHESHESSESSEESEEESESESESESHSSESESESESEEESESESESSEESEES 


TTT TH HEHEHE HEE HEHEHE EHTS HEHE SEEE ESTEE ESESEESSSEOSSHESSESSESESESESESESESESES 


SHSSSHSSHSSHSSHSSHSHSHSHSSHSHHSHHSSHSSHSHSHSHSHSSSHSHSHSHSHSHHSHSSHSHSHTSHHSHSHSHSSHSSHSHSSOSSSSOSESESSSSSESSSEHOSSESESSOSESESESES 


SHSSHSHHSSSHSHSHSSHSHSSSHSHSHSHSS SHOP SHSHHSHSHSHHSHSHHSHSHHSHSHHSHSHHSHSHSHSHSHHESHSHEHESSOSSEESOHOSSHESESESEECOEOESEEEOEESEESESESS 


CS SHSHSHHSSSHSHSHSSHSHSHSHSSHSHSHSHSHSHSHSSHSHEHSHSSHSHSSHLHSSHSHHHSHSHSHSHHSHESSSHSSHSESOSHEOSHOSHESOSOSESESESOSEESEEESESESS 


SHHSHSSHSHSSSHSHSSHSHSHSSHSHSHSSHSHSHSHSHHSHSHSHHSSHSHSSHHSHSSHSHHSHSHHHSHHSSHHSSESHSSESHSEHSHHSSOHESHESSEEESEEEOSESESESESESSESESS 


NOTE: If you are already subscribing to MOTOR AGE, please hand this coupon to 


& 
¢ dealer who is not. He'll become a better competitor from reading MOTOR AGE. 
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HUNDREDS 
OF OPENINGS REMAIN 


for Men Who Want the 


Double-Profit 


Franchise 


RUE, the Oakland - Pon- 

tiac Double-Profit Fran- 
chise has ranked for months 
as one of the most actively 
sought dealerships in the auto- 
motive industry. 


True, too, that since the intro- 
duction of the new Oakland 
All-American Six and the re- 
duction of prices on the Pon- 
tiac Six, the demand for this 
franchise has been more in- 
sistent than ever before. 


But there is still room for 
more dealers in the Oakland- 
Pontiac organization. Hun- 
dreds of dealerships are avail- 
able for men who want the 
Double-Profit Franchise and 
who qualify by their aggres- 
siveness and past records to 


receive this responsible and 
profitable appointment. 


Investigate this opportunity. 
You will find that the Oak- 
land All-American Six is 
selling in volume almost un- 
heard-of for a new car so soon 
after its introduction. You 
will find that the Pontiac Six, 
at reduced prices, continues 
to sell at record-breaking 
speed. And you will find that 
the amazing profits made by 
Oakland - Pontiac dealers in 
the past seem small in com- 
parison with the profits they 
are making now! 


Immediate action may win 
this opportunity for you. 
Write Department C today! 


OAKLAND MOTOR CAR COMPANY, PONTIAC, MICHIGAN 
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HE snake dance of the wobbling tire takes the heart 
out of mileage— 


And a lot of joy out of the gate receipts. 


How can you get away from it? By making sure that 
you get Budd Duals! 


Budd Duals have had the wobble licked from the start. 


More than 100,000 buses and trucks have failed to 
get a wobble out of a Budd Dual. 


That accounts for the phenomenal tire-mileages. The 
wheels are TRUE! 


POSITIVE PERMANENT ALIGNMENT 

















GREATER TIRE MILEAGE 


YOU GET FROM 15,000 TO 20,000 MILES from a set of 
tires on Budd Duals— 


Because Budd Duals always run true as an arrow— 
They can’t get out of alignment to wobble and shimmy— 
They have no demountable rims, no rim clamps— 

So you can’t get a tire on crooked. 


This positive, permanent alignment is made possible by 
Budd Dual design. 


BUDD 


WHEEL COMPANY 


Detroit 
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The years to come 


For years to come the demand for 
cars powered by the famous Knight 
double-sleeve-valve engine will con- 
tinue to grow at a rapid rate. 


Falcon-Knight is the only Knight- 
engined car in the $1000 price group. 


Falcon- Knight dealers are building 


a permanent business on a sound 
foundation. 


FALCON MOTORS CORPORATION - DETROIT 


Falcon-Kuighl 
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Is Something for Nothing 
Always “Worth Just That’? 


T occasionally happens 
that the manufacturer of 

a product that is good, elects 
to introduce it by the distri- 
bution of free samples — or 
by the method of a free trial 
with returning privileges in- 


cluded. 


This does not mean that the 
manufacturer is giving his 
product away, nor should the 
free feature belittle it in the 
minds of the trade. 


The cost of free samples 
and free trials is legitimately 
charged to marketing ex- 
pense — and should reflect 
the manufacturer’s con- 
fidence in his product to sat- 
isfy, and make good. 
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JUMBO Kleenaire 


HEATER and VENTILATOR 


3 Models to Fit All Cars. 


Universal:—Aluminum register. For all cars 


from Ford to Master Buick. List, $10. De Luxe:—For all cars of 


cae er 


“\ a 








IVOwe CCTs 


Free 


a lithograph 





Master Buick type and larger. Full alum- 
inum construction. List, $20. Tein-Register 


VIZFIJDVFFFFVIW 


JUMBO SELLERS 


JUMBO KLEENAIRE — Entirely 
New and Patented—the first “Two- 
Purpose” System—Heater and Ventilator 
COMBINED. It’s years ahead with 
7 Big Features— 


The only air draft type heater operating 
efficiently behind a radiator shutter or 
winter front — Positive ventilation forces 
distribution of heat—Impossible for valve 
to plug with carbon, whether open or shut 
—Absolutely shake-proof against leaks, 
rattle or loosening—Will not fog windows 
—vVentilates in Summer; Ventilates and 
Heats in Winter—No costly removal and 
put-back nuisance. Never disconnected. 
Permanent on car. 


For Sale by Your Jobber 


The PRICE-HOLLISTER CO. 


Rockford, 


Illinois 
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Sedan Type:—Registers for front and rear 
floors. Fits any type sedan. 


JUMBO TOW CABLE 


The Steel Line With the RED Hooks 
A sure-fire hit wherever’ shown. 
Patented non-slip locking hooks. 15 
feet of 3£-inch steel cable. 


Guaranteed to Pull 5 Tons 


Has double line at both ends for 
fastening, with rubber chafing-guards. 
Thirteen feet between cars. Stows in 
neat coil. Individually packed in at- 
tractive 3-color display box (six to one 
carton)—List price, $3.50. 














List, $20. | 








Display Shows 





JUMBO 
WINCH 


At a price clear under 
any winch approach- 
ing equal utility the 
new Jumbo Drum 
Winch has 


Guaranteed 
Capacity 
Up to 5000 Ibs. 


Is adaptable to any 
type and any size of 
truck. Drives direct 
from standard transmission power take-off. No 
material loss of body loading space. Hoisting, set- 
ting, pulling, moving—with less man power— the 
compact Jumbo Winch will more than freble the 
usefulness of any truck in many kinds of work. 


Order from your jobber 





Tow Cable in Use 
Free with first order 
for 6 Cables, this big 
shows 
actual attachment to 
front of car and how 
Jumbo’s outstanding 
features beat every 
comparable unit. 






SI EQUIPMEnr 

















y= 





Mail the Coupon! 
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The New 


misler 





x® 






KIS 





SEL 





{Cushioned-In-Rubber} 





Fourteen Hundred Ninety Five Dollars 
F.o.b. Factory 





A new 6-cylinder Kissel—compan- 
ion car to the Kissel popular 
Straight Eight and Kissel 
DeLuxe Straight Eight. 


Body by Kissel 
Motor by Kissel 


a i, 
OW the new, smaller Kissel, after the 
IN Continental fashion ...... thoroughly 
European in the artistry and symmetry 
of its charming body lines, soundly American 
in the sturdiness of its chassis, the stamina 
and pliancy of its powerful 6-cylinder engine. 


The smaller Kissel weighs about 3000 pounds. 
It is only 66 inches in height. Its wheelbase is 
just 117 inches. This beautiful new Kissel is 
endowed with the rich heritage of 21 years 
experience in custom building, engrained with 
the same careful craftsmanship, the same en- 
gineering precision that made famous its larger 


predecessors—the Kissel Popular Straight 
Eight and Kissel DeLuxe Straight Eight. 


Swiit as the wings of the wind—70 miles per 
hour, hour after hour! Comfortable without 


being cumbersome! 








steady and smooth, holding rigidly to the road 
at all speeds. Engine, springs and chassis are 
completely cushioned-in-rubber. Indeed, it 
is modern kin to the magic carpet in serene, 
graceful, luxurious travel. 


This Kissel was designed primarily for those 
who wanted a smaller car of higher quality. 
This quality is priced within the range of all. 
Furnished in either the Sedan at $1495 or 
the Coupe-Roadster at $1595, f. 0. b. factory. 
Standard equipped. 


For 1928 Kissel presents a complete line. This 
includes the popular Eight and the new De- 
Luxe Fight as well as the new smaller Kissel 
—a complete range of choice and price. Truly 
the Kissel dealer is fortunate in possessing a 


ALSO ANNOUNCING THE NEW KISSEL {ranchise which offers 


Restiul,vet ever restless POPULAR EIGHT and THE NEW KISSEL such notable sales pos- 


September 8, 1927 


VG 


», aeU is 8 


qhy 


to go! Buoyant yet DELUXE EIGHT 139-INCH WHEELBASE sibilities; 


KISSEL MOTOR CAR COMPANY - HARTFORD - WISCONSIN 
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The success of thousands of Chrysler dealers in 
every section of the country is undeniable proof of 
the money-making certainties—not possibilities — 
of this franchise. 


And the 1927-28 Chrysler sales agreement repre- 
sents an opportunity which, we candidly believe, 
is without equal in the industry. 


It is the only one which offers a complete line— 
the New “52’’, Great New “62”’, Illustrious New 
“72”,and Imperial ‘80’ —covering the four great 
markets, with prices ranging from $725 to $3595. 


This gives you practically an unrestricted field and 
an unlimited opportunity to make money. 


Chrysler’s relations with its dealers have always 
been fair—eminently fair, and the welfare of its 
dealers is invariably the deciding factor in deter- 
mining Chrysler policies. Chrysler realizes that it 
can only be successful in the same measure that its 
dealers are successful. 


MOTOR AGE 





The Chrysler factory is recognized as one of the 
most capably manned and efficiently operated in 
the entire industry. 


And—most vital of all—the product is right. It 
must be so, otherwise the tremendous public ac- 
ceptance which caused Chrysler’s rise from 27th to 
4th place in the industry within three years’ time, 
would have been an impossibility. 


The continued sweep of this preference compels us 
to add 2,000 more dealers to take care of the in- 
creasing demand. 


Probably we have need for a dealer in your very 
community. 


Maybe you have at times, cast longing eyes on this 
franchise, but have never felt that it was available. 
Investigate NOW, for this may be the very opening 
you have long desired to share in the profits of 
Chrysler popularity and success. 


CHRYSLER SALES CORPORATION, DETROIT, MICHIGAN 


CHRYSLER CORPORATION OF CANADA, LIMITED, WINDSOR, ONT. 
= ee 
wire—write — 










Rest assured every request for 
additional information will be 
treated with strictest confidence, 
regardless of whether or not you 
wish to carry the matter further. 








September 8, 1927 


Ford 


If all Ford owners knew 
how much better they 
could ride for so small an 
outlay of money the 
Hexdees plant would al- 
ways be behind on orders. 4 
W.E. ENGLAND, 
Asst. Chief Engineer, Oaklan dees 
The F. B. Stearns Co., since I had _— “ 
Cleveland, Ohio snstalled on my vat 
land, the bumps see 
to have — ane 
re from the — 
certain se They _™ MYERS, 
out the hig — | Chief Enginee’> 
a Spots. : The Clev eland 
a. GES . 3 ‘te Bronze 
Chief Eng; ’ Graphite hio 
M Associated Cleveland, © 
2nufacturers ff. 
aterloo, Iowa *» 
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The NEW TYPE LOW COST Shock Absorber 


HEXDEES 


Designed for Spring Control by the Manufacturers of “Detroit Springs,” 
which are Standard Equipment on over 40 Leading Cars and Trucks. 


as 
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First Purchase— 


a U. S. Car Washer 


71 








Half-million dolla¥@Serv- 
ice station of the Rich- 
ards-Oakland Co., De- 
troit, Mich., and_ the 
Model AW-4 U. S. Car 
Washer called for in pur- 








FOUR-GUN JU. S. Car Washer was 

called for in the first purchase order 
issued by The Richards-Oakland Co. of 
Detroit, in opening their new half-million 
dollar service station. 


This service station, operated by one of the 
largest distributors of Oakland and Pontiac 
cars in the country, in the home of the 
automobile industry, is equipped with every 
possible device to render rapid and efficient 
service to car owners. 


The model AW-4 U. S. Car Washer was 
selected to match the rest of this ultra- 


chase order No. 1. 


modern service plant and was deemed of 
sufficient importance to be the first pur- 
chase, with a request for “rush” delivery. 


U. S. Hydraulic Car Washers are endorsed 
by a number of leading car manufacturers 
in shop manuals to dealers. They are made 
in three sizes for four-gun, two-gun and 
one-gun operation. 


Each size delivers a 325 pound driving 
stream or a soft, penetrating mist and has 
the exclusive U. S. patented vacuum breaker 
valve which permits direct connection to 
city water lines without injury to plumbing, 
by eliminating back-pressure. 


THE UNITED STATES AIR COMPRESSOR CO. 


General Office and Factory: 
9304 Harvard Ave., Cleveland, Ohio 


Mfgrs. of Automatic Air Com- 
pressors, Paint Spray Equip- 
ments, and Car Wash Systems. 


Please_Check 


AIR | 
COMPRESSORS () 


PAINT SPRAYTC) 


CAR WASH (CI 
EQUIPMENT. 








Cable Address: “Airpressor”—All Codes 









The United States Air Compressor Company 
eveland OF U.S A 


Western Office: 927 Santa Fe 
Ave., Los Angeles, Cal. 


Print Name 
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Don’t Remove 
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Interfering Parts 


WORK AROUND THEM 


N ’most every car there are a certain number of 
awkwardly placed nuts. Ordinary wrenches 
won’t reach or turn them unless interfering parts are 
first removed. But Williams’ new Obstruction 
“Superrench” will. Its narrow, pointed jaws and 75° 
angle are specially designed for just such jobs. 


Around the carburetor, manifold, shackles, 
steering gear and transmission, and in a dozen other 
places where clearance is limited, the new Obstruc- 
tion wrench makes rapid, efficient service possible. 
Like all Chrome-Molybdenum “Superrenches,”’ it is 
positively guaranteed against breakage. And be- 
cause the openings are both on the same side of the 
handle, these wrenches always offer a comfortable 
working grip. A mighty good buy, either for use 
or resale. 


J. H. WILLIAMS & CO. 


“The Wrench People” 
New York BUFFALO 
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Furnished in a great variety of sizes 
for all popular U. S. and S. A. E. 
standard nuts and cap screws. Singly, 
in sets, or on attractive display boards. 








Ready for Delivery September 15 
Ask Your Jobber’s Salesman 





Chicago 














s. 
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The Importance of Filtering 
the Oil in Your Engine / 







HE AC Oil Filter removes the | 
dirt, sludge, metal particles and 
other foreign matter from: the oil, 
thereby eliminating excessive en 
wear and frequent oil changing, thus 
minimizing repair bills and oil expense. 


: 
é 
¢ 
: 
: 
: 
: 
: 
gine 


Why It Is Important To Test Your Oil Filter 


When the oil filter becomes filled with dirt st has taken from the oil, it ceases to function. 
, Only by contsnuous filtration can the oil be kept clean. When the filtering unit becomes 
filled with this dirt, sludge, etc., taken from the oil, a new cartridge shou 1 





and the Correct 


H O WwW TO TES ty ae Cartridge 
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i There’s an AC Oil Filter f 
u ~ 





e cars are AC 


Oil Filter-equipped 


- — 


Buick 
Cadillac 
Chandler 
Chevrolet 
Dodge 
La Salle 
Nash 
Oakland 
Oldsmobile 
Paige 


Peerless 


| Here’s the unit you 
replace - insaies = = 





onnect fiete 

aiming the o' 
unit 
Place new cartridg position 
tings and reconnect pipes then ugh 
ing straps sec rely 
The installation of the new cartridge 1s 
quick, clea nd job. 


or Cars Not Factory Equipped—Ask Us 





MILLIONS TO BE SPENT ON 
OIL FILTERS 


There are now over a million 
cars in use and over 10,000 ada 
a the factories—all AC 
: Filter equipped. Just think 
what this renewal business 
means to dealers who are mak- 
ing it a practice to test the oil 
filter on their customers’ cars. 


” addition to this, there is the 
usiness of complete oil filter in- 
stallations for cars not equipped 
with an oil filter. _ 


~ _ sale of AC Oil Filters and 
2 = filter renewal cartridges 

e big job is to get over to car 
owners the importance of fil- 
tering the engine oil—and the 
necessity of testing their oil filter 
at regular intervals and renew- 








ing the cartridge when needed 


—_ is a big business to be 
ad by dealers who will put 
up one of these posters which 
a ry out the 
rtance of filteri 
engine oil. _— 









Actual size of poster is 25” x 40” 
—printed in two colors. 


Poster furnished gratis on request 


—simply ask for form A-197. 


Over 200 
of the world’s m 
ost successful manufacturers use one or mor I 
e, or all of these AC P 


‘A6. SPARK PLUGS 


AC Spark Plug Company, FLINT, Michigan 


AC-SPHINX 
Birmingham Makers of AC Spark Plugs—AC Speedometer 
‘ 


ENGLAND 


‘\C SPEEDOMETERS 


“Aly AIR CLEANERS Av 


Dealers sh 
ould put thi 
S 
ange up where their customers 
> ay = —~ it to explain to 
rade the importa 
clean oil, how th 0 
e filter can be 
tested and the necessity of re- 
newing the cartridge. 


AC Air Cleaners—AC Oi 
I 
AC Gasoline oo 


roducts 


OIL FILTERS 








AC-TITAN 
Clichy (Seine) 
FRANCE 
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Note the simple application 
of the super-heater to the 
exhaust pipe—drill one hole 
—tighten two nuts and the 
job is done. One fitting fits 
every exhaust pipe. 
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This new and scientifically de- 
signed Steam Heater delivers a 
moist, healthy heat with posi- 
tively no odor and operates on 
the same principle as the radi- 
ator in residences and buildings. 


Simple in construction and easy 
of installation, the JAYENEL 
steam radiator has the added 
advantage of holding the heat 
after the motor is stopped, keep- 
ing car warm. 


The JAYENEL HEATER is 
the logical leader for profit and 
quick sales. Considering that it 
is installed by drilling five holes 
and making connections, you 


JAYENEL 















Steam Heater 


A Universal Steam Heater 
One Model Fits All Cars 


seldom handle an accessory as 
easily serviced. 


Weighs less than 3 lbs., packed 
in attractive shelf cartons for 
counter and parcel post dis- 
tribution. 


Open cars can now be comfort- 
able in winter. The field is 
unlimited. 


Consult your jobber about the 
JAYENEL Steam Heater. It 
is the big talk of the trade. 


Judd & Leland Mfg. Company 


32 Years Manufacturers to the 
Automotive Trade 
Clifton Springs, N. Y. 
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SIOUX VALVE GRINDER 


_ 
= 
_ 
- 
_ 
— 
—_ 
—_ 
—_ 
_- 
_ 
-_ 


No. 400 


\ Net price $§.2§ 


MN Pat. Oct. 22, 1918 
\ 


‘\ 
\ \NNAVVAVUUAUANVVAVUL EAE UTE 


More Money in Valve Servicing! 


N thousands of shops, this handy, efficient tool has changed valve- 
lapping from a long tedious job to a quick, easy operation. It is accurate, as well as 
speedy in lapping valves; an ingenious gear arrangement gives the correct forward and 
back movement by simply turning the handle. With prevailing flat rate charges, Sioux 
modern speed tools make bigger profits possible by cutting down the time on each job. 


Your Jobber Sells It. ALBERTSON & CO. 


SIOUX CITY, IOWA, U.S.A. 
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‘ 
Meets iy Mal ee 
ens Biss fret Doepen 


When two cars bump at the crossing, with smashing glass, bent 
fenders, etc., the crowd that immediately collects represents 
no particular group of people. It includes bankers, brokers, 
grocer boys, bootleggers, candle stick makers, ef al. 


But with your dealer message appearing in the trade’s prin- 
cipal newspaper (edited for 25,000 trade units, comprising 
the industry’s real merchandising effectives), the circulation is 
really effective—with waste comparable to that fractional per- 
centage of impurity that the makers of Ivory soap claim for 
their product. 


Have you noted the recent changes in Motor AGE, which are 


giving it an odds-on advantage in the automotive news field? 
Motor AcE is getting a lot of favorable reaction from its sub- 
scribers—reaction that spells increasing value to those manu- 
facturers who use its advertising pages. 


Motor AGE circulation is paid. Except for AUTOMO- 
BILE TRADE JOURNAL, which has a fractional advantage, 
the percentage of voluntary subscription renewal is 
the highest of any automotive publication. A charter 
member of the A.B.C. An advertising vehicle that 
will carry your dealer message the whole distance. 


If you are interested in a market analysis to determine, in a 
practical manner, just how your product can best be mer- 
chandised via automotive trade channels, we will be glad to 
place our unusual research facilities at your service. 


MoTor AGE 


A Chilton Class Journal Publication 
CHESTNUT and 56th STREETS, PHILADELPHIA 
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ALLOY STEEL SPRINGS 














When You 
Just ‘Gotta’ 
Have Service 


Send for A-O-K 
Speedometer Parts 


For A-O-K Swivel Joints, Flexible 
Shafts, and Fibre Gears are stocked A-O-K Interchangeable Swivel 

































































to provide you with dependable service a oo aa oe 
on any of these well-known makes. construction as standard unit. 
List price $3.00. 
Stewart Warner 


Van Sicklin 
Johns-Manville Jones 
Corbin-Brown Standard 


You'll find A-O-K parts accurate and 
exceptionally long-wearing. With 
them: you can give your customers 
service free of ‘“come-backs!” 


Other dealers depend on A-O-K for Common Sense 


. ’ A-O-K Flexible Drive Shaft 
Service. Why don't you? Send today for Stewart Speedometer. List 


for leaflets, price lists and discounts. price $2.25 to $3.00. P o 
revailed When 
Swivel Joint & Shaft Co. 

























* * 
Plymouth Indiana Titanics Were Designed 
a ag —_ sh an A-O-E, Vive Ween, Far. Common sense told Tuthill engineers that the 
| a eee ee most vital spot in a spring should have the 











greatest protection. Common sense told them 
that the hardest shocks were concentrated 
right where the axle rested—at the center of 
the spring. So they set out to find a way to 
avoid weakening this vital spot with a center 


bolt hole. 
The Tuthill Titanic Hump Center is the 


result. ‘There is no center bolt hole or nib. 
A gradual hump keeps the spring leaves 


Suggest a Second Spare aligned and each leaf is left unblemished to 
M k P f; ' function as it should. 
ane & o-Way roft: Common sense should tell you that this is the 


Duplex equipment and a second kind of a spring to sell your customers. Satis- 
spare tire adds that final touch 
of beauty and insures carefree 











fed customers mean increased profits for you. 





motoring. Show room models The new Tuthill Titanic Spring Guide is 
so equipped help new car and yours for the asking. 
accessory sales. Each Duplex 
sold automatically sells an 
extra tire, tube, rim and tire When “price” is a factor in mak- 
peau — | | — a sale, opt that Tuthill 
see Pts sore Se 
carcier locke beth quality and low in price. 











place. Retail from $1.00 to $10.00. 
Get into this 5-way profit game | 

Write for complete catalogue. Duplex carriers are carried in stock hill S ; ¢ 

by National Wheel and Rim Distributors and by leading Acces- ut 1 pring O. 

sory Jobbers everywhere. 


TRIPP-SECORD & CO. 760 Polk Street, Dept. 979, Chicago, II. 


642 Beaubien Street Detroit, Mich. Quality Spring Makers for Nearly Half a Century 
MANUFACTURERS OF AUTOMOTIVE NECESSITIES 
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Here’s the Easy Way 
to Make Worn-Out 
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Valve Seats 


















When they just won’t stand grinding in again, what do you 
do? If you use Stewart Inserted Valve Seats, you can 
make the block as good as new. 


The Stewart Original Inserted Valve Seat Tool cuts out 
the old valve seat with certain accuracy. A stop on the 
tools tells you when you have cut deep enough. You can’t 
go wrong. Then the driving tool drives a Stewart Inserted 
Valve snugly into place. You can recondition the entire 
block in less than an hour without removing the motor from 
the chassis. 


There’s a Stewart Tool for every car and truck and every 
one is guaranteed against manufecturing defects. NEW 
LOW PRICES are now effective. See your jobber. If he 
can’t supply you write direct, giving name of car or cars 
you handle. 

















Stewart Devices Corp. 
209 Marquette Bldg. Detroit 





There are Profit Making Ideas 
in Every Issue of 


Motor AGE 





\ 





Many subscribers of MOTOR AGE, 
who realize the value of its contents 
each week, route every issue regularly 
through their places of business to all 
departments. 


_ AoTOoR AGE 


PHILADELPHIA, PA. 


CHESTNUT and 56th STS. 


As a means of business-building this is 
a profitable habit to encourage, both 
for the benefit of the organization and 
its individual members. It is always 


best to read MOTOR AGE every 


week, 
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KELLOG “A-Just-It” 


A Coach Seat Adjuster 
PUMP 25% MORE AIR PER 


HORSEPOWER “Just Press the 
Button” for 16 
This and other mechanical features give greater safe, comfortable 
dollar for dollar value that make Kellogg Com- 
pressors desirable for every purpose. 






















driving positions. 


It pays to buy a Kellogg 


Fully equipped The Bearcat 
Automatic control $ 1 49-29 








Patented _ self-clean- = f 
ing check valve gt 4”—-Four Inches Forward or Back—4” 
° 3. fama | 
Air cleaner and aah io 
igu—'q ‘ 
muffler 


Aan 

“ee 
Air filter chamber eq! 2 es y 
: on ean et 


25 ft. cord type hose 











Here’s a real aid to bigger coach sales! “A-just-it,” 
the coach seat adjuster, permits seat to be moved a 
total of 8” from standard position. Adjustable from 
driver’s seat. Rigidly locks in 16 





me | positions. Made of heavy gauge LIST 
Ground Vanadium a mc OG steel; finished in hard-baked enamel. $ Sy 
steel disc valves C] | Can be installed in 10 minutes with- 


PRICE 


Honed cylinders out special tools. 








Leak-proof rings 
and special discounts. 


KELLOGG MEG. CO. MOTOR TRUNK CO. 


ROCHESTER, N. » A 5950 Second Blod. Detroit 


two gus 


Write for information 























DE LUXE ) 


OIL RELIEF , 


PISTON RINGS 


Used in connection with Cork-Sealed Piston Rings col- 
lect and drain excess oil as vacuum suction of the two 
Cork Sealed Rings carries up adequate lubrication for 
the upper part of cylinder walls and yet prevent oil from 
gathering in (or passing into) the combustion chamber 





LIPMAN 


3 
x 
~ 
g 
* 
4 


and forming a cake of oil carbon. Spark plugs remain 
dry with porcelain white. DE LUXE OIL RELIEF 
RINGS ARE MONEY MAKERS FOR YOU. Write 
today for complete information. 


CorK-SEALED Piston Rinc Corp. 


2332 S. Michigan Ave., Chicago Factory: Denver, Colo. 


Canadian Distributors: Cork-Sealed Piston Ring Corp. 
Toronto, Canada 














The Crowe pays for itself. kK EE 
One garage man calls it a 
mint. All talk about the 
perfect work it turns out 
and how pleased are cus- 
tomers. 





The Crowe sells for only : 
$87.50. You will find it the 
best investment you ever Large Shops and Small Ones 


made. Terms if desired. 


A deluxe car washing unit that does a better job— 
in less time—without slightest damage to car finish. 
Cleans with soft, penetrating, fog-like mist—NOT_ high 
water pressure. Powered by the efficient Lipman Four- 
Cylinder Compressor with ball bearing crankshaft and 
silent chain motor drive. 


Investigate the Lipman before you buy any air equip- 
ment. Write today. 


LIPMAN PUMP WORKS 
2306 Eleventh St. Rockford, Ill. 


all over the countryare 
Write for Information About Money 


The CROWE Wi NEW 


CUPPED WHEEL Simple EFACER 
VALVE REFACER fan | VALVE R 


LISLE MFG. CO., 819 E. Main St., Clarinda, Iowa 


Also manufacturers of the new Lisle Reliner (worn brake lining remover, lining 
culter, reliner and tire chain mender— all in one). Slickest .ool you ever saw. 
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WANTED! 


The Best Truck Salesmen in America 
for the Biggest Opportunity Truck 
Salesmen Ever Had 


br~ of the oldest and largest motor truck 
builders in America needs truck Sales Man- 
agers and salesmen for distributors and dealers 
everywhere. Prospects are accumulating faster 
than present organization can handle because of 
new advanced line. If you want to make more 
money this year, and afterwards, get aboard now. 
Write, giving full personal history, and section of 
country you prefer, to 


Box 6305 
Motor AGE 











Permanent Tire Repairs! 


With Las-Stik, the white tube patch that never fails, 
2nd Las-Stik Casing Plasters, you are prepared to 
meet the needs of your customers with permanent tire 
repairs for both tubes and casings. Ask your jobber’s 
salesman or write direct to 


Las-Stik Patch Manufacturing Co. 


Hamilton, Ohio 






PATCHES "/RE REPAIRS” basters 
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What Is a Piston For? 


To carry piston rings for sealing against oil pumping and 
compression loss. 


A piston cannot be fitted tight enough to stop leaks or 
it will stick. Piston rings must do this work. 


Why then fit new pistons to stop oil pumping and com- 
pression loss? 


Simplex Piston Rings give this seal with the old pistons 
and keep them from slapping. A lot cheaper and better 
than resizing. 


The Simplex Piston Ring Co. 
of America, Inc. 


1971 East 66th St., Cleveland, Ohio 
































Shop 
Equipment 


for Battery and 
Electrical Service 


4358 Roosevelt Road Chicago, Illinois 























They don't buy if they go by — 

Mlir-Acales stop them and bring 
them back . -S - | 

>, ’ S24 x. aS, & 


The UirSeale Company emma) eI 


Toledo, Ohio, U. s. A. Z) 


~ hf) 
(ary 
. 
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FOLLETT’S 85%. TIME STAMP 


accounts for every labor minute 


Prints the year, month, day, hour, 
minute, A.M. or P.M. at the exact 
moment the plunger is pressed—like 
this, for example: 


NOV 19 620 4 3: PM 


Tells when a job is started—and when it is 
finished. There can be no dispute over the 
time charge. 





Learn the inter- . . 
esting details Absolutely automatic — except for winding. 


from our de- ; 
scriptive date. Every machine guaranteed. 


Follett Time Recording Co., 217 High Street, Newark, N.J. 
“Established Since 1904’ 
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A at your 


ng Hone ECLA se 


WAP a postage stamp for 
thousands of dollars worth of 
real facts on Car Washing. Send 
for your free copy of the hand 


book. 
MANLEY MBG. CO. 

















York, Pa., U. S. A. 














This sign on the Trunk you sell is your assur- 
ance of a satisfied and profitable customer 
pn} 





ONES We 


LORENZ TRUNK WORKS, INc. 
211-213 First Ave., No. Minneapolis, Minn. 











= . 
= \ 


vu. Ss. PAT OFF.” 
The Worlds 


Finest CARBURETORS 





The Wheeler-Schebler Carburetor Co. _ Indianapolis, U. S. A. 



































PROTEX-A-MOTOR 
<P -S— 5) SE 5 PURIFIER 
JUNIOR MODEL 

Fits Ford, Dodge, Chevrolet, Chrysler, 
Erskine, Essex, Flint, Falcon-Knight, 50 
Maxwell, Oakland, Oldsmobile, Over- 
land, Pontiac, Star, Whippet. Standard — 


Model, $5.00. PROTEX-A-MOTOR 
MFG. CO., Pittston. Pa. 

















NEXT WEEK 


—is the time to read next week’s issue of MOTOR 
AGE, as you are reading this week’s issue this week 


Motor AGE 


Chestnut and 56th Sts. Phila., Pa. 
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CELORON 


TIMING GEARS 
GREASE-PROOF, OIL-PROOF, WATER-PROOF— 


will never warp or swell 


THE CELORON COMPANY, Bridgeport, Pa. 


Division of Diamond State Fibre Co. 


STANDIZATOR 


Suro RAD 


Damageproof against repeated boilings and freezings. 
life of the car. Complete radiators for Fords, 
} an ee Cores for all cars and TRUCKS. 









































Built to last the full 
Chevrolets, Dodges and 
If not at your jobber’s, write 


J. C. Black Mfg. Co., Inc., Oil City, Pa. 
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THE G- <Gai> H LINE 


OF oy neta +f PARTS 


Tension i King Bolt Lock Pins, G-H pn enn el — 


King Bolt Thrust Washers, Piston 
6-8 East Mount Royai Ave., 


Pin Retaining ae Valve Lifter 
Assemblies, Valve Springs, Valve Baltimore, Md. 


Stem Keys, Valves. 























/BRUNNER 


AIR COMPRESSORS 


























TRADE MARK REG. 
Gas Gauge for Ford 


Chevrolet—Overland—Star 
Sells quick at $1.25 retail. Types 
“K” and “J” for 1926 Chevrolets 
and all Stars sell at $1.50. 


THE AKRON-SELLE CO. 











New 
AUTO TRUNKS 


Wide assortment of automobile 


STATE 


AUTO PARTS CORP. 


2011-13-15 S. STATE ST. trunks for various model cars. 
CHICAGO, ILL. Absolutely new stock, each 


Wire or write today for New and Used TIRES— 
PARTS—ACCESSORIES—* ‘If its for an Automo- $9 O§ 
bile We Have It.’ = 























Makers of 
e worlds 
best known 


fan belts. 
L. H. GILMER & CO., Tacony, Philadelphia 


























BELLEVUE 


Trunks, Trunk Carriers, Pumps, Bumpers, Jacks 
See our combination trunk, trunk carrier, spare tire 
carrier and bumperette. COMPLETE line for all 
cars. Write for prices and nearest jobber. 


THE BELLEVUE MFG. CO. * Bellevue, Ohio 


ee 














FREDERICKS 


Rewinds 


New low prices: Rewinding or exchangin 
two unit type 
starter armature, $2.50. 
armature $1.50. S Ford 
armatures in quantities, 


H. M. FREDERICKS CO., Lock Haven, Pa. 








al prices on 

















Portable Electric 


RILLS 


GRINDERS—POLISHERS 


Ask for Catalog 105 


The United States Electric Tool Co. Cincinnati, Ohio, U. S$. A. 
Oldest Buildes. of Electric Drills and Grinders in the World 























TIMKEN 
Tapered 
ROLLER BEARINGS 




































Orrville Spring Governors 


Make Smooth-Running Profits 


Among the foremost popular sellers for easier riding. 
Simple in operation and easy to install. heck the 

rebound and control the springs against ‘‘galloping’’. 
Ask for Illustrated literature and discounts worth while. 


ORRVILLE SPRING GOVERNOR CO., INC. 
500 Brant Bidg. Canton, Ohio 




















If jobber does not stock 
write direct 


Genuine 
APEX Innerings 


Guaranteed to stop oil pumping 
and piston slap and renew mo- 
tors without re-boring. 





THOMSON MFG. CO. 


Dept. 21 Peoria, Ill. 













It’s a Permanent Repair! 


Have a can of CONNEAUT PLASTIC 
METALLIC PACKING in your garage and 
be ready for the fellow who says he can’t 
keep his water-pump from leaking. 

one can. Stocked with your 








All sizes in 

Jobber. | 
1 Ib. can $1.75 per Ib. 
5 lb. ean 1.60 per Ib. 


Manufactured by 
vent mHE CONNEAUT PACKING COMPANY 
Conneaut Ohi 


Preve 
This! 

















CLASSIFIED ADVERTISING 
RATES 


Ten cents a word is the rate for all undis- 
played advertisements set solid, regular want 
ad style; minimum charge $1 an insertion. 
All capitals, 12c a word; all capitals, leaded, 

15c a word. Payable in advance. 











AUTOMOBILE RADIATOR ANTI-FREEZE 

SOLUTION, NON-EVAPORATING, NON- 

CORROSIVE—Distributors and agents wanted 
for the sale of this improved ANTI-FREEZE 
SOLUTION. Exclusive _ Territories. Big 
commissions or discounts. Now is the time to 
contract for next season. Acme Oil Corpora- 
tion, 189 N. Clark St., Chicago, III. 





To locate business opportunities 
To sell, rent, exchange or buy 
To find men or employment 


THE CLASSIFIED DEPARTMENT 
WILL HELP YOU 





C. L. PARKER 


Ex-Examiner U. S. Patent Office 
Attorney-at-Law and Solicitor of Patents 
McGill Building, Washington, D. C. 
Patent, Trade Mark and Copyright Law 
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How to meet “— 4 
the winter 


A suggestion to wide-awake dealers 
who want to show a profit for the 
coming fall and winter seasons. 


HE two best items you could have on your 
counter for the Winter selling season. 


WEATHER KING CAR HEATER—a real 
hot air heater—fume proof—because the fresh 
air taken into the funnel passes through a heater 
unit that surrounds the red hot exhaust pipe. 
This fresh air is then heated and forced into 
the car through a floor register. No fumes or 
gases—just abundant heated fresh air. One 
model is made in three sizes—fits all cars. 


WEATHER KING SHUTTER—an all wea- 
ther shutter—open fully in warm weather— 
closed fully on zero days—for ordinary winter 
driving the bottom half closed (it’s the bottom 
of the radiator that freezes first) and the upper 
half open for ventilation to prevent overheating. 
Operated from the dash by a friction locking 
control. Two really seasonable items. Priced 
right—merchandised right. Two profits, two 


products for the investment formerly put in one. 
Ask your distributor—or write us direct. 


METAL STAMPING COMPANY 
Long Island City, N. Y. 
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The Advertisers’ Inaex is publisned as a cunvenience, and not as a part 
of the advertising contract. Every care will be taken to index correctly 
No allowance will be made for errors or failure to insert. 


A 
AC Spark Plug Co. ......s.: 73 
Bde Bese GOP. 2 ccc woes cowces 80 
Abrom-Belle CO. ..ccccccccces 81 
Aterteee G4 GK ccc ccccesevs 75 
B 
Bellevue Mfg. Co. ........... 81 
Black Mfg. Co., J. C. ....58 & 81 


BOK GOOG ccicccccesccccessene 80 


Brummer Mig. Co. ...ccsccese 81 
ee TESS GA. oc cco ccescns 62 
> 
Cadillac Motor Car Co. .... 55 
ee OE. nc nceeeesebee eee 81 
Chicago Tribune, The ...... 4 
Chrysler Sales Corp. ....68 & 69 

Classified Advertising Sec- 
re eae ey eae re 81 


Conneaut Packing Co. ...... 81 
Continental Rubber Works .. 84 


Cork Sealed Piston Ring 
. - cccvacavesenksearewans 79 

Curtis Pneumatic Machinery 
Pk tba canawadeeeeeweeess 1 


D 


Detroit Steel Products Co.... 70 
DuPont de Nemours & Co., 
Inc., E. I. 


ity 
Falcon Motors Corp. ........ 63 
Follett Time Recording Co... 80 
Francisco Auto Heater Co... 8&3 
Fredericks Co., H. M. ....... 8] 
G 
a i, a. <veceeeeeneae 81 
I ere 81 
H 
Be Sarre TT Tre 80) 
J 
Judd & Leland Mfg. Co. .... 74 
K 
Kellogg Mfg. Co. ....--+++9 79 
Kissell Motor Car Co. ..66 & 6! 
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Why IS 


4FRANCISCO 


America’s Standard 


Auto Heater? 
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OU’VE seen the statement. You know 

it’s true. But why? Why is the FRAN- 
CISCO America’s standard? Why is it 
endorsed as equipment by such manufacturers 
as General Motors and Packard Motor Car 
Company? Why can you be certain that as 
soon as any American automobile builder an- 
nounces a new model, a genuine FRANCISCO 
Heater to exactly fit that car will be brought 


out in a few days? Why is it so confidently 
advertised 


for All Makes of Cars? 


The answer—in two words—is “Basic Patents.” The 
place of most abundant waste heat is the exhaust 
manifold. FRANCISCO’S patents cover the total 
enclosure of both manifolds. We are never hampered 
hunting for a “spot” to locate the FRANCISCO. We 
enclose the entire exhaust manifold where we are sure 
of all the heat that is produced. And we enclose the 
intake manifold also to serve as an extra hot- -spot, and 
to bring the motor up to Summer efficiency in cold 
weather. 

Pure, fresh air is taken from directly behind the fan— 
warmed over the manifold—delivered directly into the 
front of the car—in marvelous volume right at the 
start of the motor. 

Your customers want dependable heat—not just “any 
heater.” The FRANCISCO is guaranteed to deliver 


greater volumes of pure, fresh- 


air heat than any other device. 
You know the FRANCISCO Heater is backed by 





It is simple, trouble-proof, 
easy to install. And it sells at 
the attractive low price of 
national advertising; that it carries public acceptance 
and a generous profit; that the best jobbers everywhere 
handle it. Write your own answer. 


The Francisco Auto 
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ay Columbus 


Ohio 
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The Francisco Auto Heater Co., 
Columbus, Ohio 

You may send us full dealer information about FRAN- | 
CISCO Heaters. 
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Grab a Pencil—right now 
SO —_ won't torget to order 
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VITALIC 


“Tougher Than 


The introduction and wide popularity of new anti-freeze 
compounds last year made the American motorist hose- 
conscious for the first time in his life. And service men 
everywhere were quick to see the possibilities. 


As a result, there will be mighty few cars taking on anti- 
freeze this year without hose inspection. Naturally, out 
of this sound and sensible practice, will come a volume 
of hose replacement business that will surprise and chagrin 
those who are not prepared for it. 


Those who are prepared will profit handsomely—espe- 
cially if they prepare with Vitalic, the hose that is imper- 
vious to boiling water and to every anti-freeze, (Kerosene 
compounds excepted) the hose that is marked in feet and 
inches to save waste. 


An early order will receive immediate attention. 


VITALIC Products are Sold EXCLUSIVELY Through the JOBBER 


Continental Rubber Works, Erie, Pa. 


CHAS. C. KERNER, 152 Chambers Street, New York, Exclusive Foreign Representative 















































bap Sates 






ONE CHANGE 
IN TWENTY YEARS 


Even changes in styles reflect constant improve- 
ments. The first real brake lining improvement in 
twenty years— 


GRAFILD BRAKE LINING 


New and Different Construction 


HOLDS WET or DRY 


Graphite and asbestos, felted—spun into a yarn of 


unusual strength, uniform in texture and size— NOWAD AYS 


w:re bound. More traflic means mere brake repairs. Adopt “Service 
Less foot pressure, safe, steady braking at all times. Testing”. Learn how a hundred dollars make a thousand. 








WORLD BESTOS 


BRAKE LINING 
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World Bestos Corporation 52 Courtland Street, Paterson, N. J. 























Ignition Cable Sets 








cA new opportunity for additional profits 
from an already profitable line 


OMPLETE Packard Ignition Cable Sets, for rewiring all makes 

of cars, are now available. These sets greatly reduce the time 

required for rewiring. They also reduce the cost to the car owner 
and result in a more profitable operation for the dealer. 


Universal terminals on the spark plug ends of the cables make 
them readily adaptable to all types of plugs. Distributor terminals 
are included in the package and once the cable has been cut to 
the proper length, can be put on in a very simple manner without 
stripping or soldering. Rubber protectors to prevent water or 
moisture reaching the coil or distributor terminals are also in- 
cluded. The sets are in attractively designed shelf packages. 


Packard Ignition Cable has a pyroxylin lacquer finish which is 
the last word in protecting the insulation from the ravages of oil, 
grease, heat, moisture and the inevitable corona, an electrical 
phenomenon always present in high tension systems. 


Complete information on this new line can be 
secured from any Packard Jobber, or write direct. 
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